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E. R. Hardy’s Report 
On Museums Calls 
Big Losses Rare 


Not Much Insurance Carried on 
Buildings With Contents 
Worth Millions 


GIVES REASONS FOR IT 





“The Louvre” In Paris Protected 
by Eight Private Telephone 
Booths 





Very few museums in America carry 
insurance, according to E. R. Hardy, 
chairman of the committee on Fire Haz- 
ards of the American Association of 
Museums. In only one case is full insur- 
ance carried. The fact that more insur- 
ance is not written is due to the fact 
often that the museum is a public prop- 
erty. Also, there is difficulty in fixing a 
value on the exhibits. In some cases 
there is a mistaken idea of economy. 

The museums are fortunate so far as 
loss by fire is concerned. Searching the 
records Mr. Hardy found almost an im- 
munity from severe fires although minor 
losses occur from time to time. No con- 
certed attempt to gather much informa- 
tion on the subject was attempted until 
last year when the American Association 
of Museums appointed the committee of 
which Mr. Hardy is chairman. 

A questionnaire sent to the museums 
disclosed that in some museums the fire 
prevention means did not extend very 
far beyond the use of fire pails. In a 
few instances there is complete sprink- 
ler equipment. Thirty-four museums 
under investigation were shown to be 
fire-resistive. Only three were of frame 
construction. In two museums electric 
current is shut off at night because of 
fear of lightning. 


The Nitrocellulose Film 


In discussing the 
Mr. Hardy said: 

All museums at the present day and 
for some years, in fact, have had pho- 
tographs made for sale or distribution, 
of different specimens or paintings. In 
some cases, this is quite an activity. This 
has meant in time the collection of a 
large number of negatives, and the prob- 
lem of properly caring for the glass neg- 
ative was one to which every museum 
director had to give his attention. With 
the advent of the film, it was realized 
that here was a cheaper process of mak- 
ing the initial plate and also a process 
which would enable many more plates 
to be stored in the same space. All 
well and good; but nitrocellulose is ni- 


(Continued on page 16) 


nitrocellulose film 





LAUNDRY POLICIES 


Patrons of practically all laundries in 
Richmond, Va., are protected by policies 
which the laundries have taken in the 
Automobile of Hartford. The insurance 
became effective August 1. A premium 
tax of 1 cent on slips ranging in value 
up to $4.50 is passed on to the customers. 
So far there have been very few com- 
plaints from them because of the levy. 























PHOENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 


A corporation which has stood the test 
of time! 143 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 
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Indemnity Company 
75 Maiden Lane, New York 












































A factor 
in your choice of a company 
to represent 


The Insurance Company of North America laid the foundations 
for the American Agency system. It is only natural, therefore, that 
its service policies should offer agents every possible benefit and assist- 
ance. 

North America co-operation includes prompt attention to every 
service need, advisory and engineering service on individual risks, and 


extensive national advertising in the interests of the North America 
Agent. 


Insurance Company of North America 
PHILADELPHIA 


and the 
Indemnity Insurance Company of North America 
write practically every form of insurance except life | 











Another Forward Step 


The Salary Savings Plan opens a new and broad field of life insurance 
distribution. This Company has adopted it, and thus maintains its 
front-rank place among the progressive companies whose leadership has 
been gained by vision and initiative. 


This Plan gives life insurance at its best to groups of salaried em- 
ployees and wage-earners in return for monthly premium payments. 


Always room in this organization for men and women who have the 
forward look, and who work with intelligence and industry and in- 
tegrity. Unexcelled service, together with three fine monthly agency 
publications and first-class advertising literature, supply our representa- 
tives with an unsurpassed equipment. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 
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Civic Federation 
Makes Report on 
Old Age Pensions 


Great Need for Putting Existing 
Schemes in Sound Actuarial: 
Basis 


REPORT SETS PRINCIPLES 


After Year of Study Committee 
Defines Sound Plan; Members 
of Committee 


After more than a year of study of 
the subject, a special committee of the 
National Civic Federation of which Wil- 
liam J. Graham, second vice-president of 
the Equitable Life Assurance Society and 
James E. Kavanagh, second vice-presi- 
dent of the Metropolitan Life, are mem- 
bers, has made a report on old age pen- 
sions that is intended as a_ practical 
guide for pension and annuity plans in 
industry and for other groups. In its 
report the committee says that the most 
urgent need is for the reorganization 
of existing pension schemes to put them 
on a sound basis economically and ac- 
tuarially. 

The investigation was carried on 
through the Industrial Welfare Depart- 
ment of the National Civic Federation, 
of which Charles L, Edgar is chairman, 
by its special Old Age Pensions Com- 
mittee headed by William R. Willcox. 


Other members of the committee in 


addition to Mr. Graham and Mr. Kav- 
anagh, are P. Tecumseh Sherman, 
former senator, prominent lawyer and 
chairman of the Expert Committee of 
the Welfare Department; Arthur. Wil- 
liams of the New York Edison Co.; 
Krank V. Whiting of the New York 
Central Lines and James W. Sullivan, 
representing labor organizations. 


Principles to Govern Sound Pensions 


After studying the pension plans in use 
all over the world, the committee set 
down the following principles that should 
be observed in such plans: 

That the protection needed should be 
provided by the accumulation, through 
organized but voluntary periodical con- 
tributions by the employer and em- 
ployees, of funds sufficient to provide 
the wage-workers with adequate an- 
nuities at the age when, normally, they 
cease to be efficient in their occupations ; 
that competent actuarial advice should 
be sought; that the plan should be con- 
tractual; that the contributions should 
be paid over jn trust exclusively for this 
purpose in some strong financial in- 
stitution such as an insurance company 
or mutual benefit society or an estab- 
lishment or trade union fund, and there 
accumulated subject to strict supervision 
and regulation by the State; and that 
employees should be so protected that 
they should not forfeit their benefits, 


(Continued on page 10) 
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MEASURES OF SERVICE 


NEW YORK LIFE INSURANCE COMPANY 


Amounts Paid for Total and Permanent Disability 





and for Double Indemnity 





In 1924 THE NEW YORK LIFE paid for the above named purposes as follows: 


Direct Cash Disability Payments................0. $1,126,880.18 
NS RE TTT Ee ee EE eT 465,859.48 
Additional Accidental Death Benefits............... 1,246,020.76 

EN A re ee renee amr $2,838,760.42 


The annual premium per $1,000 of insurance at age 35 upon an Ordinary Life 
policy in the New York Life Insurance Company is $28.11. For $2.03 per $1,000 additional 
annually the Company will agree that if the insured becomes totally and permanently 
disabled before reaching 60 years of age it will waive all premiums falling due during such 
disability and will pay to the insured one per cent. monthly upon the face of the policy, 
such payments to begin at once. The status of the policy will be the same as if the dis- 
ability had not occurred and all premiums had been duly paid. 


For a further additional payment of $1 per $1,000 annually ($31.14 in all) the Com- 
pany will also agree to pay double the face of the policy in case of accidental death, as 
therein defined within 90 days after such accident. 





Total disability takes away one’s earning power and often entails heavy expense for 
care and maintenance, while the best of health is no guarantee against death by accident. 
The New York Life began the issue of policies with Disability Benefits in 1913, and intro- 
duced the Double Indemnity feature a few years later. 


The total amount paid, 1913—1924, for Disability and Double Indemnity is 
$6,006,539.90. 


In addition to the above amount already paid the Company has set aside the sum 
of $10,258,008 as the present value of amounts incurred but not yet due for total and 
permanent Disability Benefits ; and $10,073,264, as a reserve for total Disability and Double 
Indemnity Benefits guaranteed by policies now in force. 





Can the Company serve you by insuring you under a Policy with these guarantees? 





NOT A COMMODITY—BUT A SERVICE 


DARWIN P. KINGSLEY, President 
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Haley Fiske On 
Tax Reduction 


COMMENTS ALSO BY W. A. LAW 


New York Evening Post Tax Survey 
Shows Business Leaders in favor of 
Proposed Reduction 





The New York Evening Post asked 
four questions of a number of prominent 
business leaders on the subject of tax re- 
duction in connection with a survey that 
paper is making on taxation, among the 
insurance men to whom the questions 
were submitted being Haley Fiske, presi- 
dent of the Metropolitan Life and Wil- 
liam A. Law, president of the Penn 
Mutual Life. These were the ques- 
tions : 

(1) In view of the general demand 
throughout the country for reduction of 
the present excessive tax rates, do you 
believe that Congress should grant it as 
speedily as possible ? 

(2) Inasmuch as the next regular ses- 
sion of Congress will be of uncertain 
duration, do you believe that President 
Coolidge should convene a special session 
beginning around October 1, to provide 
the proper legislation necessary to re- 
duce taxes ? 

(3) Do you believe that the question 
of taxation should be treated by Congress 
in the most direct and speediest manner, 
entirely free from political disputes ? 

(4) Do you agree with the suggestion 
made in an editorial in the New York 
Evening Post July 3, “Then Why Delay 
Until 19262” that the most effective way 
of complying with the popular demand 
for tax reduction would be to have it 
considered in advance of the regular 
session ? 

Haley Fiske succeeded in answering 
all four questions with one word, “Yes.” 

President Law's answers follow: 

“While I heartily favor tax reduction 
and increased economy in governmental 
expenditures, it seems that the problem 
will be solved only by the adoption ot 
a comprehensive plan which is imprac- 
ticable at a short extra session. 

“Public sentiment toward this end has 
been steadily forming with accumulating 
force in all sections of the country and 
eventually will become irresistible.” 





GOES WITH CLARK AGENCY 


G. H. Doggett to Have Charge of In- 
surance School of Paul F. Clark 
Agency in Boston 
George H. Doggett, well known as a 
director of life insurance — training 
schools, has resigned from the Moore & 
Summers agency of the New England 
Mutual Life in Boston to become direc- 
tor of the agency school in the Paul 
F. Clark agency of the John Hancock 

Mutual Life in Boston. 

Mr. Doggett started in the life insur- 
ance business in 1918 when he joined 
the Columbian National Life in Boston. 
He was graduated from the Carnegie 
Sehool of Life Insurance and in 1923 
entered the Moore & Summers agency. 
He was in charge of the insurance school 
.t the University of Oklahoma in 1923 
and at the University of Buffalo the fol- 
lowing year. He also conducted schools 
in Springfield and Boston. He is presi- 
dent of the Alumni Association of Ap- 
proved Life Insurance Schools. 


K. H. MATHUS MAKES CHANGE 


Now In Publication Department of 
Connecticut Mutual Life Insur- 
ance Co. 
~Kenilworth H. Mathus, of the publica- 
tion department of the United Life & 
Accident, Concord, N. H., has resigned 
Mm order to go with the Connecticut 
Mutual Life as assistant to Chester Spar- 
ver, editor of publications of that com- 

pany. 

Mr. Mathus was prominent at and is 
4 well-known figure in the Insurance 
Advertising Conference. 




















The Personal Touch 


The personal touch counts 
above all else. The personal in- 
terview, the cordial grasp of the 
hand, the cheery smile, the 
happy gleam in the eye and the 
hearty interest in the policy- 
holder and his affairs have an 
important influence upon the 
continuation of the business. 
The insurance man who keeps 
in touch with his policyholders, 
who radiates good cheer, has a 
happy outlook and a sane and 
wholesome view of life and its 
responsibilities should reduce 


Not-Takens and Lapses to a zero- 


mark. 


The Prudential 


te;| Insurance Company of America 
ae 
5 


Epwarp D. DurFriELp, President 


Home Office: Newark, New Jersey 

















Connecticut Mutual’s 
Conference Features 


DIVIDED INTO THREE GROUPS 
Non-Medical, the Sub-Standard Policy 


and Conservation of Business to 
Be Top-Notchers. 


The August and September educational 
conferences of the Connecticut Mutual 
will have more qualified Club members in 
attendance than any other previous year 
for the same period. The Eastern Group 
will meet at Murray Bay, Quebec, be- 
ginning August 24 and 21 agencies will 
participate; the Western Group will open 
its conference September 3 at Colorado 
Springs, Colorado, and 13 agencies will 
be represented; the Mid-Western Group 
is scheduled for September 8 at Grand 
Beach, Michigan, and 26 agencies will be 
in attendance. 

Following the same general program, the 
first day of each conference will be de- 
voted to opening addresses by company 
executives with especial references to fu- 
ture plans and progress and the com- 
pany’s sales organization. The last half 
of the first day will be devoted to under- 
writing. The real business begins on the 
second day when a thorough discussion 
will be held on non-medical life insurance, 
the delivery of the sub-standard policy and 
the conservation of business. There will 
be addresses from the home office view- 
point, that of the general agent and the 
feldman. The most important development 
during this day will be the open discussions 
conducted from the floor. 

The company wants its club members 
to be prepared to give their opinions as 
to what the public wants, what it accepts 
or rejects. Theoretical deductions, details 
of cases developed but never sold, and 
ideas considered workable but untried, are 
not wanted. Agents are urged to out- 
line their general methods of approach, 
the line of developement of the case, the 
statements, conditions or actions which 
eventually led to the closing of the sale. 
Three minutes and not more than five in 
some cases will be granted each speaker. 
The second day’s sessions will be conclud 
ed by an address, “The Spirit amd Pur- 
pose of Mutual Life Insurance.” 

The third and last day of the confer 
ence will be opened with the subject. of 
income insurance. There will be a dis- 
cussion of life insurance trusts followed 
by a general discussion by general agents 
on “Co-operation with Trust Companies.” 
After a recess there will be a number of 
addresses of an educational and inspira 
tional character. The outlook for the 
succeeding year and the closing aniacunce- 
ments and remarks will be made at this 
time. 


COLLEGE DEAN TURNS AGENT 


P. S. Zampiere Joins Hart & Eubank 
Training Class; University Head, 
Preacher and Man of Letters 
P. S. Zampiere, author, preacher and 
dean of a Mid-west university for the 
past five years, has joined the training 
class of Hart & Eubank, Aetna Life 
managers in New York, and after a thor- 
ough study of life insurance, will devote 
his entire time to selling. Mr. Zampiere 
has been dean of Washburn College of 
Topeka, Kansas, where he was character- 
ized as “the student's pal as well as his 
instructor.” He is the author of more 
than five hundred magazine articles and 
has occupied the pulpits of two large 
New York State churches. His father 
was French Consul General in various 
European capitals, including Italy, Aus- 
tria, Germany, Spain and Switzerland. 
COMPANIES GIVE FOR RESEARCH 
Canadian life insurance companies 
have contributed $100,000 toward the 
Banting Research Foundation to fur- 
ther the work of Dr. Banting, who dis- 
covered “insulin,” the specific for dia- 
betes. There is a movement on to raise 

a fund of $500,000 for this purpose. 
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Protect Them Fully Before They Go 


Your prospects are now planning their vacations, 
studying road-maps; consulting time-tables or steam- 
ship sailings; planning to drop their work and worries 
for a period of weeks or months and hit for the shore, 
the woods or the mountains. 

Naturally, you don’t like to quote for them formid- 
able statistics showing how many persons were killed 
or injured in vacation accidents; how many automo- 
biles were wrecked, burned or stolen while touring, 
and how many homes were robbed in their owner’s 
absence. 

You don't want to take all the joy out of life. 

But you should tell them that they will leave dis- 
turbing worries behind and find greater freedom from 
care while away if their various needs for insurance 
are covered before they go. 

The approach of summer offers a wonderful op- 
portunity to the Travelers agent. Thousands of 
men, who ordinarily consider themselves safe from 
accident around office or home, will promptly avail 


i HE 


THe Travecers InsuRANCE CoMpANY 


LIF! 
ACCIDENT Hartford, 
LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, 


COMPENSATION, 


themselves of the protection offered by a Travelers 
Accident policy before leaving on their vacations. 

The fear of being held up indefinitely in some dis- 
tant place until a damage judgment has been settled, 
will prompt automobilists who have not yet insured, 
to buy Travelers Public Liability and Property Dam- 
age insurance. 

lire trap garages, the danger of theft or collision 
in strange towns or on unfamiliar roads will cause 
prospective tourists to buy Travelers Automobile 
Fire, Theft, Collision and Plate-Glass insurance. 

The well recognized fact that a vacant house is a 
tempting target for burglars will urge others to protect 
their possessions with Travelers Residence Burglary 
Theft and Larceny insurance during their absence. 

Your prospects will find Travelers policies comfort- 
ing possessions not only during vacation time, but 
throughout the entire year. 

Protect them fully before they go. Protect them 
well —in The Travelers. 


TRAY ELEES 


THe TRAVELERS INDEMNITY COMPANY 


THe TRAVELERS Fire INsuRANCE CoMpANy 


L. F. BUTLER, PRESIDEN! 


FIRE 
Connecticut WINDSTORM 
BURGLARY, PLATE GLASS, AIRCRAFT, 


MACHINERY, INLAND MARINE 


Travelers representatives succeed in multiple lines. Correspondence invited. 
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Preliminary Program 
for Life Convention 
SOME OF SPEAKERS SECURED 





Prominent Leaders Who Will Conduct 
Discussion Sessions; Local Com- 
panies Will Entertain 





A preliminary program for the conven- 
tion of the National Association of Life 
Underwriters at Kansas City September 
20 to October 2 has been arranged and 
it contains important topics and prom- 
inent speakers. Edward A. Woods will 
preside at one of the early sessions. A 
session on “Agency Building” will be led 
off by Griffin M. Lovelace, director of 
the training course of New York Univer- 
sity. 

Paul F. Clark of Boston will preside 
at another session, the topic for which 
is “The Value of a Clientele.” J. D. 
Zookstaver will lead the discussion under 
the topic “Service to Clients.” There 
will be an address by Lester G. Mac- 
Dougall of the Fidelity Union Trust of 
Newark on “How Trust Companies Can 
Help Life Underwriters.” 

At the annual banquet Chancellor 
Lindley of the University of Kansas and 
former Governor Henry J. Allen of Kan- 
sas will be the principal speakers. 

A long list of entertainment features 
has been arranged by the local commit- 
tee in charge of this part of the program. 
On Monday evening before the conven- 
tion opens there will be a dance in the 
ball room of the Muehlebach Hotel which 
will serve as a get-together. The five 
local life insurance companies will be 
hosts at a dance and buffet supper in 
the new Kansas City Life Building. In 
addition to using the foyer and balcony 
for dancing, a large pavilion will be con- 
structed for the occasion on the beauti- 
ful lawn of the Kansas City Life home 
office. A special minstrel show will be 
put on by the talent from the local life 
companies. There will be sports and also 
special auto tours and other features for 
the ladies. 





FARM MORTGAGE BANKERS MEET 

The Farm Mortgage Bankers Asso- 
ciation, will hold its Twelfth Annual Con- 
vention at Nashville, Tenn., September 8 


to 10. A preliminary program shows a 
long list of speakers and important 
topics. 


The Secretary of Agriculture, Jardine, 
is scheduled to address the convention. 
E. R. Black, president of the Southern 
Life, and also of the Atlanta Trust Co., 
Is one of the speakers. 





RESERVE LOAN LIFE EXPANDING 

The Reserve Loan Life is expanding 
steadily in the Middle West, notably in 
Illinois, Ohio, Kentucky and Missouri; 
also in Texas, and may enter one or two 
additional states in that section this 
year. In the twenty-four states in which 
it is now operating intensive organiza- 
tion work is under way. 

July was one of the best months of 
the year for the company, the actual 
gain of insurance in force being $1,- 
124,700. Illinois was again the leading 
state with Texas ranking second. 

FLORIDA GENERAL AGENT 

The New England Mutual Life has en- 
tered Florida and has appointed as its 
general agent there Beal H. Siler, who 
will have headquarters at Tampa. Mr. 
Siler has been district manager for the 
company at Savannah. 
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much “cold” canvass. 



















Fieldmen Profit 
by This 


| 1924 The Guardian’s Prospect Bureau yielded an 
average profit to fieldmen of 600% in commissions. 
over their investment. In some sections it ran as high 


It is easy to see how the Prospect Bureau can be the 
basis of success. It shortens the selling process. It fur- 
nishes “live” leads in adequate number. It eliminates 


The Prospect Bureau is one reason why a good many 
of the better producers are casting their lot with us. 
One new comer, a general agent, brought with him an 
agency organization of nearly three hundred men. 


Let us tell you the whole story of what The Guardian is 
doing to better the fieldman’s success. 


T. LOUIS HANSEN, Vice President 
THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 
Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 











Cc. KEDERICK AGENTS QUALIFY 
For Nylic Club Conventions in Septem- 
ber; L. Zuckerman Leads Agency 
With Over $600,000 

Charles H. Kederick, branch manager 
and supervisor for the New York Life, 
reports that 35 of his agents will qualify 
for the Nylic Club Conventions to be 
held this fall at Colorado Springs and 
Coronado Beach, California. Those who 
produced over $200,000 will attend the 
Colorado Springs conference on Septem- 
ber 18 to 21, while those over the $350,- 
000 figure will be at the Coronado Beach 
meeting. L. Zuckerman, with a paid- 
for production of over $600,000, is in the 
agency lead. Mrs. Gertrude Brandwein, 
the leading woman writer in the agency, 
is second with over $500,000 paid-for 
during the club year. The Kederick 
Agency has made a substantial increase 
over last year’s business, several of its 
agents having made the jump from the 
$100,000 club to higher ones. 


ELECTED TO BOARD 

M. J. Harrison has been elected to the 
board of directors of the National Equity 
Life of Arkansas. Mr. Harrison, who 
was with the Arkansas Insurance De- 
partment for six years, part of the time 
as insurance commissioner, is now spe- 
cializing in insurance law. 


McWILLIAMS & HYDE NOTES 

McWilliams & Hyde, uptown New 
York general agents for the Penn Mu- 
tual, who have been running along at 


this will have two 


a yood 
speakers at the company’s Eastern Re- 
gional Convention at Swampscott, Mas- 
sachusetts, on September 14 to 16. They 


clip year, 


are Willis J. Blackwell, talking on the 
“Optional Endowment Contract,” and 
Mrs. Ida K. Golden, manager of the 
woman’s department in the agency, who 
will take as her subject “What a Woman 
May Accomplish in Life Insurance.” 


PROMOTE W. H. KELTON 

William H. Kelton, of the life actuarial 
department of the Travelers, has been 
appointed assistant actuary. He is a 
graduate of Troy Conference Academy 
and Williams College. After graduat- 
ing he entered war service, serving first 
with Battery A, 302d Field Artillery, la- 
ter at the officers’ training school at Camp 
Devens, where he was commissioned as 
a second lieutenant. Later he went 
overseas. Shortly after returning from 
France he entered the employ of the 
Travelers in the actuarial department. 


FIRST CLUB PRESIDENT 

By paying for contracts during July 
issued on 2174 lives, Angus L. Faulconer, 
agent at Amherst, Va., for the Atlantic 
Life, achieved the distinction of being 
the first president of the company’s 
President's Club. R. C. Knight, who set- 
tled for contracts on 17 lives is the first 
vice-president of the club, W. G. Davis, 


who settled for contracts on 14 lives is 
the first secretary. Each won cash 
prizes. Officers of the club serve for 
one month. 
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New England Mutual 
Has New Agency Here 


W. H. COBB GENERAL AGENT 


He Has Been Vice-President of National 
Surety; Formerly in Life Insurance 
Business 
Closely following the appointment of 
Isadore Fried as a general agent for the 
New England Mutual Life in a new up- 
town office in this city, the company has 
made another uptown agency to be lo- 
cated at 25 West 43rd Street, with Wil- 
lard H. Cobb in charge as general agent. 

To accept this appointment, Mr. Cobb 
resigned as vice-president of the Na- 
tional Surety. He has been in the life 
insurance business before, having been 
an agent in Texas for a Western com- 
pany after graduating from Yale in 1914. 
He was successful in field work, having 
been made an agency inspector and later 
assistant secretary of the company. 

Mr. Cobb went into the surety business 
in 1920 joining the National Surety and 
rising rapidly to be a vice-president. In 
the field for that company he was man- 
ager of the forgery bond department in 
Boston and later manager for all of 
New England. 


MANHATTAN LIFE CONFERENCE 


Business Sessions and Social Event: 
Planned; Starts Tuesday With Vice- 
President Bragg in Charge 


Tentative plans for the Manhattan Life 
agency conference which will be held 
at the Hotel Astor next week in cele- 
bration of the 75th anniversary Diamond 
Jubilee of the company, have been for- 
mulated. The activities will start next 
Tuesday afternoon, one day earlier than 
originally scheduled. After registration, 
the field men will take busses to Coney 
Island where a shore dinner will be 
served, and the visitors will get ac- 
quainted with the new boardwalk and 
the sights along it. 

Business sessions Wednesday morning 
will start at 10 o'clock and will continue 
till noon. In the afternoon they will be 
held from 2 to 4 o'clock. In the evening 
there will be a theatre party at the “Fol- 
lies.” Similar business sessions will be 
held on Thursday, following which the 
convention banquet will take place in the 
evening at the Astor. The executive of- 
ficers and department heads of the com- 
pany will be present at this affair, in- 
cluding newly elected Vice-President 
James Elton Bragg. Mr. Bragg will be 
in charge of the business and educational 
sessions and the delegates will have an 
opportunity to get acquainted with him 


and hear his views on salesmanship prob- 
lems. 


HEART DISEASE LEADS 
Rate of Increase he Mortality From 
Heart Affections Exceeds All Other 
Death Causes 


Records of many companies show that 
heart disease is increasing at a more 
rapid rate than any other cause of death 
and it is the leading cause of mortality 
with many companies. Pneumonia has 
been a leading cause, but is being dis- 
placed by heart disease. 

The mortality experience of some 
companies shows that during the past 
ten years heart affections have increased 
as a cause of death from 45% to 50%. 
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Mortality Record of 
First Six Months 


REACHES PREVIOUS MINIMUM 


Early Months of Year Very Favorable 
According to Metropolitan Life 


Statistical Analysis 
The death rate of the white Industrial 
policyholders of the Metropolitan Life 
Insurance Company for the first six 


1,000) marks a 


record for the 


months of 1925 (8.7 per 
minimum in the health 
first half of the year, among the indus 
trial populations of the United States 
and Canada, although identical with — 
for the corresponding period of 1921, 
reported in the company’s “Statistical 
Bulletin.” The figure tor colored policy 
holders (16.2 per 1,000) is not so favor 
able, and may be compared with 16.0 for 
the first half of 1924 and 15.9 in 1923. 

Phe excellent record for the half-year 
was due to the gains registered in the 
first five months. The June record was 
unsatisfactory, due, largely, to protracted 
heat spells during that month. 

The continued decline in the tuber- 
culosis deathrate was the most important 
single item in bringing about the won 
derful record for the half-year—and in 
the decline for this disease both races 
shared. The deathrate for the white 
policyholders dropped to the new mini 
mum figure of 87.0 per 100,000, a decrease 


of 98 per cent. from the record of the 
first half of 1924 (96.5) and of 16.9 per 
cent from 1923 (104.7). The decrease 
among the colored policyholders was 
much smaller. 

There is one unfavorable item, how 
ever, in connection with tuberculosis ; 
the mortality from the several, forms 
grouped under “other forms of tuber 


culosis” has not been sharing in the drop 


observed for tuberculosis of the respira 


tory system and for tuberculous menin- 
gitis. On the other hand, we have ob- 
served in the last three years a definite 
rising trend in the mortality from this 
group of tuberculous diseases. While, 
numerically, they constitute only six per 
cent of the total mortality from tuber 
culosis, it is important to determine why 


the trend of their deathrate 
contrary to that for tuberculosis of the 
lungs and meninges. The tuberculous 
diseases making up this group will later 
be studied individually to determine for 
what definite organs the increase is be- 
ing registered, and a report will be made 
in a subsequent number of the Bulletin. 
The increase for this group has amounted 
to 25 per cent in two years among the 
white policyholders, and to 47 per cent 
among the colored. 

\nother group of diseases 
of primary public health 
epidemic diseases of 
tered a gratifying 
with last year. 
rate dropped 
figure tor 


should be 


which are 
interest (the 
childhood) regis 
decline as compared 
As a group, the death- 
35 per cent from the 1924 
white policyholders, and each 
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individual disease—measles, scarlet fever, 
whooping cough and diphtheria—recorded 
a decrease. Among the colored, on the 


other hand, the rate increased for three 
of these four conditions. 
Infantile diarrhea is another cause 


which showed improvement among white 
children with a contrasting rise among 
the colored. 

The crude deathrates do not accurate- 
ly depict the extent of the improvement 
we are recording for the controllable af- 
fections of childhood. The Company’s 
coverage of infant lives in its Industrial 
Department is growing rapidly and, in 
view of this fact, a slight increase in the 
deathrate might well be registered with- 


out actually indicating that conditions 
were less favorable than a year or two 
years ago. 


Among the white 
combined deathrate 
“degenerative diseases” 
chronic Bright's disease 
hemorrhage—has shown a decline, al- 
though the rates for cardiac conditions 
and for nephritis are slightly higher than 
for the first half-year of 1924. Here 
again the experience for the colored 
policyholders has been by no means so 
favorable as with the whites. 

The cancer deathrate among Canadian 
and American wage-earners shows no 
sign of any significant change. The first 
six months of 1925 show small declines 
for both the white and colored insured, 
as compared with the corresponding pe- 


policyholders, the 
from the principal 
-heart disease, 
and cerebral 


riod of 1924. Among the whites the 
crude rate shows a decline of about 4% 
per cent over the figure for the first 
half of 1923. We do not attach much 
significance to this small drop in_ the 
crude deathrate for cancer. It might 
well be wiped out altogether if the rates 
were standardized. About all that can 
be said in favor of the small decline 
recorded is that it does suggest that 
among our white policyholders, at least, 
there has been no increase in the last 
three years, 


The diabetes rate again shows an in- 


crease. The rise is slight; but, it is im- 
portant to note that at this time last 
year a sharp decline was recorded. As 


we noted in the April Bulletin, it is 


entirely too early to determine just what 
this reversal in the diabetes deathrate 
means. A years will have to 
be studied before it can be determined 
whether the benefits of the insulin treat- 
ment are only temporary. 

The influenza deathrate has been run- 
ning higher than during the first half 
of 1924, but is much lower than during 
the same period of 1923. We have had 
no really serious influenza situation this 
year. No better proof of this is needed 
than the fact that the pneumonia rate 
is actually lower than it was last year. 
One extremely gratifying feature in the 
year’s health record is a very consider- 
able decline in the deathrate for broncho- 
pneumonia, despite the increase in  in- 
fant lives exposed to risk; for it is in 
this group that the mortality from 
bronchopneumonia runs higher than in 
any other. 

One of the most 


series of 


favorable items for 
the first half of 1925 is a very consider- 
able reduction in the deathrate from di- 
seases incidental to pregnancy and child- 
birth. This has obtained for both white 
and colored women. The puerperal sep- 
ticemia deathrate, however, has been 
showing an upward tendency, since 1923, 
among colored women. In this group 
the rate for the half-year is 23 per cent 
higher than for the same period of 1923, 
and 14 per cent above that for last year. 

Alcoholism was the reported cause of 
230 deaths during the first six months 
of the current year, with a deathrate of 
2.8 per 100,000. This may be compared 
with 236 deaths for the same period of 
1924, corresponding to a rate of 3.0. 
Deaths from wood and denatured alco- 
hol poisoning, however, increased to 15 
as compared with & during the first half- 
vear of 1924; and those from cirrhosis 
of the liver (which is closely associated 
with alcoholism) rose from 475 last year 
to 548, with an increase in the deathrate 
from 6.0 per 100,000 to 6.7. 

‘In the three and one-half-year period, 
January 1, 1922, to June 30, 1925, the 
deaths of 1,402 industrial policyholders 
have been charged to alcoholism, of 
which 1,388 occurred in the United States 
and only 14 in Canada 


The discordant note in the health rec- 


ord of the half-year is the increase in 
violent deaths, except suicides. The 
deathrate for the latter has declined. 

The homicide rate, however, shows a 
sharp increase among the white policy- 
holders and a slight rise among the col- 
ored. The rate for each is also higher 
than for the first half of 1923. 

The accident situation is altogether 
unsatisfactory, says the “Statistical Bul- 
letin.” The fatal accident rate among 
the whites is approximately five per cent 
higher than for the first six months of 
1924, while among the colored, there was 
a still greater rise. There were a few 
less drowning accidents, it is true, among 
the whites, but the rate rose among the 
colored policyholders, and drownings 
among the latter have been approxi- 
mately twice as frequent as they were 
two years ago. Automobile fatalities 
continue to show a rising deathrate, in- 
dicating that, despite the renewed efforts 
of various agencies interested in public 
safety, no impression is being made on 
the unfavorable record for these cas- 
ualties. 


NOT INSURED BY CITY 

Two Richmond police detectives have 
been killed in the discharge of thei 
duty within the last three weeks. Har- 
vey Burke, one of them, was shot to 
death the latter part of July. Louis 
Sertucci, the other, was killed this week. 
Although the Prudential was recently au- 
thorized to write members of the police 
department under the pay roll deduction 
plan, neither Burke nor Bertucci was in- 


sured under this plan. Burke carried 
only $1,000 life insurance. That was 
written in the Acacia Mutual. Bertucci 


had $5,000 life insurance, 
the Prudential and the remainder in the 
Life of Virginia.’ That in the Pruden- 
tial was written last January by Charles 
A. Sherry, Prudential agent, formerly 
chief of the Richmond police department. 
Mr. Sherry will leave the service of the 
Prudential January 1 next to become 
chief deputy in the high constable’s of 
fice under a new administration. 

Since the death of Detective Burke 
nearly $10,000 has been raised by popu 
lar subscription for the benefit of his 
dependent widow, children and aged 
mother, Detective Bertucci’s insurance 
was payable to his widowed mother. He 
Was not married. There were no double 
indemnity features in any of the insur 
ance. 


$2,000 being in 


NEGRO COMPANY 

The Golden State Guarantee Fund 
Ins. Co., of Los Angeles, has been 1i- 
censed to transact a life, health and acci 
dent business on the assessment plan by 
the insurance department of California 

The company is a negro company, its 
officers and members all bring prom 
inent in Los Angeles negro activities. It 
begins business with 500 members and 
$15,000 paid in. 

W. FF. Nickerson is head of the 
pany and its active manager. 
negro lives will be insured. 
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Dope on Movie Stars 
Given Underwriters 


REPORT ON ~ MORAL HAZARD 


Comments on Wass a Reaching Star- 
dom; Good Conditions When Actors 
Are Werking 


In view of the ‘undenally large size 
policies of all kinds—life insurance, acci- 
dent insurance, etc.—placed on the mo- 
tion picture stars, there will be interest 
taken in a review of this business from 
the standpoint of those who go out for 
the insurance companies and make a re- 
port on them from the standpoint of 
moral hazard. 

The report, which was written by 
Elmer W. Jones of the Retail Credit Co., 
follows: 

Insurance is a question in which mo- 
tion picture producers are expressily in- 
terested. To them, it is a medium for 
protection in their business, and so-called 
business insurance could be extended in 
their ranks. 

Importance of Stars 

The motion picture industry revolves 
around its stars. They are the ones 
known to the public, watched by the 
public, and consequently boosting the 
profits. On the popularity of the in- 
dividual hinges the bulk of the expendi- 
ture in producing any picture. The 
more famous the cast the wider the 
range. Once a picture is begun it is 
impossible to switch the leads without 
scrapping all that has been done and be- 
ginning anew. The death of a star 
necessitates the abandonment of all un- 
finished productions. Those which have 
been completed but not released are 
seldom ever released. There is also a 
tremendous depreciation in the value of 
those already released and on the mar- 
ket. The general process is to place 
all pictures featuring the deceased star 
on the market and sell all rights to the 
highest bidder. The returns from such 
a sale are considered negligible. 

An insurable interest in a star under 
contract is evident. Consequently, a 
number of producers take insurance on 
the lives of their stars and keep the 
same in force so long as their contracts 
are in force and for several years there- 
after. At the termination of a contract, 
unless some ’new agreement is made 
with the star, the value of the insur 
ance begins to decline and the insur- 
able interest to disappear. At the end 
of five to eight years, pictures are said 
to have lost all sale value. In view of 
this, the insurance is continued for five 
or six years after the loss of a star 
and then allowed to lapse. This, in 
part, accounts for the high lapse ratio. 
Contracts are usually made for from 
one to five years, and the duration of 


the contract becomes an underwriting 
pot of imterest. 


Morals 
This is a ticklish point to those in the 
movie world. They know that their 


morals are an object of close scrutiny 
by those dealing with them, the source 
of interesting articles for the daily news 
writer, the subject of idle gossip among 
Movie fans, both male and female, and. 
to them, adverse publicity offers grave 
possibilities for injury in their business 
interests, They are, therefore, cautious 
and even afraid to talk when this sub- 
ject is brought up. 

Those interested in the business would 
like to have it felt that movie people are 
just people—people who are capable 
actors, pleasing to the public, and en- 
joying the profits de rived "from a well- 
conducted, high-type business. In a 
Measure, movie stars are just people, but 
very often highly temperamental peo- 
ed the idols of many, they feel a cer- 
tain liberty, freedom of action, and lack 
of conventional restraint. To the less 


delicate, their wish is their governing 
law; money facilitates elasticity of ac- 
tion, and they have money. Many have 
come up from the ranks and have had 
showered on them more money than 
they know what to do with, other than 
to spend it. 

To try to cover the morals of those in 
the movie world would be as futile as 
for one hound to try to successfully 
chase two rabbits at the same time. My 
observations lead me to state that lax- 
ity in morals is almost strikingly pre- 
dominant. The theory that a prominent 
director or an influential leading man 
often steers the moral barge of the 
young actress who has set sail for stellar 
seas is quite prevalent in this section. 
This is stoutly denied by those in the 
business to whom I have talked; they 
laugh at the possibility, and Attribute 
the theory to jealousy on the part of 
the unsuccessful and the gyrating imag- 
inations of the gossiping public. Again 
my personal observations lead me to 
state that it is an individual and a per- 
sonal proposition; there are several 
roads to stardom. The morals of the 
individual in question must be consid- 
ered with the knowledge that those in- 
terested will often severely torture 
veracity in fostering their interests. They 
admit that “pull” is a potential factor. 

Night life and individual habits are 
questions of interest. There are many 
hotels, cabarets, and road-houses in this 
section, and movie nights are a part of 
the program and attraction when movie 
people take a fancy to the individual 
place. Here their actions are synchro- 
nized with those of the attending gen- 
eral public. There are those, however, 
who do not attend but lead a quiet life; 
some are religiously inclined and_ par- 
ticipate in church activities; others en- 
joy the comforts of home and children. 
So again movie folk as a group cannot 
be caught in one net. 

When at work, these people work 
hard. During the filming, they are nec- 
essarily at attention and concentrated in 
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their work. Relaxation is natural dur- 
ing short intermissions for rearrange- 
ments, etc., and they are inclined to mix 
fun with their work. Pictures are made 
at all times of the day or night, even 
on the lot, and it is often necessary to 
make very early morning starts in order 
to reach locations at the hour appropri- 
ate for the exposure. Trips of all kinds 
are taken, to the beaches, to the moun- 
tains in summer and in- winter (or 
snow scenes), to the deserts, through 
the East, the North, the South, and into 
foreign countries. As far as possible, 
work is done at the studio. 

While at work, they are engaged in 
business and everything is conducted on 
prearranged schedules. Moral conditions 
are guarded; men’s dressing rooms are 
in one place and women’s in another. 
There is no. visiting. Some contracts 
include a moral or health clause—a gain 
of six or eight pounds, failure to keep 
in condition and retain the physical and 
facial characteristics which make them 
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Insurance to Maintain 
Continuity of Management 


To keep the management of the busi 


ness under 


the control 


the surviving 


principal is the object of much of the 
business insurance now being placed. 


This definite method of approach is 
being used very successfully by Connee 
ticut General agents who are furnished 


by our Le 


gal Department with the forms 


of agreement necessary for accomplish- 
ing the desired end, either for partner- 


ships or 


corporations. 
“Survivorship Control,” 


Our booklet, 
upon request. 











valuable vitiate the contract. Claim is 
made to temperance because they can- 
not afford to do otherwise. They drink 
socially but the claim is made that they 
are in better condition to stand this than 
similar indulgers in public life because 
of their systematic health programs 
which necessitate exercise, proper eat- 
ing, and care in general. Keeping fit 
is termed 50 per cent. of the game. 

The foregoing deals cinnaaile jwith 
stars and the more prominent actors and 


actresses. There is yet another group 
which must be observed—those playing 
minor roles. Many of those playing 


minor roles are on a regular salary basis 
while others are paid only for the time 
during which they work. The latter are 
termed extras. This group represents 
a field of surer moral hazard. 

Those in minor roles are ambitious to 
go higher and are willing to make al- 
most any sacrifice to crystallize their 
desires. To be a star is their soul's 
desire and other things are either sup- 
pressed or made subservient to the con- 
trolling passion. Many have no chance 
for success but are subjects for pity. 
They seldom seek insurance for them- 
selves and the employer has no insur- 
able interest. This is worse in the small 
studios. Reports on those in this group 
should be objects of extreme care. 

Extras represent all types of people. 
There are those who participate for 
amusement and the “being in the movies.” 
The bulk of them follow it as a means 
of livelihood, and among these can be 
found many human derelicts, much 
driftwood and morally unstable human- 
ity. Occasionally one of these will rep 
resent a type and attain permanent con- 
nections and success. This makes the 
past record of all stars a subject for 
close scrutiny when applications for in- 
surance are made. 

The greatest hazards, other than that 
of morals, seem to be nervous strain and 
injury to the eyes. All participants are 
exposed to these and many suffer with 
their eyes. As stated, the bulk of the 
work is done inside and much outside 
work is done at night. Powerful artifi- 
cial lights are necessary. Stages are 
filled with well insulated, high voltage 
wires. On a small setup with only three 
actors, I noticed twenty high-powered 
lights with their rays concentrated on a 
spot about eight or ten feet square. 
The most powerful light is the one mil- 
lion candle power sun arc, and during 
the filming of certain scenes of the 
“Hunchback of Notre Dame” fifty of these 
sun ares and three hundred smaller ares 
were used. During these scenes this 
one studio consumed 20 per cent. of the 
power of the City of Los Angeles. 

Untrained persons look directly into 
this glare and those trained suffer from 
constant exposure. The resulting afflic- 
tion is termed Kleig eyes (name of the 
lamp) and causes temporary blindness, 
irritation, and inflammation. Work on 
a picture was recently delayed for six 
weeks because of this aliment among 
leads and other members of ‘the com- 
pany. 





8 






ee 





t—_— 


THE EASTER! 


eatin aie WAN bat TUL TC : 
Ab eet Se! penwarmer = 





—— 






August 14, 1925 





Practice of British Companies in 


Writing Non-Medical Insurance 


A survey of the practice of the 
medical examination has been made by 
results are shown below. 
ment forms 
in cases that seem to require it. 

Maximum 
Policy without 


Name. Examination. 
Abstainers and General £100 (or over 
in special cir- 
cumstances) 
Alliance (selected groups) £1,000 
Atlantic ‘ es £500 
Atlas (endowment Assurance 
with profits maturing not 
later than age 65) £1,000 
sritish General £1,000 
British Legal £100 
Britannic (10 years Endow 
ment Assurance) £250 


British Equitable . No limit 


British Widows (10 years 
Endowment Assurance) 

Caledonian 

Confededation : 


£300 
. No limit 


Whole Life — £400 
Endowment Assurance £500 
Co-operative : 
Endowment Assurance £250 
Endowment Assurance £100 
Whole Life £200 
Whole Life £100 
Joint Life ... £50 
Ezgle, Star Varies 
Ecuitable . £500 
Fr‘ends Provident £2,000 
General Accident £1,000 
General Life £1,000 
Gt *sham £1,000 


lL. w Union wriass 
Legal and General (for 
resent policvholders of 


under 5 years’ duration) 


. No limit 


£1,000 
Maximum 
Policy without 


Name Examination. 
Life Association be : £1,000 
Liverpool & London & Globe £1,000 
London and Manchester: 
10 year Endowment £250 
15 year Endowment £200 
Longer terms £100 
Whole Life sees ee £50 
Whole Life, 5-15 Payment £100 
Whole Life (over 5-15 


Payments) ios Bark £50 
London & Scottish £1,000 with profits 


London Assurance ... £1,000 
Mutual Life and Citizens; 
Endowment Assurance (In 
Australasia) sd £200 


National Mutual of Australasia 

National Provident £2,000 with profits 
North British & Mercantile £2,500 
Northern £1,000 


Pearl (10 year Endowment 
Assurance) Under £1,000 
Pioneer (15, 20 and 25 year 
Endowment Assurance) 

Provident Association 


£500 
£5,000 


the 


Age Limit. 


sritish companies in writing insurance without 


sritish paper “The Policy” and the 


The rates and limits apply to whole life and endow- 
The companies all reserve the right to require medical examination 


How Early Claims 
are Paid. 


15—45 In full. 

55 In full. 

45 First year, one-third; second, 
one-half; third, two-thirds; 
thereafter in full. 

50 In full (proposer undertakes 
not to assign or deal with 
policy during first two 
years). 

50 In full. 

50 First year, one-third; second 
two-thirds; full sum there- 
after (In full at accidental 
deathdeath.) 

55 In full. 

20—50 First three months, one- 
third; second three 
months, two-thirds. In 
full thereafter. (No = as- 
signment or charge of 
policy allowed in first two 
years.) 

50 In full. 

20—50 Do. 

18—45 Do. 

18—45 Do. 

50 Do. 

51 & over Do. 

50 Do. 

51 & over Do. 

All ages Do. 

50 Do. 

50 Do. 

50 Do. 

45 Do. 

50 Policies up to £250 in full. 
Over £250, first three 
months, one-third; second 
three months, two-thirds; 


in full after six months. 
50 First year, half. No assign- 


ment allowed until atter 
two years. 
50 In full. 
50 Do. 
How Early Claims 
Age Limit are Paid. 
50 Do. 
50 Do. 
No Do. 
No Do. 
No Do. 
60 Do. 
60 Do. 
60 Do. 
20—50 Do. 
50 Do. 
Quarter in first. twelve 
; months. 
No general scheme at present. 
45 In full. 
50 Do. 
50) Do. 
Do. 
45 Half first year. 


No Until medical examination 
is passed the sum assured 
is equal to the premiums 
paid compounded at 5 per 
cent. interest (not exceed- 
ing the face value of the 
policy), and in addition 
the full amount of all re- 
versionary bonuses. 
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—And He Did 


When this cartoon appeared 10 
millions were still needed. 


Barely 10 working days remained. 
A Million a Day! 


—and everybody getting ready to 
leave for the Convention at 
Estes Park, June 27. 


It seemed impossible! 


But the Home Office, familiar 
with the spirit that prevails 
in the Union Central Agency 
Force, was confident. 


“If our Agents resolve to com- 
plete 100 millions in six 
months they'll do so,”’ declared 
Vice-President 
George L. Williams. 


—And They Did! 


This established a new record of 


achievement and represented an 
increase of 26% over 1924. 


The Union Central 


Life Insurance Company 
CINCINNATI, OHIO 
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Prudential :— 

Endowment Assurances by 
single premiums or 
where premiums are 
limited to 5 years and 
under or where term 
does not exceed 20 
years and premiums 
are not payable for 


more than 10 years. 
Also 10 year Endowment No limit 
20 year Endowment £500 
Refuge 
Royal Exchange £2,000 
Royal London :— 
Whole Life and Joint Life 
for slightly higher pre- 
miums ae ae £300 
Endowment Assurance at 
ordinary rates ... £100 
Scottish Provident ... £1,000 
Scottish Temperance £500 
Scottish Union es ; £1,000 
Southern Life (Endowment 
Assurance up to 20 year 
term) :— 
Civil Servants £250 
Other Clerical Lives £200 
Standard :— 
1. For existing  policy- 
holders if proposal is 
made within 5 years of 
previous examination £2,000 
2. For new entrants for 
Endowment Assurance 
with profits up to 15 
year term and under 
other tables for extra 
of £1 per cent. for first 
year and 10s. per cent. 
for second and_ third 
years. Pr £2,000 
3. Ditto, without extra 
payment £2,000 


Sun Life . No limit 


United Kingdom 
Wesleyan and General £100 
Western Australian £500 
Yorkshire Varies 


NEW INDUSTRIAL FORMS 





Eureka-Maryland Discontinues Old Con- 
tracts; Contain Added Features of 
Help to Agents 

The  Eureka-Maryland — Assurance 
Corporation has issued a new series of 
industrial contracts to replace the series 
recently discontinued except for policies 
written on sub-standard lives. The new 
forms are known as Series “A”, and have 
been so drafted as to incorporate an out- 
line of the contract on the first page 
including the schedule of death benefits ; 
the second page containing the condi 
tions, and the privileges placed on the 
third page. 

The amounts payable in the event of 
death under the infantile plans, have been 
substantially increased, both during the 
attained infantile age period and in the 
maximum amounts payable as a death 
benefit after such period. Many of the 
conditions incorporated in previous 
forms relative to forfeiture of policy un- 
der certain conditions, such as hazard- 
ous occupations, and death caused by 
Stated diseases. under certain circum 
stances, have been eliminated. Disability 
and accidental death benefits have been 
included in the privileges contained in all 
the forms, for which no additional pre- 
mum is charged. 


CONNECTICUT GENERAL LIMITS 
The Connecticut General Life is now 
writing a maximum individual line of 
$300,000 on standard risks between the 
ages of 25 and 50. In addition the com- 
Pany will write $150,000 term insurance 
at those ages. 


£500 
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= In full. 

50 First six months, one-half; 
second six months, three- 
quarters. In full at acci- 
dental death, Policy or 
policies aggregating up to 
f100 in full after first six 
months. 

Sach proposal treated on its merits. 

50 In full. 


50 In full. 
51 60 Do. 
50 Do. 
50 Do. 
50 Do. 
Do. 
Do. 
50 Do. 
i ' ‘ 
50 Do. 
50 First year, one-third; 
second year, two-thirds. 
In full thereafter 
50 In full. 
50 Do. 7 
60 Do. 
45 Pirst year, one-third; 
second year, one-half ; 


third year, two-thirds. 

50 First three months, one- 
third; second, two-thirds. 
Tn full thereafter. 


RESIGNS AS GENERAL AGENT 


John Moyler Gives up Post in Richmond 
With Provident Mutual; Perkins 
Succeeds Him 
John Moyler, who has been general 
agent in Richmond, Virginia, for the 
Provident Mutual since 1907, has re- 
signed as of July 31. Mr. Moyler has 
taken this step because he believes it 
will be to his best interest to be relieved 


of the details of weneral agency work. 
He will, however, continue with the 
Richmond agency as a_ special repre- 


sentative writing personal business. 

Ernest H. Perkins, assistant to the 
manager of agencies, has been appointed 
to succeed Mr. Moyler as general agent 
as of August 1, 1925. Mr. Perkins is 
well known to the field force through 
his connection with the agency depart- 
ment and the insurance supervisor’s de- 
partment. He is well grounded in the 
practices of the company and has had 
an experience which should enable him 
to carry on the work so well established 
by Mr. Moyler. 


TAKE OUT GROUP COVERAGE 

The Connecticut General Life has ex 
tended its group coverage to the em 
ployes of the 4 S. Abell Co., publishers 
of The Sun and The Evening Sun of 

3altimore. 

Under the Sun's policy the insurance 
starts after one year of service and after 
five years of service reaches a maximum 
of 100 per cent of the insured employee’s 
salary. The benefit will be paid to the 
employee’s beneficiary at death or to the 
employee himself in case of permanent 
total disability before age 60. 





























WEIGHING 
| THE PROFITS 


In the language of commissions, the 
Scales tell the story of the multiple 
advantages of representing a multiple 
line Company. 


Success speaks in several languages 





but the mother tongue speaks more 
= accurately in terms of profit to the 
salesman. 


= ACCIDENT AND HEALTH insur- 


2 ance is protection at 





the source 

cementing the foundation of every 
e insurance program, 
income. 





the individual 


LIiI INSURANCE carries on—pro- 
tecting insurance needs, and complet- 
ing the program. 


MULTIPLE LINES 
ARE MUTUAL BUILDERS OF 
THE SALESMAN’S PROFITS 


| WEIGHING THE 
PROPIES Is 
THE FINAL TEST 


MISSOURI STATE LIFE 
INSURANCE CO. 


HOME OFFICE, SAINT LOUIS M. E. SINGLETON, President 
LIFE — ACCIDENT — HEALTH — GROUP 
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> == — a the plan as a whole, instead of each 
Old hee Pe ensions year deepening its insolvency. Of course, 
(Continued from page 1) in addition to the cost of “putting up” 
j 1846 1925 currently for current additions to pen- 
at least to the extent of their own con- 


tributions, by reason of change or loss 


of employment. 


Foreign Plans Won’t Do Here 


The report is designed to center atten- 


tion upon provision of security for the 
wage-earner in old-age. It points out 


the unsuitability for adoption in America 


of foreign systems of non-contributory 


old age pensions by the State. In this 
connection, a recent statement made by 
the great British labor leader, James H. 
Thomas, M. P., at a meeting of the Na- 
tional Union of Railway Men concern- 
ing the proposal to increase the dole is 
recorded when Mr. Thomas called them 
absurd and ridiculous and stated that 
“If these amounts are paid, why need 


Shall this conference 
the 
for work than for be 
Who is going to pay 


anyone work ? 
that the 


shall receive 


Say 
majority of railroad men 
less 
ing unemployed ? 
the dole 2” 
While this relates directly 
employment feature of the social insur 
ance system, it is only a part of the 
effect of the state system as a whole 
and there is now pending in that coun- 
try a proposal for contributory old age 
step toward correcting 
situation resulting from 
social insurance, 


to the un 


pensions as a 
the unfortunate 
compulsory state 


Would Prevent Collapse of Funds 


The proposal of the National Civic 
Federation's Industrial Welfare De 
partment was designed to prevent an- 
other such great catastrophe as recently 
presented itself in Chicago where the 
employees of Morris & Company were 
defeated in their legal effort to compel 
\rmour & Company, which had taken 
the Morris concern, to fulfill the 
employees’ expectations of continued 
pensions. 


ave! 


This and more 
sive 
best 


than 200 other progres- 
industrial enterprises had with the 
humanitarian intentions put into 
operation various plans to provide for 
their employees in old age, generally on 
the non-contributory or service pension 
basis. But while conforming to the best 
practice known to their originators, all 
have come to the cross roads, so to 
speak, with accrued liabilities so great as 
tu make it a matter of great concern for 
the future as to the ability to meet their 
promises which aré generally conditional 
no financial provision or reserve 
been made. The injustice to many 
employees is apparent since they are 
misled into relying upon an expectancy 
of a pension in old age. These experi- 
ments have benefited many and were on 
a most generous basis; but now they do 
not cover, the requirements of the retired 


since 
has 


workers under the present increased 
standards of living. They reveal, how- 
ever, the dangers. to be avoided and 


point to the proper course to be pursued 
in future, 

Even the great Carnegie Founda- 
tion, which instituted free pensions for 
teachers, found its accrued liabilities so 
great that it was obliged to discontinue 
the system, merely meeting its past 
pledges and inaugurating an old age con- 
tributory annuities insurance system. 


Wide Variety of Plans Used 


The Committee found it necessary to 
seek a solution of the old age pension 
problem consistent with American ideals 
in our own land. In its inquiry it found 
in operation here: 

1) Individual insurance in 
tions of various descriptions. 

(2) Public employees’ pension or re- 
tirement plans, maintained by Federal 
departments, States, Municipalities and 
other local bodies. 

(3) A system of retirement annuities 
for educators maintained under the guid- 


organiza- 


writer, his sons, anda 


cies 


sentatives.” 


HARTFORD 
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Policyholder’s Comment :— 
“That four generations, 
in the Connecticut 
“testimony to the high standard of service ren- 


dered by the Company and the honorable and 
courteous treatment received from its repre- 


A Policyholders’ Company 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


my father, the 
grandson pores ‘poli- 
Mutual . .. ” is 


CONNECTICUT 

















ance and financial guardianship of a 
great philanthropic foundation. 

(4) Trade union allowances to mem- 
bers. 


(5) Establishment funds or employers’ 
pension plans. 

Its report 
last of these. 
plete 
much 


deals principally with the 
It recognized that a com- 
solution of this problem calls for 
that belongs to the other cate- 
gories but that for a first step, confine 
itself to a narrower field of discussion. 
“We believe that security for the wage 
workers in old age calls chiefly for 
organized co-operative and assisted thrift 
whereby the wage-workers will be en- 
abled automatically to provide for them- 
selves in old age largely out of their 
own wages,” says the report. 

There 
ences in 
service 


wide differ- 
Agriculture, domestic 
many petty employments 
may require entirely different treatment 
irom the organized industries, And 
within such industries employees often 
may properly prefer their own plans. 

Various other details as to beneficiaries 
after death and benefits resulting from 
total disablement, the limitation of the 
employer's obligation to a yearly agree- 
ment to be discontinued or amended as 
might be deemed best, with the em- 
ployee’s equity for past contributions 
fully protected, and recommendations 
concerning the formulation of plans 
jointly be employers’ trade associations 
were covered. 

The proposal then deals with means 
of meeting accrued liabilities and the 
correction of existing plans. Mr. Edgar 
continued as follows: 

The ultimate aim is the 


may properly be 
plans. 
and 


development 


of old-age annuity plans throughout in- 
dustry generally. But, in a campaign 
tor such purpose, the practical first step 
is to secure the correction or perfection 
of existing service pension plans. 

Any sort of a plan for service pensions 
would seem to imply a promise by the 
employer of some additional advantages 
to his employees. If it does not, the plan 
is misleading and should be discontinued. 
If it does, the employer should pro- 
vide funds to secure the fulfilment of his 
promise. But lack of any such provision 
for years past leaves most employers 
having pension systems financially un- 
able to set aside the funds to secure pay- 
ment to the expectant beneficiaries or 
even to acknowledge a legal obligation 
for such payment. 

Under such conditions, many well 
meaning employers continue to pay out 
of hand for pensions when due but make 
no provision for the payment of pen- 
sions to become due in the future. Too 
often the management of an agen 
appalled by the accrued liabilities of < 
pension plan adopted by a previous man- 
agement, simply “carries on” from hand 
to mouth, piling up each day, in viola- 
tion of sound finance and of good faith 
to its employees, an increase in the un- 
secured accrued liabilities. 

To this perilous lack of system the 
corrective is simple but exigent. Every 
such management ought to fund, trus- 
tee or otherwise contractually secure, the 
fulfilment of every old-age pension 
promise based upon future — service. 
Through the simple act of putting into 
funds each year the value of that year’s 
promises to employees, each succeeding 
year is made to improve the solvency of 
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Satisfied Policyholders 


More than 67% of all insurance written 
by this company since 1867 is still in force 
today. What better evidence could there 
be that policyholders appreciate the “golden 
service of Iowa’s Oldest Company? 
Men desiring to become agents for a good old 


line company will realize the advantage of a con- 
tract with this company of satisfied policyholders. 


EQUITABLE LIFE 


INSURANCE COMPANY 


Founded 1867 


OF IOWA 
Home Office: Des Moines 








sion liabilities, failure to fund the past 
incurred liabilities would leave the em- 
ployer to pay out of current profits a 
large part of the pensions becoming due 
many years following, unless there is to 
be default, disappointment and distress. 

The Committee graphically illustrates 
hy a suppositious case what may happen 
where no funds have been accumulated 
or trusteed to secure the payment of 
pensions. At any time the benefits may 
be reduced, abridged or abolished by 
the management, or the company May 
be liquidated or sold out without pro- 
vision for meeting the pension promises, 
lt asks where would the employees 
stand if the company should liquidate 
or amalgamate with another company 
unwilling to assume liability for past 
services ? 

It indicates how it is possible to meet 
the problem and fulfil promises to work- 
ers past the pension age, to those who 
have not yet reached it, and to those who 
may become employed in the future. 

The committee believe that the time 
has come when it is imperative that such 


faults as may lie in existing pension 
plans should be corrected. 
Fortunately the managements of the 


kxisting pension plans generally are 
awakening to the situation and some of 
them are already taking steps to put 
their plans on a contractual and funded 
basis. 

“We believe,” says the committee, “that 
as already explained, by centering atten- 
tion first on perfecting existing pension 
plans definite progress can best be begun. 
Bu. this is only a first step. The ulti- 
mate aim is the development of old-age 
annuity plans, or other thrift plans with 
old-age protection as the spending ob- 
jective, throughout industry generally.” 





McNAMARA CONVENTION PARTY 
— Agents Qualify for Guardian Life 


Chicago Conference in Six 
Months’ Time 

Although the John C. McNamara Or- 
ganization has had only six months to 
qualify for its first convention as man- 
agers for the Guardian Life in New 
York, it sent thirty agents to the com- 
pany conference this week at the Edge- 
water Beach Hotel, Chicago, according 
to the agency paper. 


NEW GROUP POLICYHOLDERS 

The following companies have recently 
insured their employees under group 
life policies in the Connecticut General: 
Parr Electric Company, New York City; 
Pratt and Whitney Company, Hartford, 
Conn.; Horwath and Horwath, New York 
City; Evans Case Company, North Attle- 
boro, Mass., and C. S. Pierce Company, 
Brockton, Mass. 

Companies recently insuring their em- 
ployees under group disability policies in 
the company include Agawam Company, 
Mass.; Garment Center Capitol, Inc., 
New York City; Evans Case Company, 
North Attleboro, Mass.; C. S. Pierce, 
Brockton, Mass., and Thatcher Mfg. 
Company, Elmira, New York. 


DETROIT LIFE MAKES GAIN 

The Detroit Life increase 
of 41% in its July business the 
month last year, the production 
being $1,757,829, according to figures 
prepared by Actuary Earl C. Wightman. 
The company’s total of new business for 
the seven months of this year is $13,- 
627,484. 

Frank M. Hayes of the Detroit office, 
is the Company’s leader in personal pro- 
duction so far this year, with a total of 
$399,000. The agency of Morris [ish- 
man, vice-president, reports a total of 
new business for 1925 of $3,000,000 on 
August 3. 
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Guardian Leaders 
Meet in Chicagu 


OFFICERS ELECTED FOR YEAR 





President Heye and _ Vice-President 
Hansen Head Group from Home 
Office; Agent’s Big Production 





More than 200 Guardian Life leaders 
from all parts of the country, members 
of the Leaders Club, have been in con- 
vention at the Edgewater Beach Hotel, 
this and 
pated in a particularly interesting pro- 


Chicago, week have partici- 


gram. 
President Carl Heye and Vice-Presi- 


dent T. Louis Hansen headed the Home 
Office delegation, the other members 
being Dr. Charles B. Piper, Medical 


Director; Inspector of Agencies James 
A. McLain; Underwriting Secretary Ed- 
ward Ruge; Agency Assistant F. F. 
Weidenborner, Jr.; J. P. Muir of the 
Agency Department; Edwin E. Sterns, 
Manager of the Publicity Department 
and Christopher Brooks, also of the Pub- 
licity Department. 

The executive committee of the Lead- 
ers Club at its regular meeting held in 
conjunction with the convention elected 
the following’ officers to serve during 
the coming year: 

Manager Emile J. Berlet, Philadelphia, 
Pa., President; Agent Max Reinboth, 
New York City, First Vice-President; 
Maud McCallister, St. Louis, Mo., Sec- 
ond Vice-President; Vice-Presidents-at- 
Large, Eastern District, Manager John 
C. McNamara, Jr., New York City; 
Southern District, Manager J. Edward 
McIlwaine, Charlotte, N. C.; Central 
District, Manager Louis B. Levi, Evans- 
ville, Indiana; Northwestern Mountain 
and Pacific District, Manager C. H. Van 
sreton, Los. Angeles, Cal.; Secretary, 
J. P. Muir, Home Office. 

KK. A. Gillispie, Guardian Life Agent 


_ at Shreveport, Louisiana, and president 


of the Guardian Leaders Club, surprised 
the opening session of the convention by 
presenting 101 applications written in 
one day and seventy-six examined on 
the same day. This is regarded as set- 
ting a new world’s record for applica- 
tions written in one day. More than 
two-thirds of the applications were from 
new policyholders. 

Manager E. J. Berlet of Philadelphia 
gave an instructive and lively talk on 
“prospecting for city business.” He sug- 
gested that for the best results prospect- 
ing be confined to the following: 

First: Men of permanent occupations 
and reasonable earning capacity. 

Second: Married men or widowers 
with or without children are undoubted- 
ly better prospects than single men. 

Third: It is easier to insure men over 
30 years of age than those under 30. 
You know, young fellows know it. all 
and are sure they are going to live for- 














A Record 








The year 1925 marks the seventy-fourth anniversary of the 
Massachusetts Mutual Life Insurance Company. Ever since 1851 
this Company has furnished unexcelled life insurance protection 
at a low net cost and has maintained its record of unswerving 
loyalty to its policyholders. The years have brought wonderful 
growth and prosperity. To-day, as in the past, the whole per- 
sonnel of the Company is imbued with the spirit of service, a 
spirit that permeates the entire activity of the organization. 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASSACHUSETTS 
Organized 1851 


of Service 














ever. Records compiled up to the end 
of 1923 show that ages 30 to 40 have been 
the best, with 40 to 50 a close second. 
The monthly premium payment plan 
will greatly increase the number of as- 
sured between ages 20 and 30. It will 
also tend to increase the size of policy, 
bringing about a greater volume of pro- 
tection for the assured. 

Fourth: Those who are already 
sured are much better prospects 
those who carry no protection. 

Fifth: Prospecting is much easier if 
you have membership in the better clubs, 
lodges, civic associations, etc. By all 
means be a church member. Being such 
has many virtues. . 

Continuing, Mr. Berlet said: 

In any consideration of prospecting 
would it not be well to teach ourselves 
to know when to pocket a loss? - Life 
insurance men are entirely too prone to 
hold on indefinitely to cards in their files. 
Many prospects are nothing more or less 
than .suspects. Too many return calls 
will put you in the bore class. As you 
will never get the business anyway it 
is far better indeed to tear up such cards 
and assign them to the waste basket, de- 
voting your energy to the more fertile 
field of new prospects. 

Pick the Right Field 

The best prospects for me may not be 
the best prospects for you. We know 
a very successful agent who has given 
up even trying to insure professional 
men. On the other hand we know an- 
other successful agent who devotes prac- 
tically all of his time to insuring profes- 
sional men. We know another who 
works exclusively among the better class 
of labor connected with the building 
trades, such as carpenters, plasterers, 
brick layers, ete., etc., with signal suc- 
cess. 

This would suggest that you ought to 
specialize upon the classes with which 
you find it most agreeable to work, striv- 
ing all the while to equip yourself for 
larger things. One who now catches 
cat fish can become the successful trout 
fisherman of the future if he fishes in 


in- 
than 


the right waters after having been suf- 
ficiently diligent in his efforts for self- 
improvement. 

An important consideration, in “pros- 
pecting,” is just which policies can YOU 
sell best. All of us find some policies 
easier to sell than others. For instance, 
the speaker specializes in business in- 
surance, and monthly income, using the 
ordinary life plan. One of our Phila- 
delphia agents sells practically nothing 
but special life income endowment. An- 
other Philadelphia agent has been selling 
term—much too much term. While we 
are encouraging the special life income 
endowment specialist, we are trying to 
wean away our term specialist from that 
form to some other which is more pro- 
tective for the assured. The policy which 
thrills you most to sell is the one best 
suited, perhaps to your particular per- 
sonal qualities. 

Having satisfied yourself as to your 
personality, your market, your .method 
of selling and your kind of policies you 
can more readily enter into the more se- 
rious consideration of where to go. 

Prospecting—lets’ turn to the daily 
newspaper—what do we find? And in 
this we must develop a nose for news 
related to life insurance needs. 

At this juncture Manager  Berlet 
showed a number of clippings taken from 
one day’s issue of the Public Ledger 
of Philadelphia. It ran the gamut of 
engagements, weddings, births, new ap- 
pointments, street paving contracts, 
news article covering successful motor 
car agency, an account of a big return 
on real estate investment, the inventory 
of an estate, an account of a successful 
yacht race, picture of an attractive bath- 
ing girl, and a clipping of a mother and 
her children from the social page. Many 
practical sales suggestions related to 
these clippings were made by the 
speaker. 

Do not overlook newcomers to 
community, he cautioned. Show them 
every possible courtesy. Here he sug- 
gested a gruesome note by advising that 
pall bearers were mighty good _pros- 


the 


pects. Now that the -Guardian Life is 
issuing insurance at age 10 there are 
many sons that fathers are willing to 
insure. Go see such fathers. 





WARBURTON MAKES CHANGE 

Albert E. Warburton, former office 
manager of the Paul F. Clark agency in 
Boston, has joined Williams & Clark, 
State Mutual Life, Boston, in an agency 
building capacity. Mr. Warburton, who 
is thirty-two, was trained in the Travel- 
ers school at Hartford. 





DAN NELSON SUES 

Dan Nelson, tax expert, writer and 
lecturer of Minneapolis, has brought suit 
against the Mutual Life, “The National 
Underwriter” and the Prentice-Hall Ser- 
vice, alleging that they have infringed 
his copyright by using tables and charts 
on estate settlements, which charts were 
copyrighted by Mr. Nelson. John L. 
McMaster, 80 Maiden Lane, is counsel 
for Mr. Nelson. 





COMMENT BY “THE WORLD” 

The record volume of life insurance 
written in the first half of this year was 
commented on by “The New York 
World” in the following editorial: 

“This is, of course, first of all an evi- 
dence of thrift and prosperity in the 
country. It is also a consequence of the 
shift in price and dollar values. A man 
needs approximately twice as many dol- 
lars of insurance today to furnish the 
same protection as ten years ago. 

“Another great factor is the extension 
of industrial group insurance, under 
which many, otherwise uninsurable, have 
gained a measure of protection by aver- 
aging the risks of a large group which 
can be handled profitably and with many 
economies in administration. 

“A fourth factor in the growth of in- 
surance business comes as the result 
of the imposition of heavy corporation 
and inheritance taxes. Many wealthy 
men whose families are safe from im- 
mediate want are investing in insurance 
for the benefit of their estates so that 
administrators may have funds to pay 
inheritance taxes without the need to 
sacrifice property on an unfavorable mar- 
ket or hamper a going business by with- 
drawal of working capital.” 


J. D. BOOKSTAVER LEADS 

The home office of the Travelers In- 
surance Company, under date of July 
3st, has sent out to the general and dis- 
trict agencies, a list showing the position 
occupied by each of the general and dis- 
trict agencies, indicating that Jos. D. 
Bookstaver of 110 William Street, occu- 
pies first position for paid-for business, 
period from January Ist to July Ist, 1925. 

The Equitable Life Assurance Society 
paid for $68,045,000 in July, a gain of 
$10,008,000 over July, 1924. This produc- 
tion was more than any month last year, 
except December, by over $6,000,000. The 
New York agencies totalled over $18,- 
000,000 for the month, a gain of $4,000,- 
000 over last July. 
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children, 


WE WRITE THEM ALL 


One-third of our population is made up of children under fifteen years 
of age, according to the latest report of the National Bureau of Economic 


One-third of the possible prospects in every community are therefore 


Lincoln National Life agents can write children down to one day old 

under the Lincoln National Life Juvenile Policy which 
provides for waiver of premium in event of the death 
or disability of the father. 
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The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 


Now More Than $370,000,000 in Force 


Fort Wayne, Indiana 


























Pennsylvania 


1865 








Provident Mutual 


Life Insurance Company of Philadelphia 





Sixty Years Old 


Provident agents in their approach have the 
advantage of the national advertising of the 
Company which is striking and original, 
and also of a Direct Mail Campaign. 


Founded 1865 


1925 
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BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














Your prospects of- 


Removing ten want life insur- 
the “Money” ance and when you 
Resistance sell the policy they 


want more. But back 
in their minds is the question of where 
the money is coming from, points out 


the National Life of Vermont. Their 
pride may cause them to offer other 
excuses without mentioning the real 


objection. By showing them “where the 
money comes from” in a tactful way 
you weaken their resistance to the sale. 

Explain to them that if the monthly 
premium is $10, or more, they may pay 
their annual premiums in 12 instal- 
ments. It will cost them more this way 
just as it costs more to buy an automo 
bile in instalments or to mortgage a 
home. If, however, your prospect had 
waited until he had accumulated the 
purchase price, he might not have 
either his house or automobile. And if 
he waits until he saves enough money 
to pay the annual premium on the poi 
icy he needs he may never secure that 
protection. 

Another way, and in some respects a 
better, to get “the money,” is to start 
a “life insurance” savings account in 
the savings bank. If a prospect, aged 
35, borrowed the first year’s premium 
on a $10,000 life policy from the bank at 
6%, the interest during the first year 
would be $15.81. He could deposit 
enough each month in a savings bank 
account to repay the loan as well as the 
next year’s annual premium. 

It is certainly worth while to explain 
a few instalment savings plans to the 
prospect who “can not afford” the pro- 
tection he desires. 


* * * 


It is up to you to 


Find the Need show the prospect 
That Fits Your the benefits of a pol- 
Prospect icy contract by using 


the paint brush of his 
imagination to paint a mental picture 
on the canvas of his future, says the In- 
ternational Life, of several of the fol- 
lowing reasons for his buying life in- 
surance: 

It will establish 
credit at any bank 
ceptable collateral. 

It provides a sinking fund convertible 
into ready cash if ever he should meet 
financial adversity. 

It will give him immediate and lasting 
peace of mind—a feeling of indepen- 
dence that nothing else does. 

It will create an immediate cash estate 
and with a stroke of his pen he can do 
in.a few minutes what it generally takes 
vears to accomplish. 

It will cancel the mortgage on _ his 
home when he dies, and carry out his 
plans for the education of his children. 

It will continue his personal earning 
power for his dependents. 

Its periodical deposits will impose a 
regular habit of thrift and he will ac- 
cumulate a fortune of money otherwise 
squandered. 


and strengthen his 
and constitutes ac 








INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.08, 
with premiums payable annually, semi-annually or quarterly, 


a 
INDUSTRIAL Policies from $12.5@ te $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1924 


CO er ree foccebexceswankeessasvaaniane eebtibekouel eckennese oseccnecteceesececs MLE 
SENDD  « Uncdschinvoece ssbb enhneg neon ensaabénkedoteeessedstaeek> —— ssacane cccscces 36,164,199.74 
Capital and Surplus........ccccccsccccccccccccssccccccvccccevccsessocccsecos neshewas 5,397 ,123.43 
Fmoreramce fe Fort... ccc cccccscccccccccccccvcccccccccsscecccccoeccccs Soaudessunessecne -- 273,540,675.00 
Payments to Policyholders...........cccccccccccscccccccccccsccssccssecses boeeesossess 3,036,3 

Tetal Payments to Policyholders Since Organization............$35,784,215.15 


JOHN G. WALKER, President 


It will mellow his own old age with 
comforts from the savings of his younger 
and more productive days. 

Perhaps his whole thought of future 
independence is wrapped up in the ac- 
cumulations he puts in a savings bank 
at 3% or 4% interest. 

Perhaps he does not know that the 
right kind of an investment in a life in- 
surance policy will actually make him 
financially independent in his own old 
age more quickly and surely than a dozen 
savings banks could do. 

Not knowing this, he will not appre- 
ciate his need for insurance, although it 
is present all the time. He really needs 
insurance, for his premiums will accumu- 
late for him and later on this money 
will be working harder and steadier than 
he can. 

Once educated to this need, your pros- 
pect is ready to talk insurance. When 
he knows that your policy will fit in 
with his plans he is willing to talk rates 
and terms which is the beginning of 
desire. 

Prospects buy insurance because they 
need its protection. No man buys just 
because you have something to sell. 

Interpret your business in terms of 
your prospect’s needs and see to it that 
he needs the insurance you are selling. 


* * 

How Much Ask a man this ques- 
Do You tion and his reply is 
Carry? invariably, “The face 

amount of my policy.” 
This is all wrong, says “Fraser Facts” 


of the Peter M. Fraser Agency, Con- 
necticut Mutual in New York. The in- 
sured merely carries the annual premi- 
um, the company carries the face amount 
of the policy. 

This puts a different phase on the en- 
tire matter. When a man thinks that 
he is carrying $10,000 of life insurance, 
that may look large to him, but when 
he figures that he merely carries the 
annual premium of $200 or $300 and that 
the company carries the entire risk of 
$10,000, his life insurance will not loom 
so large on his financial horizon. 

You must get your policyholders to 
realize that no matter how long they 
may live they can not deposit with the 
company an amount equal to the face 
of the policy. 

Very few men have ever possessed an 
amount of money equal to the life in- 
surance they carry; consequently their 
life insurance looks very large. Get them 
to visualize the matter from the bene- 
ficiary’s point of view, that is; the in- 
terest income which the face of the pol- 
icy will yield. 

Have them think of their end only as 
carrying the annual premium charge. In 
this way they will see how comparative- 
ly small their share of the proposition 
is, compared to that of the company and 
how inadequate a small amout of in- 
surance would be to their beneficiaries. 
This should lead to larger and more 
frequent sales. 
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Wives insurance is 


Selling wise insurance is the 
“Wives” slogan originated by 
Insurance Jack Berlet as the 


motive force behind 
the August Drive for Business by the 
Philadelphia Agency of the Guardian 
Life. The company just ended its Club 
Year on July 3lst and General Agent 
Berlet believes his unique campaign will 
stimulate what might be an otherwise 
quiet month into a real start for his 
agents for Leaders Club qualification 
for the new fiscal year. 

Some of his “go-getter” epigrams in 
a special bulletin issued to his associ- 
ates are: 

To be successful in selling Wives In- 
surance you must naturally first have 
a volicy on your own wife. 

Many a good man did not have the 
money to meet even the expense of an 
ordinary burial when the wife passed 
on. You owe it to your policyholders 
and friends, etc., etc., to save them from 
a similar dilemma. Sell Wives Insur- 
ance. 

Frequently after the death of a wife 
added expense falls on the husband in 
the form of having to engage someone 
to look after the children. Sell Wives 
Insurance. 

The average personal bank business 
is less than $100. The average funeral 
and last illness expense is $1,000. Seli 
the wife the idea of protecting the hus- 


band against the expense of her going. 
Let that which creates the expense pay 
the bill. 

A policy on the wife of a policyholder 
ties the client still closer to the agent. 
Client becomes Clients. 

Sell other men’s wives 
policyholders’ wives. 

Lest you forget, Wives Insurance is 
Wise Insurance. 


as well as 


aK 


Most men who think 
The Client Whothey have all the life 
Is Adequately insurance they need, 
Insured are actually  under- 
insured, points out 
the National Life of Vermont in its 
paper, the “National Messenger.” It 
sometimes happens, however, that you 
do interview a prospect who owns all 
the life insurance he needs. Your time 
in locating and interviewing him has not 
been lost. It is well worth while to gain 
the confidence of such a prospect. 

1. The fact that he actually has ade- 
quate insurance is pretty clear proof 
that he has the money to buy more in- 
surance when he needs it. We can never 
predict the needs of the future. Some 
new responsibility accepted by him may 
make him a good prospect over night. 

2. He appreciates the value of life in- 
surance and can doubtless introduce you 
to desirable prospects. His words will 
carry weight and should help you in 
making sales. 








growth of Life Insurance. 








Our Ninetieth Birthday 


Ninety years ago, April 1, 1835, Massachusetts chartered the 
New England Mutual. This is the oldest Charter now existing. 


_ The granting of this Charter had a vast significance, for it 
introduced a New Idea, which cleared the way for the present 


THAT IDEA WAS MUTUALITY 


NEW ENGLAND MUTUAL LIFE INSURANCE CO. 
Boston, Massachusetts 














cessfiti_ business. 





and wars unharmed, and to-day, as a result of eight decades 
of endeavor, offers financial strength, reputation, magni- 


tude, leadership, and life insurance service. 


Those considering life insurance as 





34 Nassau Street 





THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York has a 


record of EIGHTY-TWO YEARS of prosperous and suc- 


it has passed through panics, pestilence 


a protession are invited to apply to 


The Mutual Life Insurance Company 
of New York 











New York 
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New Life Insurance 
Library Planned 


LEADERS PICKED AS AUTHORS 


F. S. Crofts & Co. To Bring Out Inter- 
national Life Underwriters’ Library 
Early in Fall. 

A new series of books on life insur- 
ance covering a wide variety of subjects, 
the authors of which will be men promi- 
nent in the business, will be brought out 
by F. S. Crofts & Co, New York. 
Among those who have been selected to 
write some of the books contemplated 
are Charles J. Rockwell, of the Univer- 
sity of Pittsburgh; James E. Bragg, vice- 
president, Manhattan Life; Hugh D. 
Hart, of Hart & Eubank, general agents 
of the Aetna Life; J. Stanley Edwards, 
general agent, Aetna Life, Denver; and 
Arthur H. Reddall, advertising manager, 

Equitable Life Assurance Society. 

The first of these books will be 
brought out in the early fall. The idea 
of this new series originated with F. S. 
Crofts who has a wide acquaintance with 
life insurance men. Mr. Crofts was for 
fourteen years with the Century Co. and 
for five years with Harper & Bros. He 
brought out Harper’s Life Insurance 
Library and it was the contacts 
that he made at that time that made 
him realize the opportunity and possibil- 
ities in a life insurance library. 

“At that time,” said Mr. Crofts in dis- 
cussing his plans with Tue Easrern 
l NDERWRITER, “I had the average man’s 
idea about the selling end of the busi- 
ness and the types supposed to be at- 
tracted to it. But when the plans for the 
life insurance library put me in touch 
with some of the leading life underwrit- 
ers and company executives, I realized 
that they were big business men and I 
was completely sold. I then commenced 
to realize the great need for construc- 
tive books, written by men who have 
made great successes in their special- 
ized fields for the benefit of the business 
at large and the representatives in the 
field particularly. In no other of the 
business professions has there been a 
wider interest in securing the benefits 
of specialized training than in the field of 
life insurance. This is evidenced by the 
increasing literature on the subject.” 


List of Books and Authors 


The new series will be known as the 
International Life Underwriters’ Library. 
An advisory board representing com- 
panies in both the United States and 
Canada will act in a consulting capacity 
in connection with the plans for the In- 
ternational Library. The members of 
the committee are: Edward A. Woods, 
of Pittsburgh; Ernest J. Clark, of Bal- 
timore; Graham C. Wells, of New York; 
Winslow Russell, of Hartford, and W. 
Lyle Reid, of the Sun Life of Canada. 

The list of books that have already 
been arranged for follow: 

Co-operation Between Life Insurance 
and Trust Companies, by #dward A. 
Woods and Alexander C. Robinson, pres- 


FRASER GAINS 73% IN 


JULY 





Paid-For $1,743,640 as Compared With 
$1,005,900 in July, 1924; Schwartz 
Leads Company 
_The Peter M., Fraser Agency of the 
Connecticut Mutual in New York 
showed no evidence of a summer let-up 
in July, paying for $1,743,640, as com- 
pared with a production of $1,005,900 for 
July, 1924. This is a gain of 73% and 
brings the total of the Fraser Agency 

lor the year up to about $13,243,640. 

Michael Schwartz, a million dollar a 
year producer, is the company’s lead- 
Ing producer for the year with L. H. 
Markowitz following closely behind him. 
Forty-two agents in the Fraser office 
will qualify for the company’s convention 
which will open August 24 at Murray 
Bay, Quebec, Canada. 





ident Peoples Savings and Trust Com- 
pany, Pittsburgh, Pa. 

Selling Business Insurance, by Charles 
J. Rockwell, Director Division of Life 
Insurance Salesmanship, University of 
Pittsburgh. : 

Selling Program Insurance, by J. E. 
Bragg, vice-president Manhattan Life. 

Mental Attitude, by Mansur B. Oakes, 
president R. & R. Service. 

Shall I Become A _ Life Insurance 
Man? by Hugh D. Hart, associate gen- 
eral agent Aetna Life. P aes 

Twenty-Five Unique Plans for Selling 
Life Insurance, by J. Stanley Edwards, 
general agent, Aetna Life. : : 

Publicity Methods for the Life Un- 
derwriter, by Arthur H. Reddall, ad- 
vertising manager, Equitable Society. 


LOSES FEDERAL TAX SUIT 


New York Life Test Case Involving Tax 
on Deferred Dividends Decided 
Adversely 
A decision against the recovery of 
over-payment of Federal Taxes, claimed 
to have been made has been handed 
down by the United States. Circuit Court 
of Appeals. In the test case brought by 
the New York Life to obtain a ruling 
upon provisions of the Revenue Act of 
1913. The provisions have to do with 
the taxability of funds, in connection 
with deferred dividend policies. A sum 
estimated at between seven and eight 
millions would have been involved if the 
decision had been favorable to the com- 

panies. 

The New York Life contended that 
the Revenue Act provided for deduction 
by life insurance companies from their 
gross incomes of over-payments by pol- 
icy holders. It sought the return of 
taxes paid on “payments in excess of 
the actual cost of insurance, made by the 
deferred dividend policy holders. It was 
the contention of the Government that 
the payments in question were not de- 
ductible from the 1913 returns, because 
no part of such payments could have 
been returned to the policy holders in 
cash for use by them, to reduce or 
abate the current premiums. In _ reply 
to this the company held that the sur- 
render and loan values of deferred div- 
idend policies are increased in propor- 
tion to such amounts as are found to be 
in excess of the cost of insurance, 

The decision in the case follows: 

“The plaintiff, in making its return of 
income for the year 1913 had not  in- 
cluded the sum of $8,189,918, which it 
claimed it was entitled to deduct under 
the provision of the act which declared 
that ‘life insurance companies shall not 
include as income in any year such por- 
tion of any actual premium received 
from any individual policyholder as shall 
have been paid back or credited to such 
individual policyholder or treated as an 
abatement of premium of such individual 
policyholder within such year.’ The Com- 
missioner of Internal Revenue, believing 
that the plaintiff was in error not in- 
cluding in its return this sum, had re- 
assessed the plaintiff and included this 
sum of $8,189,918 in the amount of in- 
come which the plaintiff had received. 
This sum was ascertained to be the ag- 
gregate amount of actual premiums re- 
ceived from individual policyholders and 
which had been apportioned among and 
paid back to policyholders during the 
year. This sum represented — the 
total amount of the over payment of pre- 
miums made by its deferred policyhold- 
ers in 1912. 

“The statute declares that the life 
insurance companies are not,to ‘include 
as income in any year’ any portion of 
the premium received from any individ- 
ual policyholder as ‘shall have been paid 
back or credited to such policyholder,’ 
We think this phrase, ‘credited to the 
individual policyholder,’ means finally 
and irrevocably so credited. The credit 
in this case was never given to the in- 
dividual policyholders as respects the 
controverted sum. What really hap- 
pened was that the credit was given to 
the class to which the individual policy- 
holder belonged. The funds so credited 
to the class were carried not as a part, 


of the general funds, but as a special 
fund, which, with its accumulations 
from year to year, was carried for the 
sole benefit of the class, there being no 
participation in the accumulated fund 
until maturity, or until the distribution 
period arrives, and then only such of 
the policyholders as are then surviving 
are entitled to the fund, the whole of 
which is distributed between them. It 
seems clear that the dividend, to con- 
stitute a credit in the taxing year, which 
may be deducted from or non-included 
in the premium paid by the individual 
policyholder in said year, must be such 
a credit to such policyholder as effects 
a reduction in the amount of premium 
received from him and must be an equiv- 
alent of the cash payment to or an abate- 
ment of the premium of such policy- 
holder. As the overpayments here in- 
volved were not and could not be credit- 
ed in 1913 to the individual policyholders 
who made them, the non-inclusion clause 
manifestly did not sanction this deduc- 
tion.” 




















FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
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HOME LIFE 


Insurance Company of New York 


ETHELBERT IDE LOW, President 





The 65th Annual Report shows: 
Premiums received dur- 
ing the year 1924..... $8,003,453 


Payments to Policyhold- 

ers and their Benefi- 

ciaries in Death 

Claims, Endowments, 

Dividends, etc........ 6,321,524 
Increase in Assets...... 2,801,996 
Actual Mortality 62.4% 

of the amount ex- 

pected. 
Insurance in Force..... 260,530,414 


Admitted Assets........ 51,457,218 


FOR AGENCY APPLY TO 


GEORGE W. MURRAY 


Superintendent of Agents 


256 Broadway New York 























The Colonial Life Insurance Co. of America 


. Whole Life, Limited Payment and Endowment ” SOLD 


NEW . THROUGH 
ORDINARY High Value ITS OWN 
POLICIES | Attractive and Novel Features AGENCY 
‘ Low Cost STAFF ONLY 
Which, with especially favorable Industrial Contracts, 
give Agents unsurpassed money-making opportunities. 
E. J. HEPPENHEIMER, President 

GEO. T. SMITH, Vice-President CHAS. F. NETTLESHIP, 2nd Vice-President 
DUNBAR JOHNSTON, Seeretary 8S. R. DROWN, Asst. See’'y and Asst. Treasurer 


HOME OFFICE, JERSEY CITY, N. J. 











reputation for stability aud ‘alr dealing. 


their business. 


interest of all its policyholders. 
JOHN BARKWR, Vice President 





Its policy contraets give to each individual inaurer 


incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 
FREDERIC H. RHODES, President 
chis Company ves always pursued those policies in the conduct of its business that have given it « high 


Has always rendered the highess grade of service to Its polleyholders. 
Has sheen extended reasonable. assistance and encouragement to Its representatives to develop and hola 


full protection, safeguarding, at the same time, the 


RORERT H. DAVENPORT, Secretary 
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Nee 


OLICY 


Disavility Benefits of $15.00 per $1,000.00 
Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 


The Manhattan Life Insurance Co. of New York 
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DES MOINES, IOWA 





Three New Records of Progress 


A TWENTY-TWO MILLION DOLLAR PRODUC- 
TION of new life insurance during June, 1925, in 
honor of President George Kuhns. 

A NINETY MILLION DOLLAR PRODUCTION of 
new life insurance during the first half of 1925. 

During June, 1925, the total of life insurance in force 


passed the EIGHT HUNDRED MILLION DOLLAR 


BANKERS LIFE COMPANY 


GEORGE KUHNS, President 
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THE EASTERN 
UNDERWRITER 





This newspaper is owned and is pub- 
lished every Iriday by The Eastern Un- 
lerwriter Company. a New York corpora- 
office place of 
Sulton Street, New York City. Clarence 
and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Associate Editor; 
Jerome Philp, Associate Editor. The ad- 
dress of the officers is the office of this 


tion, and business 86 


President 


4xzman, 


Eager, 


newspaper. Telephone number:  Beek- 
man 2076. 
Subscription Price $3.00 a year. Single 


copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
‘ountries outside of Canada $1.50 for 
postage should be added. 

Entered as second-class matter April 
5, 1907, at the Post Office of New York 
under the act of Varch 3, 1879. 


INSURANCE AND CREDIT 
Probably South Africa 


had an unfortunate experience with in- 


because has 
surance company promotion, a period of 
“mad finance,” the value of safe, sound, 
there, 


good insurance is 


probably as much as any place in the 


appreciated 
world, The importance of fire insurance 
as a bulwark of credit is discussed by 
A. Knox of the South African branch of 
the London & Lancashire in an 
he recently wrote for the 
Chambers of Commerce of South Africa. 
What he says about credit is worth re 


essay 


Associated 


production : 


A word on credit. The business com- 
munity must be regarded as working to 
transfer goods from the manufacturer to 
the ultimate consumer as rapidly as pos- 
sible, and the instrument by which this 


is accomplished is finance. The main 
part of this instrument is credit. Indeed, 
the world is carried on by credit. Credit 


is based on reputation. It is impossible 
to estimate the importance of a good 
business reputation. The basis of good 
credit is honesty, and sound credit is one 
of the principal springs which move the 
community on its path of development 
and progress. A sound system of credit 
should have for its foundation an equal- 
ly sound system of bills of exchange. 
The bill is a creation of faith—it pledges 


the honor of the commercial man. Hon 
or in commerce should be upheld. Truth 
and honesty should likewise character 
ize every business deal. In the mystic 


art of selling, in the salesman helping 
the customer to make his purchase of 
what he wants, and in persuading him to 
purchase what he does not want, or what 
he does not know he wants; in advertis- 
ing, in marketing, and so throughout 
the chain of commerce to the handling 
of a large business deal, involving huge 
sums of money and possibly the destinies 
of many of your fellows, these principles 
should be ever held in view. The feeling 
of confidence should be encouraged al- 
ways. Confidence is necessary to’ suc- 
cess. Fear and distrust paralyze and 
constitute one of the causes of business 
failures. 

The psychological effects of the course 
of things in business should not be dis- 
regarded. In upward phases of business, 
confidence breeds confidence, and a feel- 
ing that prosperity and higher profits 





will continue forever. It is therefore 
well to be on one’s guard against over- 
confidence. In the downward phase, 
men talk as if the bottom had dropped 
out of business and recovery were im- 
possible. By unreasonable optimism and 
unreasonable pessimism, boom and de- 
pression are sometimes needlessly pro- 
longed #r intensified. 


WHY “BUYING” AND “SELLING” 
ARE NOT SYNONYMOUS 

I. Highlands Burns, president of the 

Maryland Casualty Co., made the state- 

ment at the Insurance Advertising Con- 

Sriarcliff that insurance in 

this country is sold and not bought, That 


ference in 


statement shot entirely over the head of 
“Post Magazine,” London, which printed 
a kid paragraph about it, asking how it 
sell 
some one bought it. It is up to 
Warner of the Maryland 

write to the editor of the 

“The Post” 


advertising vernacular 


was possible to insurance unless 
Harry 
Casualty to 
sritish paper 
and 


post up relative to 


American and 
explain, also, 


why so many people in 
the United States never think of  buy- 
ing insurance until some enterprising 


agent corners them and doesn’t let them 
escape until they get the 
tection. 

And, incidentally, Mr. Warner might 
get into with Clarence 
Darrow of Loeb-Leopold, Dayton, Los 
Angeles dynamite explosion fame, and 
continue 


needed pro 


communication 


this same educational process 
in view of the sarcastic, biting article in 
number of “The American 
Mercury” about high pressure American 


sales methods, especially life insurance 


the August 


salesmanship, and his ridicule of life 
insurance educators and authors. 
Americans will not take exercise un- 


less irritated at growing waist lines; they 


prefer to motor, although walking 
lengthens their lives; they dodge dentists 
and until 


doctors internal 


money in 
to inevitable old age 
requirements; they shut their eyes to, 
and refuse to mend their careless ways 


warned by 


pains; they squander their 


youth, indifferent 


which increase the amazing fire waste; 
prefer to their lives in the 
highways rather than stop jay- 
walking; and the thought of buying life 
insurance to their from 
want doesn’t appeal to them until forced 
by mental domination or other methods 
into buying it. 

Mr. Darrow should let his laurels rest 
upon his law work and let the profes- 
sional 


they lose 


public 


save families 


magazine writers turn 


magazine articles. 


the 
The “Post Magazine” 


out 


should take a course in American slang. 


George S. Ellis, manager for the Phoe- 
nix Mutual Life at Portland, Maine, is 
a skilled amateur photographer and at 
the recent managers’ conference of the 
Phoenix Mutual at Bretton Woods, he 
af He 


‘stunts” 


shot” everyone on the reservation. 
manages to 
with 


do some unusual ‘ 


his camera with very artistic re- 
sults. He is familiarly known as “Pop” 
Ellis and was a star athlete at Brown 
University from which he was graduated 
in 1894. He was left guard on the var- 
sity football team and was New England 
record holder for the heavy hammer 
throw. 
x Ok Ok 

Clement Paquett, well-known insur- 
ance agent and adjuster of Malden, 
Mass., has been re-elected president of 
the West Rindge School Association of 
which he has been president two years, 
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Fortunate Policy Holder: Well, my dear! We are NOW ready to face BUR- 
GLARS with entire equanimity, FIRE with complacent sang-froid, WATER with 
unruffled calm, EARTHQUAKES with complete self-composure—and if Harriet 
should fall downstairs with the best dinner-service and break’ her legs—well! what 


of it, my Darling, WHAT OF IT??!! 


famous 


E. T. Reed, 


British cartoonist, is a policyholder in the 


Liverpool & 


London & Globe; in fact, holds one of the Comprehensive—all cover—policies 


which that issues in 


London & 


company 
Globe became so pleasant 


England, 
that 
illustrative of the peace of mind of the owners of one of those policies. 


His relations with the Liverpool & 
he drew the accompanying cartoon, 
Some 


one at the head office of the Liverpool & London & Globe loaned the cartoon to 


Charles H. Jackson, editor of “Post 


William H. Edwards, insurance broker 
of 80 Maiden Lane, and known through- 
out the city as “Big Bill” Edwards, former 
football coach at Princeton, has been 
named by the Democratic organization 
of Manhattan to run for comptroller on 
the Hylan ticket. The three men who 
are to run for mayor of New York are 
Mayor Hylan, Frank D. Waterman and 
James J. Walker. Hylan, who has been 
mayor for years, is running on his own 
ticket with the backing of William Ran- 
dolph Hearst, the publisher. Walker is 
the candidate of Tammany. He knows 
quite a lot of insurance men as he was 
a guest of several Sumner Ballard din- 
ners where he made the impression of 
being a wit and a good fellow. Water- 
man is the candidate of the Republican 
citizens’ ticket. He is the fountain pen 
manufacturer. 

Edwards has been in public life for 
years. He was Street Cleaning Commis- 
sioner, Collector of the Port of New York 
and is president of the Police Academy, 
which trains cops along athletic lines. 
Once he won the Carnegie Hero Medal 
for saving the life of Mayor William J. 
Gaynor when a crank shot him. His in- 
surance firm is Edwards & Booth. Booth 
also has been a college football player. 

* Ok Ok 


E. J. Berlet, press representative of 
the Philadelphia Association of Life Un- 
derwriters, begins a story to the news- 
papers about the new Field Practices 
Committee of the Philadelphia Associa- 
tion as follows: “Although Philadelphia 
has less rebating and other unethical 
practices than any large city in the coun- 
try.” Glad to get the information. 

* *k x 


Georges Froissard, a well-known cor- 
respondent in France for insurance and 
other newspapers, has written some in- 
teresting facts about insurance in 
France for “The Hartford Agent.” 


Magazine,” 
herewith with permission of Mr. Jackson. 


London, and it is reproduced 


James H. Price, of Richmond, counsel 
and adjuster for casualty companies, and 
known as the father of Virgina’s work- 
men’s compensation law, was renominat- 
ed for the house of delegates in last 
week’s democratic primary. Nomination 
is equivalent to election. Mr. Price is 
a candidate for speaker at the next ses- 
sion which convenes in January, 1926. 

W. L. Devany, Jr., of Norfolk, is well 
behind the four leaders in the legislative 
race in that city. One of the planks in 
his platform called for reduction of the 
waiting period in the workmen’s com- 
pensation act and substantial increase in 
the maximum and minimum award limits. 

x ok 


J. D. Maddrill, who has been appointed 
actuary of the Hartford Accident & In- 
demnity, is a graduate of the University 
of California; has two degrees and is a 
Phi Beta Kappa. He has been in 
charge of the International Latitude Ob- 
servatory at Ukiah, Cal., and after that 
was instructor of actuarial mathematics 
at the University of California. For sev- 
eral years he did special work for the 
Travelers. Among other actuarial work 
was with the Federal Civil Service Re- 
tirement Legislation, War Risk Bureau 
and Federal Rehabilitation Service. 
Since 1921 he has been one of the three 
members of a board of actuaries with 
the United States Civil Service Retire- 
ment Fund. He is a fellow of the Cas- 
ualty Actuarial Association and other 
scientific organizations. In New York 
and Philadelphia he was also engaged in 
industrial and coal mine compensation 
rate committee work. He has four hob- 
bies, music, astronomy, golf and insur- 
ance. A busy career. A busy man. 

* * * 


Roosevelt L. Clark, advertising manag- 
er of the America Fore Companies, is 
back at his desk after passing through 
a siege of blood poisoning. Mr. Clark 


has handled the publicity affairs of these 
companies for the past five years. 
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FIRE INSURANCE 





Foreign Fire Chiefs 
Entertain Mallalieu 


PARIS-LONDON COURTESIES 





Only Thirteen Fires a Day in British 
Metropolis; Famous Napoleonic 
Code for This Country 





The National Board of Fire Under- 
writers is well known in Europe in fire 
insurance circles and is held in great 
respect. 

When W. FE. Mallalieu, general man- 
ager of the National Board of Fire Un- 
derwriters, who returned a few days 
ago from Europe, arrived in London he 
was met at the station by Major Morris, 
assistant chief of the London Fire De- 
partment. Later he met Colonel Dyer, 
the chief. He was taken to fire head- 
quarters and had an enjoyable and _ in- 
structive visit seeing the way that the 
London Department responds to fire 
alarms and in examining the equipment, 
one feature of which is the heaviest 
Foamite tank in the world, designed to 
fight oil fires. London, by the way, aver- 
ages only thirteen fires a day. 

Mr. Mallalieu’s first visitor after he 
registered at a hotel in Paris was Colonel 
Poudereau, chief of the Paris Fire Bri- 
gade, 


Praises Napoleonic Code 


3oth the London and Parisian fire 
fighting officials were familiar with con- 
siderable of the work of the National 
Board of Fire Underwriters and they 
wére very much interested in what the 
National Board is doing to combat the 
tremendous carelessness of the public 
relative to protecting its property. All 
of them asked questions as to the psy- 
chology for this carelessness and the in- 
difference of the Americans to the de- 
struction of life and property. 

When Mr. Mallalieu returned to New 
York he gave an interview to the daily 
papers in which he praised the Napole- 
onic code which makes the Frenchman 
responsible for damage of property of 
his neighbor when fire originates in his 
premises. 

In talking to Tue Eastern 
WriTER, Mr. Mallalieu said: 

“Napoleon has gone down in history as 
a great man in an amazing number of 
respects, and not the least of his genius 
is the Napoleonic Code. If it were 
adopted in this country I think you 
would see an immediate reduction of the 
fire waste. The very thought of a fire 
seems to paralyze a Frenchman, and they 
are afraid to have them.” 


UNDER- 


Visits Ypres 


As a man who keeps close tabs on 
building construction, Mr. Mallalieu ‘was 
naturally interested in his trip to Ypres, 
Belgium, which for four years bore part 
of the brunt of the allied armies’ suc- 
cessful effort to keep the Germans from 
reaching the coast. When the .curtain 
descended on the Great War, Ypres was 
literally knocked to pieces. Probably not 
a building in the entire town, which was 
very important during the Middle Ages, 
was left completely intact, while the 
wonderful cathedral was a total wreck. 
Ypres is now almost entirely a new city, 
part of the reconstruction being financed 
by American money. There are still a 
few spots in the town, however, which 
are in the same condition that they were 
in at the end of the war for various 
reasons. 

Twenty-one miles from Dunkirk, Mr. 
Mallalieu saw the Big Bertha gun which 
took five hundred Germans a year and 
a half to construct in order to shell Dun- 
kirk, and which weapon they were un- 
able successfully to demolish and which 
is still standing as it was when used in 
war times. 

On the Continent, Mr. Mallalieu trav- 
eled almost exclusively by motor, be- 


Smith to Fight 
Chrysler Application 


TEMPORARY ORDER GRANTED 





Hearing in Wisconsin on Chrysler In- 
surance Proposition to Be Argued 
August 22 

Madison, Wis.—W. Stanley Smith, 
State Insurance Commissioner, will re- 
sist the application of the Chrysler Mo- 
tor Sales Corporation and its Wiscon- 
sin agency, the Clark Motor Co., for 
a permanent injunction restraining him 
from arresting or interfering with the 
operation of the insurance plan of the 
automobile manufacturing concern. Com- 
missioner Smith’s announcement was 
made following the issuance Tuesday by 
Judge C. Z. Luse of a temporary order 
restraining Smith from revoking the li- 
cense of the Palmetto Fire Insurance 
Company, a South Carolina corporation. 

The order is returnable at Superior, 
August 22, before Federal Circuit Judge 
Evan A. Evans, Chicago, and Circuit 
Judges F. A. Geiger and C. Z. Luse, 
when the court will determine whether 
an interlocutory injunction shall be is- 
sued pending the final determination of 
action for a permanent injunction. 

The restraining order follows the 
action of the Chrysler corporation, auto- 
mobile manufacturers, in entering into 
a contract with the Palmetto company to 
insure all Chrysler cars against loss by 
fire and theft. Every agent for the 
automobile company in the state is a 
salesman for the insurance company, 
Commissioner Smith declared. 





APPOINTED BRANCH MANAGER 
August Bischoff has been appointed 
branch manager for the Knickerbocker 
and the Millers National with offices at 
505 Fifth Avenue. 


PROMOTED TO SECRETARY 

Jenjamin B. Weaver, assistant secre- 
tary of the National Liberty has been 
promoted to secretary and will continue 
in charge of the Southern department 
of the company. Mr. Weaver, an able 
underwriter, has had a wide experience 
both in office and the field, and is thor- 
oughly conversant with the Southern 
territory. 


ginning at Nice on the Riviera and 
going over the mountains to Geneva. He 
visited many places in the Alps and also 
saw Brussels. and Ostend. 

In London he motored up to Warwick 
Castle, Oxford, Cambridge, Winchester 
and other cities, and while in the me- 
tropolis called upon Joseph Powell man- 
ager of the Commercial Union, who gave 
him letters which admitted him to the 
Houses of Parliament, and upon Mana- 
ger Otto-Berry of the Sun Insurance 
Office. 
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NEWARK 


FIRE INSURANCE COMPANY 
Newark, N. J. 


Incorporated 1811 


A company with an unblemished and continuous 
record of over a century. 


Cash Capital .......................... -$1,000,000.00 
re 


Total Surplus to Policyholders......... . .$2,241,179.73 
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Where Not Represented 
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STANDARD 


INSURANCE COMPANY 


OF NEW YORK 


E. A. BOSTON RETIRES 


Forty-Three Years With Phoenix As- 
surance; He Was Once Foreign 
Superintendent of Company 


E. A. Boston, head office manager of 
the fire department of the Phoenix As- 
surance, has retired after having served 
forty-three years with that company. 
Mr. Boston is very widely traveled, hav- 
ing visited practically every place of 
commercial importance in the world, in- 
cluding the United States, of course, in 
the interests of his duties when he was 
foreign fire superintendent of the 
Phoenix. 

Mr. Boston entered the head office of 
the Phoenix in 1882, when he was seven- 
teen years old, and went through twelve 
months’ training with the company’s 
agents at Hamburg. He passed through 
various departments of the fire business 
and in 1903 was selected for the posi- 
tion of foreign superintendent and two 
years later was appointed assistant sec- 
retary. In 1908 he was made sub-man- 
ager of the fire department and at the 
end of a year, upon the retirement of 
Mr. Guernsey, he became manager of 
the fire department. 

Mr. Boston’s father and two of his 
brothers have been in the service of the 
Phoenix. 


FALLS INTO LINE 





Wesleyan & General of England, After 
84 Years of Existence, Will Write 
General Insurance Lines 


It took a long while to do it but the 
Wesleyan & General Assurance Society 
of Birmingham, England, is now going 
to write fire insurance in addition to all 
the other lines of insurance that it writes. 
This, by the way, is a mutual company, 














Head Office - - - 
J. A. KELSEY, President 


45 John Street, New York 


GEORGE Z. DAY, Secretary 





CAPITAL - - = += = = 
PREMIUM RESERVE - + 
OTHER LIABILITIES - 
NET SURPLUS - 5 2 s 
TOTAL ASSETS - - = - 














Statement December 31, 1924 


a 


$1,000,000,00 
446,090.02 
102,635.06 
1,198,242.92 
2,746,967.94 








»~Hays 





and in page ads in British papers under 
flaming red-ink caption, “Fire,” the Wes- 
leyan & General says: 

“In order that its policyholders in par- 
ticular and the community in general may 
be afforded complete protection against 
all the ills and calamities which may be- 
fall them the Wesleyan & General As- 
surance Society has, after eighty-four 
years’ existence as a purely life office, 
decided to incorporate fire and other 
general forms of insurance in its under- 
takings.” 


FIRE EXTINGUISHERS 





Motion Picture Outfit Issues Educa- 
tional Pamphlet Describing Three 
Parent Types 
The Motion Picture Producers and 
Distributors of America, Inc., (the Will 
organization), has issued a 
pamphlet on fire extinguishers describ- 
ing the three types, soda and acid type, 
carbon tetra-chloride and foam extin- 

guisher. 

In the pamphlet the following state- 
ment is made: “Fire extinguishers prop- 
erly used have put out many a fire that 
would otherwise quickly get beyond con- 
trol, but large conflagrations have oc- 
curred because fire extinguishers have 
failed to work at the proper time. Each 
exchange manager, booker, shipper, in- 
spector and every exchange employee 
should be thoroughly familiar with these 
three forms of fire fighting apparatus and 
through practice know exactly how to 
put them into use in time of emergency. 
Everyone in the exchange should satis- 
fy himself or herself that this equip- 
ment is in the best condition at all times, 
otherwise it might fail in the crucial 
test.” 


NEW ALL-RISK FLOATER 
_“The Underwriters Report” of San 
Francisco announces an all-risks tourist 
floater policy, covering personal effects 
against all risks from the time of leay- 
ing the residence until return, offered 
by the Pacific ‘Marine Insurance 
Agency, Inc., of San Francisco, general 
agent for the marine departments of the 
United States Merchants & Shippers, 
Agricultural, Fire Association, United 
States Fire, North River, London & 
Scottish, Milwaukee Mechanics, Tokio 
and the Royal Exchange. The new 
policy covers “against all loss or dam- 
age arising from any cause whatsoever, 
except damage by moth, vermin, wear 
and tear, and for gradual deterioration.” 
For an additional premium the policy 
may be extended to cover wherever 
located, according to J. R. F. Servaes, 
president of the agency. 
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Still Inventing 
Insurance Covers 








Hartiord is becoming known in the 
birth- 


ideas 


American insurance world as the 


place of new insurance 


’ 


coverage 
thus giving London where most of the 


insurance cover. ideas originated, a run 
for its money 

Have the underwriters exhausted their 
ingenuity in thinking up new plans of 
protection for the public? By no means. 
There is talk in Hartford of a new cover 
the possibilities of which are now being 
furnish a 


investigated and which will 


inmost needed protection for one of the 
biggest and most popular industries in 


America; which will cost each client 


only a few hundred dollars a year in 
premiums; and which looks like a lead 
pipe cinch from the loss standpoint. In 
order to sound out the public a repre 


sentative of the company went to two 
corporations in one city in New 
asked if they 


interested in the new 


large 


England and would be 


protection, but 
before the representative was halt 
through with his talk the corporation 
head in each case said: “It is not neces 
sary to continue your argument. The 
idea is a corker. Put us down for your 
limit when you are ready to insure us 
under this contract.” 

And, oddly enough, the idea comes from 
a new man with the company, a very 
brilliant young chap who has only been 
in the insurance business two years. For 
tunately, this man is working for one of 
the progressive companies which does 
not frown upon new ideas simply because 
they are put forward by its younger 
men 


BARRED BY MICHIGAN 


Commissioner Does Not Approve of 
Proposition Offered by the Fort Dear- 
born, a Reciprocal Company 
The Fort Dearborn Casualty Under- 
writers reciprocal is barred from Mich- 
igan “for good,” Commissioner Leonhard 
T. Hands indicated here this week after 
turning dewn a new proposition offered 
by the exchange with an apparent hope 

of placating the department. 

The latest dodge of the reciprocal in 
its efforts to gain a renewed certificate of 
authority was in the form of a com- 
munication which informed the commis- 
sioner that the attorney-in-fact, the Fort 
Dearborn Casualty Underwriters, Inc., 
had authorized an amended contract for 
use in Michigan under which Michigan 
subscribers would allow use of 35% of 
premiums collected to go toward defray- 
ing all costs of operation of the exchange. 
This contract, the department believes 
from experience, is the only equitable 
one to be allowed a reciprocal and varia- 
tions from it have nearly always resulted 
in disaster, one way or another. But to 
allow a reciprocal to amend its contract 
for Michigan only would be to permit 
violation of the fundamental reciprocal 
principle, Mr. Hands holds. Under such 
a scheme Michigan subscribers would 
allow the attorney-in-fact but 35% for 
operating the exchange while subscribers 
of other states would authorize contracts 
which pay the attorney-in-fact a_ total 
approximating 65, according to the de- 
partment. The latter form of contract 
had been in force in Michigan, the de- 
partment found, when it examined the 
1924 report of the exchange and decided 
amendments would be necessary if the 
exchange were to be permitted to con- 
tinue writing Michigan business. 

“No license will be issued to the ex- 
change,” said the commissioner, “on any 
such unreasonable basis. Previous to our 
barring the Fort Dearborn from Mich- 
igan, its management showed little dis- 
position to co-operate with the depart- 
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ment. The attorney-in-fact refused to 
comply with our suggestions as to amend- 
ing the 1924 report in the matter of re- 
serve liability for unearned premium 
deposits. It ignored our warnings. Then, 
when we had acted as we threatened, a 
statement was given out in Chicago that 
matters had been patched up with the 
Michigan department and that the 
reciprocal would be relicensed. That 
claim was utterly without foundation as 
the reciprocal’s representative had not 
even conferred with us at that time. Find- 
ing that the department was not to be 
trifled with, promises were made that 
any request would be complied with. But, 
apparently, the exchange hoped to gain 
relicensing by making a gesture of com- 
pliance rather than by actually meeting 
the demands of the department. This 
gesture is entirely unsatisfactory.” 


OTIS WESLEY’S CHANGE 

Otis Wesley has resigned as_ state 
agent of the New York Underwriters at 
Roanoke, Va., to become associated with 
the southern department of the Automo- 
bile of Hartford in an executive capac- 
ity. He plans to leave soon for At- 
lanta to enter upon his new duties. 


ENTERS VIRGINIA 
The Seaboard of Baltimore has been 
admitted to Virginia to write fire, light- 
ning and explosion, 


Hardy Museum Report 
(Continued from page 1) 


trocellulose, and it is immaterial whe- 
ther it be in a motion picture house or 
in a museum or a hospital; it is dan- 


-gerous and will burn as readily in one 


place as in another. This, it seems, is 
one of the pressing dangers that con- 
fronts our museums. A person who is 
using a certain material becomes ac- 
customed to it and if it is satisfactory 
for his purpose, is inclined to overlook 
certain dangers, especially that of fire. 
But the rapid development of the use 
of the nitrocellulose film, with the con- 
sequent increase of the quantities stored 
in the museums, presents a danger which 
should receive the earnest thought and 
care of every museum director. 
The Louvre 

The British museum and several mu- 
seums in Paris, including the Louvre 
are discussed from the fire prevention 
standpoint. The Louvre is protected by 
hose stations. Eight private telephones 
are available for alarm purposes. They 
are connected directly with the fire de- 
partment. | 


Greenberg & Stahlman, Inc., 
City, has been chartered at 
$5,000 capital to engage in insurance 
brokerage. George and Marion Stahl- 
man and Rose Greenberg, 812 Southern 
3oulevard, Bronx, are the incorporators. 


New York 


Albany with 
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Neal Bassett, President 

John Kay, Vice-Pres, and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
A. H. Hassinger, Secretary 

Wells T. Bassett, Secretar y 


FIREMEN’S 


INSURANCE CO. 
of Newark, N. J. 


Organized 1855 
Statement January 1, 1925 


ASSETS AND LIABILITIES 


Capital .......$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 8,536,871.86 


Net Surplus.... 3,586,660.11 





Assets .......$15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

Joha Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaughi Secretary 

A. H. Hassing x Ramet 

Welle T. Baaieah, Secreta 


GirardF.eM. 


INSURANCE CO. 
of Philadelphia 
Organised 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 
Reserve Reinsur- 
ance Fund and 


Reserve for all 
other liabilities. . 


Net Surplus. . 


3,213,098.14 
1,260,934.06 





.$5,474,032.20 
Policyholders’ Surplus 
$2,260,934.06 














Neal Bassett, President 

John Kay, Vice- Pres. and T: 

Waite Bliven, Vice-Pres. and West. Mgr. 
John A. Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE Co. 
ef Philadelphia 
Orgamsed 1854 

Statement January 1, 1925 


ASSETS AND LIABILITIES 
Capital .......$ 600,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
all other liabilities 


Net Surplus... . 


2,575,127.95 
1,000,362.98 





Assets ........$4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 








H. M. Schmitt, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and T 

Waite Bliven, Vice-Pres. and Weat. Mgr. 
Secretary 


Thos. A. Hathaway, 
A. H. Hassinger, Risuary 
Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
ef Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus... . 


3,751,385.75 
501,427.56 





Assets ........$5,252,813.31 
Policyholders’ Surplus 
$1,501,427.56 
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Court Favoritism 
For Insurance Cases 


DISCUSSION BY ATTORNEYS 


David Rumsey Does Not See Why In- 
surance Cases Should be Given 


Preference; Another Viewpoint 





An attempt by! lawyers for commercial 
concerns in New York to start a move- 
ment for getting more speed into fire 
insurance litigation by giving such litiga- 
tion precedence over other types of busi- 
ness actions in the courts has been 
watched with some interest by insurance 
lawyers, but not so keenly as if the daily 
papers had taken up the suggestion in- 
stead of merely printing a couple of 
paragraphs about it. THe Eastern Un- 
DERWRITER asked some insurance lawyers 
for their opinions. With one exception 
they do not favor giving any preference 
for insurance lawsuits. 

David Rumsey, of Rumsey & Morgan, 
New York City, said: 

“T have your letter, in which you ask 
my view of the question whether fire 
insurance litigation should be given pref- 
erence over other actions before the 
courts involving business transactions. 
I see no reason why such a preference 
should be given. I see no reason to 
distinguish contested claims against in- 
surance companies for the recovery of in- 
surance moneys from any other claims 
where one party seeks to recover from 
another an alleged indebtedness, Delay 
in recovery of a valid claim because of 
the necessity for litigation due to the 
congested calendar of our courts is 
always a hardship, but it is no more a 
hardship in cases where the claimant is 
seeking to recover from an insurance 
company than in cases where the claim- 
ant is seeking to collect his debt from 
any other debtor. 

“There is nothing in an insurance law- 
suit to differentiate it from other litiga- 
tion of a commercial nature. ‘Trials of 
insurance cases are simple or complicated 
depending upon the circumstances of 
each case but not depending on the 
classification of the litigation. It may 
be observed that there are in fact ex- 
ceedingly few litigations for the recovery 
of insurance moneys when contrasted 
with the vast number of insurance claims 
which are settled without resort to the 
courts. Such litigations as are prose- 
cuted involve such varied questions of 
law and fact that it seems to me they 
are not subject to classification for 
preferential treatment but should share 
in the same treatment which is accorded 
to litigants generally.” 


Views of William Otis Badger, Jr. 


William Otis Badger, Jr., who repre- 
sents both assured and companies, gave 
these views to THe Eastern UNDER- 
WRITER : 

“IT am decidedly in favor of giving in- 
surance litigation a preference in our 
courts. The long delay incident to liti- 
gation in this county is today tantamount 
to a denial of justice, and while this may 
be said to affect generally all forms of 
litigation, it is particularly so in the case 
of actions on policies of insurance. 

“A policyholder purchases his policy 
and pays the premium expressly to in- 
demnify himself against loss in the event 
insured against. A delay in the payment 
of the money many times robs him of 
all the benefits which he had in mind at 
the time he obtained the policy. In fire 
surance his business is usually dis- 
rupted. Immediate cash is necessary to 





rebuild and obtain new equipment. Every 
day the plant is out of commission means 
not only loss of usual overhead. charges, 
but, more serious still, the loss of his 
position as a source of supply in the line 
of business in which he is engaged, His 
entire standing in his occupation 1s dis- 
astrously affected by any delay in the 
receipt of his insurance money and the 
consequent resumption of operation. 

“With this great prospective loss star- 
ing him in the face the insured is usually 
ready to make any sacrifice to collect 
from the company. In litigation he may 
wait two years before the trial and un- 
less his credit is good with the banks 
he may be completely ruined before he 
gets his payment and resumes his cus- 
tomary occupation. 

“This delay, however, is not a matter 
of importance to the insurance company. 
It was thought that the establishment of 
a special term for trials in the New 
York Supreme Court would ameliorate 
this condition and the law was changed 
to read that if the attorneys on both 
sides consented to the waiving of a jury 
they could immediately try their case. 
It is found, however, in practice that this 
opportunity of a speedy trial is not taken 
advantage of by insurance companies to 
any marked extent, and although | the 
policyholder’s attorney many times signi- 
fies his willingness to waive a jury in 
order to get a speedy trial, the com- 
pany’s counsel usually refuses to consent 
and the delay follows. 

“Possibly the framers of the act had 
in mind the above result. For many 
years it has been customary to hear in- 
surance officials voicing a vigorous ob- 
jection to jury trials upon the ground 
that a jury is prejudiced against an 1n- 
surance company The framers of the 
act possibly thought that counsel for in- 
surance companies would readily waive 
a jury if they could have their cases tried 
before a judge and consequently the 
actions could be speedily reached for 
trial. In practice, however, the insur- 
ance company attorneys very seldom are 
willing to consent to the waiving of jury. 
The reason for this may lie in the fact 
that in the course of the long delay be- 
tween the beginning of the action and 
the trial of the case the insurance com- 
pany investigators have a greater oppor- 
tunity of digging up more facts regard- 
ing the claim and bringing to light proof 
of defenses that are half suspected, but 
to my mind the more potent reason for 
the failure of insurance company attor- 
neys to waive the jury lies in the fact 
that the patience of the insured and his 
ability to wait is exhausted before the 
triai and a very excellent settlement ol 
the claim is brought about by the very 
weariness of the insured.” 





W. B. ROBERTSON APPOINTED 


W. B. Robertson has been appointed 
Canadian manager for the motor Union 
Insurance, coupled with a similar ap- 
pointment for the associated office, the 
United British. Mr. Robertson began his 
career with these two companies as 
branch manager for the Montreal terri- 
tory. He was promoted to the office of 
assistant manager for Canada in Toronto 
and since the resignation of Mr. Mac- 
Innes, has been in charge of the Can- 
adian branch. 


LIQUIDATE COMPANIES 


Justice Phoenix Ingraham of the Su- 
preme Court has signed an order for the 
liquidation of the American branches of 
three Russian companies. The compan- 
ies are the First Russian Insurance Co. 
of Petrograd, the Russian Reinsurance 
Co. of Petrograd, and the Moscow Fire 
Insurance Co. of Moscow, Russia. 





The North River Insurance Ce. of 
New York 

Richmond Insurance Company ef 
New York 


United States Merchants & Shippers 
Insurance Company 


New York State Fire Ins. Co. eof 
Albany, N. Y. 


New York 


F. M. Gund, Manager, Western Depart- 
ment, Freepert, Illineis 
Hines Brothers, Managers, Seuthern 
Department, Atlanta, Geergia 





CRUM AND FORSTER 
110 WILLIAM STREET—.NEW YORK CITY 
REPRESENTING 


Union Fire Insurance Ce. ef Buffale, 





United States Fire Insurance Ce. ef 
New York 

British America Assuranee Co. ef 
Toronto, Canada 

Western Assurance 
Toronto, Canada 

United States Underwriters’ Pelicy 
of. New York 


Cempany ei 


W. S. Jackson, Manages, Pacific Ceast 
Dept., San Francisco, California 
Cobb Glass & Co., Managers, Nerth 
Carolina Dept., Durham, Nerth 
Carelina 








THE POWER OF ATTORNEY 


Danger of Exercise of This Authority; 
Not Always Proper Safeguards 
Taken 
In describing the danger in power of 
attorney, Edward C. Stone of the Em- 

ployers Liability, said recently: 

“In the kind of reciprocal first con- 
sidered, the gentlemen who engage in 
this form of insurance, being men of 
business sagacity and financial respon- 
sibility, would naturally see to it that the 
power of attorney under which they op- 
erated was one which safeguarded their 
rights and did impose certain definite du- 
ties and liabilities upon their agent. 
These same men would undoubtedly have 
experienced lawyers who, either, in the 
first instance, would draw a proper pow- 
er of attorney, or at least with some care 
or ability examine such a power of at- 
torney as was tendered to them to use. 

“In the kind of reciprocal next consid- 
ered, the persons importuned to engage 
in the insurance business as principals, 
as a rule, have no lawyers to guide them. 
They are inclined to rely upon the belief 
that, if attorneys-in-fact are legally li- 
censed to do business, all must be well. 
But when laws often definitely fail to 
safeguard the interests of such persons, 
ignorant as to insurance matters, as to 
the form of power of attorney, the word 
‘sure’ is again taken out of insurance, 
because of the failure properly to pro- 
tect those who may sign these papers. 

“It is a singular commentary upon the 
safety of some insurance laws that it 
may be possible for an unscrupulous per- 
son to operate under a power of at- 
torney which permits him, under the 
guise of cheap insurance, to collect pre- 
miums without making him responsible 
in certain definite ways to account for 
the moneys which he has collected, or 
even to have them available for losses 
when they occur.” 





WATCHING NEWARK 
_ Some of the underwriters and execu- 
tives are not satisfied with the way the 
Newark pact is working, and are closely 
watching the situation in that city. 





The standing of the teams of the in- 
surance baseball league of New York in 
order of their standing is as follows: 
North British & Mercantile, Home, Liv- 
erpool & London & Globe, American 
Fire, American Surety, Insurance Com- 
pany of North America and Frank & 
DuBois. 


BUSINESS OR PROFESSION? 


“Literary Digest” Discusses a Question 
Frequently Presented for Considera- 
tion of Insurance Men 


Insurance men are frequently found 
discussing the question, “Are we in a 
business or a profession?” That staid 
old weekly, “The Literary Digest,” re- 
views the definition of trade, profession 
and business in a recent issue, making 
these explanations: 

In the sense in which these words are ex- 
teemed synonymous, trade implies a man- 
ual occupation; business such an occu- 
pation as consists only in buying and 
selling; profession, such as results from 
the lucrative use of the sciences. Busi- 
ness is from the Old English  bisignis 
and is a derivative of bisig, “busy.” One’s 
business is that which engages all of a 
person’s thoughts as well as his time and 
powers in earning a living. A calling is 
regular work or duty to which one is 
called. A lawyer is called to the bar 
while a minister receives a call to the 
Church. Employment is from the French 
employer, to employ, which came through 
the Latin in and plico, infold. It desig- 
nates any undertaking upon which one 
may be engaged. Engagement, from the 
French engagement, derived from the 
Latin in and vadium, in pledge or gage, 
designates the occupation of one’s atten- 
tion. Thus, one who is engaged is one 
who is occupied in doing something. Oc- 
cupation, from the Latin ob, to, and capio, 
take, designates anything that engages 
one’s attention and time. Profession, 
from the Latin pro, forth, and fateor, 
confess, signifies that which one pro- 
fesses to do. Profession designates any 
occupation that is not mechanical and 
which involves a liberal education or its 
equivalent in mental rather than man- 
ual labor. The learned professions are 
law, medicine, and theology. Trade is 
an Anglo-Saxon word, and designates 
a skilled or specialized handicraft; it is 
from tredan, tread, and therefore, signi- 
fies that which employs the time by way 
of treading or trade. One qualified in 
a trade is a handicraftsman, and a quali- 
fied handicraftsman acquires his experi- 
ence as a journeyman. It also has a 
mercantile significance. 


McLean & Quirk, Inc.,° Barton B, 
Quirk, vice president, real estate and in- 
surance agency, capital $50,000, chartered 
under Pennsylvania laws, has filed certifi- 
cate of statement and designation in the 
office of the secretary of state. New York 
office is 80 William St., Manhattan. 
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Western Department 





HE equinox coming in September makes August the month 

to sell Windstorm Insurance. It’s hard for the man in the 
street to realize that the wind wreaks some of its worst 
damage at this season. 


But the Star agent knows. He remembers last year—and the year 
before. His late summer records show a long list of settle- 
ments for the destruction caused by sudden blasts from the 
clear sky—and a list of new policies drawn up after the dam- 


age had been done. 


This year if any of his clients suffer loss through windstorm, 
cyclone or tornado—they will lay the blame on themselves. 


Because wide-awake Star Agents are setting August aside for 
a drive on Windstorm Policies. Every one on their books 
will be told—by mail, by ‘phone and by personal call—of the 


low rate and the ever present hazard. 


Another case of applying the Star rule for increasing specialty 
class business —“Tell them and Sell them”. 
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American-British 
Rating Comparisons 


AS SEEN BY BRITISH FIRE MAN 





William A. Thomson of Norwich Union 
Head Office Believes System in This 
Country Is Too Complicated 


William A. Thomson, home fire super- 
intendent of the Norwich Union, re- 
cently read a paper on the theory of 
fire insurance rating before the Edin- 
burgh and Leeds Institute. In it he 
makes some very interesting compari- 
sons between American and British rat- 
ing methods after describing the Ana- 
lytic and other systems. 
things he said: 

“With my limited acquaintance ‘with 
American rating systems it may appear 
somewhat gratuitous for me to express 
an opinion in any sense critical on these 
systems, 


Among other 


There are, however, more ways 
than one of looking at criticism as a 
17th century poet showed when he said: 


“Critics are a kind of wild fly that breed 

In wild fig trees, and when they’re grown 
up feed 

Upon the raw fruit of the nobler kind 

And by their nibbling on the outer rind 

Open the pores and make way for the 
Sun 

To ripen it sooner than he would have 
done.’ 


Unnecessarily Complicated 


“Without, however, even setting up as 
a critic, I think I may be permitted to 
draw a few conclusions from my survey 
of the American rating system, and the 
first is that it appears unnecessarily 
complicated. I admit it is the expression 
of a theory which has been carried to 
its logical conclusion; but in throwing 
the stone of practice into the pool of 
theory is it always advisable or essential 
to follow even the smallest ripples to 
their vanishing point? To me that is 
what the Americans appear to have done, 
and I think their rating methods give ex- 
pression to the essential difference be- 
tween British and American psychology. 
It is a trait of British temperament to 
be profound theorists, but in practice to 
follow a middle Hence 


course. our 
capacity for muddling through. I have 
the impression, on the other hand, that 


the American temperament leads them 
to carry their theories in every sphere 
of national life to their logical conclu- 
sions. Look at the great developments 
in inventions we have got from the 
States; at the mass production in their 
factories, at the business they make of 
politics, and in insurnace they are only 
once again carrying the underlying the- 
ories of rating to their fullest and not 
illogical conclusions. 


Theory the Same 


“In viewing the American system in its 
details, there can ‘of course be no ques- 
tion of setting up a basis of compari- 
son between our system at home and the 
system in use in the States. Here we 
have a compact country with very many 
problems of our own, which, however, 
so far as principles are concerned, are 


more often than not common to the 
whole. The United States is a far-flung 
country, comprising many states, each 


with its own peculiar problems; and dif- 


ferences in the rating methods in both 
countries must of necessity arise. On 
the other hand, the theory of under- 


lying fire insurance is the same, no mat- 
ter what are the conditions affecting its 
practice, and whilst modifications of sys- 
tems must of necessity be made to meet 
varying conditions, the fundamentals 
being the same, a study of other meth- 
ods than our own is bound to be helpful 
to us. 

“Our own tariff system of class ratings 
is a much simpler and less costly system 
of working, and from the point of view 
of the experience of the offices, appears 
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to work out in practice even more satis- 
factorily than the admittedly more 
scientific methods in use in the States. 
Of course, it must not be overlooked that 
the incidence of losses is much greater in 
the States than on this side; and the 
higher commissions, taxations, and cost 
of rating associations, whilst all tendin: 
to produce a much heavier average rate 
ihan obtains here, yet seemingly render 
it more difficult for an underwriting 
profit to be made. 

“Possibly one advantage of the compli- 
cated rating system in Ame rica has been 
to counteract the tendency in certain 
states to adopt State rating organiza- 
tions, as there is no doubt that the ex- 
tremely complicated nature of the sys- 
tem renders it essential for highly 
trained men to be employed in carrying 
out its provisions. The bulk of the in- 
dividual states now appear to be content 
with the ratemaking methods employed 
by the offices, and are, in the main, con- 
tent to have the authority to investigate 
cases where complaints are made. Had 
it not been for the highly technical sys- 
tem, it is conceivable that in America, 
where poltics enter so much into busi- 
ness, many of the states would have un- 
dertaken the making of rates, a process 
which would have left the insurance 
companies very much at the mercy of 
the political machines. 

“With all its minuteness of application 
I cannot see that the American system 
of rating approaches any nearer than our 
own to an actual loss experience statis- 
tical basis. In fact, its very exhaustive 
method of building up the rate, taking 
into account so many different factors— 
most of which in relation to loss experi- 
ence can only be a matter for estimate 
or judgment—results in such a composite 
rate that it seems hardly possible to bring 
the system down to an actuarial basis, 
even with a proper classification of in- 
sured values and losses. 


Based on Estimates 


“On this point I think it must be 
admitted as a general principle, irre- 
spective of the rating systems, that if a 
particular class experience shows that a 
rate of 5/- per cent is the 
figure to be charged, the easiest method 
of putting the class on a sound basis is 
to charge a flat rate of 5/— per cent for all 
risks in the class. To do this, however, 
would make no differentiation between 
the good and the bad risk in the class, 
nor would it offer any inducement to- 
wards the elimination of hazards. On 
the other hand, the more complicated the 
system of arriving at rates for individ- 
ual risks, the more difficult it becomes to 
approximate, in the aggregate, the eco- 
nomic rate for the class. 

“The whole schedule system of rating 


economic 


is based on estimates, from the key rate 
right through the additional rates. They 
may be very fair estimates based on the 
considered judgment of experienced un- 
derwriters and in their application may 
be fair to the insured, but they are esti- 
mates nevertheless, and cannot be any- 
thing else. Theoretically, the underlying 
idea of schedule rating may be good, 
but can class experience be properly 
reflected in these individual rates, seeing 
that the basis rate is more a situation 
rate than a class rate? It seems to me 
that if experience is being grouped ac- 
cording to districts, the schedule ratings, 
and particularly the ‘Analytic’ system of 
ratings with its percentage method, can 
be adjusted to reflect the experience of 
the district; but I cannot quite see how, 
at the same time, such a system, even 
with an adjustment in the occupancy 
rate, can also properly reflect the class 
experience. 

“After all, however the matter is 
looked at, class ratings would seem to be 
the soundest basis for ratings. In the 
class itself there is a community of in- 
terest. Between classes there is an actual 
difference, whereas the difference be 
tween the cities and localities is largely 
hypothetical, even admitting differences 
of construction, climate and social condi 
tions. In rating, things having an affin 
itv should be dealt with, and | feel there 
is more affinity between risks of the 
same class than, for example, between a 
warehouse and a sawmill in the same 
city.” 


MEET WITH COMMISSIONERS 





Fire Marshals’ Atansidion to Hold Con- 
vention in San Antonio, Tex., 
September 14-19 


In spite of the fact that San Antonio 
is remotely located, there is reason to 
believe that the twentieth annual conven- 
tion of the Fire Marshals’ Association of 
North America, which will be held there 
September 14 to 19 will be successful. 

An interesting feature is that the meet- 
ing will be held in conjunction-with the 
annual convention of the Insurance Com- 
missioners and many of the activities of 
the two groups will be conducted jointly. 
You will be supplied with the full 
gram shortly. 


A LIVE PAPER 


Although this is the dull season for 
insurance news the editor of “The Hart- 
ford Agent” does not seem to have 
much difficulty in getting out a snappy 
paper for agents of the Hartford Fire 
and Hartford A. & I. The August is- 
sue is particularly live, instructive and 
worth readihg. 


pro- 





Franklin W. Fort 





Fire Reinsurance Treaties 


Eagle Fire Insurance Company (New Jersey) 
Baltica Insurance Co., Ltd. 


18 WASHINGTON PLACE, NEWARK, N. J. 


(Denmark) 


Thomas B. Donaldson 








Bolsheviks Control 
British Fire Company 


TRADE COMMISSARY L. KRASSIN 


“All Russian Co-Operative Society” 
Changes Name To Arcos Limited; 
Stockholders Now Russians. 


An important light on Russian insur- 
ance activities is thrown by the “Policy- 
Holder” 


ties of 


of London on insurance activi- 
the famous 
sariat for foreign trade, L, 
paper says: 

An inte resting movement on the part 
of the People’s Commissariat for Russian 
Foreign Trade seems to be in progress. 
Two weeks ago we drew attention to 
the Black Sea and Baltic flotation by the 
Russian State Insurance Department and 
the People’s Commissariat for Foreign 


Bolshevik commis- 
Krassin. That 


Trade, and now we have come across 
a still more interesting incident. The 
Trafalgar Insurance Company was 


formed in 1907 with a capital of £1,000, 
and powers to write fire, accident and 
marine business. In 1920 it had a turn- 
over of about £10,000, but the balance 
sheet for 1922 showed that its chief 


“asset,” apart from the certificate of in- 
corporation was “Loss on Trading Ac- 
count £2,022." At that time Mr. 


Muir Beddall held 514 shares out of one 
thousand issued, Mr. Me W. Allwright 
had 124, and Mr. W. A. Raybould 64. 

We understand that ‘towards the end 
of 1924 the certificate of registration was 
sold to Arcos Limited, and the latest re- 
turn to Somerset House shows that 
Arcos Limited holds 825 shares, G. 
Klodnitsky 62 shares, M. Sylvan 16 
shares, also that G. Klodnitsky, M. Syl- 
vin and M. Minhoff are directors of the 
concern to-day. 

As Arcos Limited controls the concern, 
we may remind our readers that an un- 
dertaking known as the “All Russian Co- 
operative Society” changed its name to 
Arcos Limited not so very long ago. The 
capital of Arcos Limited is £900,000 in 
£1 shares, and of those 900,000 shares, 
lL. Krassin, of Moscow, the People’s 
Commissary of Russia for Foreign Trade, 


holds 575,000, Mr. C. Rakovsky, of 
Hampstead holds 135,482, and Mr. J. 
Novakovsky 25,000: V. Nogin, Presi- 
dent of the All Russian Council Working 
Men's Co-operation, is a small share- 
holder. We only give these details to 
show that behind the Trafalgar Insur- 


ance Company to-day, modern Russia is 
very much in control. We do not for a 
moment say there is anything improper 
in this, but the information may prove 
interesting to our readers. 

The balance sheet of the Trafalgar In- 
surance Company for 1922 reads as fol- 


lows: 

Capital: &\,k € 
1,000 shares, £1 each..... 1000 0 0 
Fire Insurance fund..... + 0 0 
General accident do...... 1 0 0 
Personal GO” fetes: 100 
Marine Ge: “ost 1000 0 0 
Outstanding claims....’. 200 0 0 

£2,203 0 0 

& « ¢€ 

ev PCS Pe ne 0 8 O 

207) a ee ree eee 180 2 9 
Debit, profit and loss 


account 


£2,203 0 0 


It will be seen that the chief * 


loss on trading. 
Since the control of the company 
passed from Mr. H. Muir Beddall to 
Arcos Limited the capital has been in- 
creased from £1,000 to £100,000, and 
the registered office is — at 106 
Fenchurch Street, London, E. C 


‘asset” is 


LLOYDS BROKERS BANKRUPT 

Edward Starr & Co., Lloyds brokers, 
established in December, 1918, are in vol- 
untary bankruptcy. The chairman of the 
concern got $10,000 a year salary for 
three years. 
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DEFENDERS OF 
AMERICAN LIBERTY 


Our Seven Generals 





TASKER H. BLISS 
1853- 


“Rirst of all an American and after that a soldier.” 


The rank of General has been conferred on but seven of our military 


men in the history of the Country. 


“With everything AMERICAN PS en Reproduced by THF. AMERICAN 


tomorrow is secure.” Z ji Insurance Co, of Newark, N. J- 
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Assured’s Liability on 
“Not Taken” Renewal 


DECISION DEPENDS ON CASE 


Agent Notified Client That Premium 
Would Be Charged to Him Unless 
Policy Was’ Returned 


The fire underwriter’s lot would be 
happier if he did not have to contend 
with the “spoiled” or “not taken” policy. 
A typical case of this kind comes to 
Tue EAsterN UNDERWRITER from a loss 
department head in which the assured 
did not expressly request that the policy 
be renewed. The agent sent the renew- 
al policy to the mortgagee, and a cer- 
tificate or invoice to the assured plain- 
ly stating that the policy had been de- 
livered to the mortgagee, notifying the 
assured at the same time that the earned 
premium would be charged to him un- 
the policy was returned at once 
with information that it was not wanted. 
The question is whether under those cir- 
cumstances the assured, who does not 
return the policy, could be held for the 
earned premium. 


Difficult to Express Definite Opinion 


It is difficult, advises the loss executive, 
if not impossible, to express a definite 
opinion on this situation because there 
may be a number of other surrounding, 
undisclosed circumstances which would 
have a material and serious effect upon 
the question of liability. For instance, 
the situation would be affected by the 
custom between the parties running over 
a period of years that is, if the agent 
had carried this insurance for a number 
of years and the assured had been ac- 
customed to honor the bills for prem- 
iums on such renewals, his practice in 
that regard would warrant the agent in 
thinking that the present renewal would 
be paid for. 

Under such a course of business I 
would have no hesitancy in saying that 
the assured could be compelled to pay 
for the renewal policy or the earned 
premium thereon up to such time as he 
might declare he did not want it. On 
the other hand, if this was the first time 
that this situation had occurred with 
this particular assured, then the matter 
of his liability for the premium would 
he more difficult to pass upon. 

The assured might claim that he 
thought the mortgagee would pay for 
the policy or that he had noticed a pro- 
vision in the mortgage clause to the ef- 
lect that the mortgagee would pay for 
the insurance upon demand if he failed 
to pay for it. He might say that he 
thought as between himself and the in- 
surance company he had no _ obligation 
to pay for the policy because the com- 
pany would look to the mortgagee for 
it; or that he was under the impression 
that the mortgagee had already paid the 
premium. In this connection it might 
be desirable to know whether the mort- 
gagee had paid for previous policies. 
lf the agent had been getting the prem- 
lums from the mortgagee in the past, 
then he could hardly expect the assured 
to pay on this renewal. 

Another possible circumstance to con- 
sider is that the assured may not have 
read the certificate of insurance. At 
best it was not a policy. There is noth- 
Ng in the policy itself stating that any 
particular person shall pay the premium, 
and I assume there is nothing in the 
certificate of insurance to show that the 
policy must be paid for by any particu- 
ar person or within any definite period 
ol time even if the assured had taken 
*ccasion to look at it. He might well 
‘lough claim that he thought from the 
Wording of the policy or the certificate 
that it was already paid for. 


The Rule of the Law 


question of law there is less 
If one accepts a commodity, 


less 


On the 
difficulty, 





such for example as magazines, ice, milk, 
fire insurance policies or anything else 
of value under circumstances which in- 
dicate an intention to pay for them, he 
will be held responsible for their reason- 
able value. This has been decided in 
many instances. It has more particu- 
larly come up in cases of magazines or 
periodicals. If, for “example, one sub- 
scribes for a magazine for one year and 
the publisher continues to send it after 
the subscription has expired and no def- 
inite action were taken to reject it, then 
the party receiving it would be held for 
the regular subscription price. The basis 
of that rule is that there is an implied 
contract to pay for those things which 
one accepts and uses. If they are not 
wanted, they must be definitely refused. 
Applying this well understood rule of 
law and the decisions under it to the 
present situation, it becomes clear that 
if the assured did accept the renewal 
policy under circumstances which would 
lead a reasonable man or a jury of 
twelve ‘reasonable men to consider that 
he intended to pay for it and get the 
benefit of it, then he would be liable for 
the premium. If on the other hand, 
there were no such circumstances as to 
convince a reasonable man or a jury 
that he intentionally accepted the in- 
surance and its benefits knowing that he 
would be called upon for the premium, 
then he would not be liable. 


KICK FROM STRANGE QUARTERS 

“The National Insurance Journal,” or- 
gan of the reciprocals, prints this biting 
paragraph: 

“The manager of the Detroit Automo- 
bile Exchange, an organization backed 
by the Detroit Automobile Club, recent- 
ly made the statement that they paid 
salesmen only 7 per cent commissions on 
new business and 5 per cent on renewals. 
From official reports the exchange has 
not been saving the automobile owners 
any more money than some of the re- 
ciprocals which have been paying stand- 
ard commissions to their agents.” 





INSURE “THE REDS” 
The Hartford Accident & Indemnity 
has insured “The Reds,” but that does not 


mean that it has established trade re- 
lations with the Bolsheviks. In this case 
“The Reds” mean the Cincinnati Na- 


tional League baseball team. It is carry- 
ing group accident policies in the Hart- 
ford. Other teams insured by the com- 
pany include the Yankees, Giants, Red 
Sox, Indians and Pirates. Baseball fans 
can interpret the correct names of all 
those clubs. 





BROOKS VISITS NEW YORK 
Charles L. Brooks, well known cas- 
ualty and surety company executive and 
member of the firm of Lee-Brooks- 
Weed, Inc., a real estate office at Miami, 
Fla., was a visitor in New York last 
week. He was at one time secretary of 
the Aetna Indemnity, vice-president of 
the Empire State Surety and general 

manager of the Southwestern Surety. 


Finance Cos. Have 
Low Insurance Rate 


OPINION OF A BOSTON MAN 
Arthur D. Cronin of Gilmour, Rothery & 


Co. Describes Situation For Na- 
tional Finance Association 


An interesting statement relative to 
automobile financing and insurance has 
been prepared by Arthur D. Cronin of 
the Boston office of Gilmour, Rothery 
& Co. In discussing reports that large 
financing companies or groups of com- 
panies are contemplating organizing in- 
surance companies he says: 

“Presumably the objective is reduced 
cost or improvement in service or both. 
Analysis would seem to indicate that the 
first named might be accomplished but 
only at the sacrifice of the latter. That 
fire and theft rates today are at rock bot- 
tom is admitted by those well versed in 
the subject, and any economy can only 
be effected in the matter of administra- 
tion. The larger finance companies to- 
day enjoy an equitable insurance rate in 
reliable carriers well represented nation- 
ally. The local agent is compensated by 
the carrier, taxes are paid to the differ- 
ent states and all parties concerned are 
interested in giving service to the finance 
company’s customers, the 
No finance or motors company or group 
of companies could build a comparable 
service organization out of the premiums 
on its own business 
hibitive cost. The great 
finance business is written and serviced 
at a minimum and many 
other charges are fixed. There does not 
seem to be any room for great economy. 
There is a further undesirable feature. 
It is assumed that the purpose of this 
newly formed company and of pro- 
posed companies is to assume liability 
on risks arising out of only one industry, 
thus having the eggs in one basket. 

“Perhaps economy is contemplated by 
not entering the different states but this 
will arouse the enmity of insurance com- 
missioners because of the loss of taxes 
and other revenues, many of which com- 
missioners are already opposed to the 
placing of the insurance on time sales 
by the financing companies. Grounds for 
criticism will be sought for and the re- 
sult will inevitably encourage a strong 
prejudice against the system. 

“There are those in the financing busi- 
ness who think that insurance companies 
make profit at the expense of the finance 


purchaser. 


except at a pro- 


percentage of 


cost. Taxes 





LICENSED IN CANADA 
The British Oak is now licensed in 
Canada for fire, automobile, employers’ 
liability, inland transportation, sprinkler 
leakage and damage to property of any 
kind caused by the explosion of natural 
or other gas, 
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companies and there are equally as many 
in the insurance business who think the 
reverse. Indeed, some insurance car- 
riers are already engaging in auto financ- 
ing either directly or indirectly. Re- 
flection would seem to lead to the con- 
clusion that these two activities are 
necessary adjuncts to each other and 
each should be entitled to its reasonable 
profit. If the finance companies pro- 
pose to underwrite the insurance of their 
own business and the insurance com- 
panies enter the finance business, like 
results will certainly be very interest- 
ing.” 





REVISE ELEVEN POLICIES 
Annual Meeting of Lloyd’s Underwriters’ 
Fire & Non-Marine Association 
The annual meeting of Lloyd’s Under- 
writers’ Fire & Non-Marine Association 
was held recently. S. J. Aubrey, chair- 
man of the association, who presided, 
said that during the last twelve months 
the standard forms had been given a 
very thorough overhaul, which had re- 
sulted in the committee revising eleven 
policies, seven clauses and three pro- 
posal forms, and in their standardising 
seven new policies, seven new clauses 
and two proposal forms. He explained 
the important modifications which had 
been made, remarking that the biggest 
task undertaken by the Revision Com- 
mittee was the redrafting of the “N” 
Adjustable Forms, in which work they 
were very much indebted to Hubert 
Nicholls, J. Armour Macmillan and Mr. 
Beeman for the assistance they had 
given. The seven new policies which 
had been standardised were: “V,” Ac- 
countants’ Indemnity Policy; “W,” Bur- 
glary and Housebreaking Policy (Com- 
mercial Form) ; “W.1,” ditto (Warehouse 
Form); “X,” Burglary, Housebreaking 
and Fire Policy (Commercial Policy) ; 
“X.1,” ditto (Warehouse Form); “Y,” 
Earthquake Policy; “Z,” Houseowners’ 
Comprehensive Policy. Arrangements 
had been made to have all the new 
forms on sale at the Stamp Office on 
and after August 5, and Lloyd’s Brokers’ 
Association had been informed that it 
would be assumed that all insurances 
effected on and after September 10, were 
subject to the new Standard Forms. He 
added that as the various forms and 
clauses became available they might be 
obtained at Lloyd’s Policy Office, and the 
date given (August 5) was only the 
time when it could be guaranteed that 
all the new forms would be obtainable. 
A large number of the new War clauses 

had already been sold. 

General matters dealt with by the 
committee during the past twelve months 
included the question of the liability of 
underwriters for losses which they might 
have settled and which, for one reason 
or another, were not duly paid to the 
assured. Another point arising in con- 
nection with non-marine claims had been 
the question of their prompt collection 
by the broker—a more important matter 
than ever in these days of strenuous 
competition; a further matter which was 
constantly engaging the committee’s at- 
tention was the question of hostile leg- 
islation abroad. That was very serious, 
and the time might come when it would 
be necessary, if they were to continue to 
underwrite a world-wide business, to 
make some arrangement for underwriters 
to become admitted insurers in various 
countries. 
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Karthquake Insurance 





Rate Schedule and Line Sheet 


lor the information of agents the 


American of Newark has sent out 


the earthquake insurance new rate 


It follows : 


schedule and line sheet. 


Definition of classes A, B, C and D: 


Class A—Buildings occupied exclu 


sively as private dwellings by not more 
than three families, including private 
garages and private barns used in con- 
nection therewith 

Class B 


Irame or 


Fireproof buildings of steel 
reinforced 


tion Note 


concrete construc- 
The term “fireproof” means 
structures of steel, reinforced concrete 
or any other structure of non-combusti 
ble material throughout 

Class C—AIl buildings not included in 
classes A and B, not over five stories in 
height and not over 5,000 square feet in 
ground floor area. 


Class D—All buildings and (or) struc 
tures not included in classes A, B and C. 
Note—In risks of varying construction, 


if not less than 85 per cent of the values 
involved are of one kind of construc 
tion, the risk may be written at the rate 
of the predominating construction. 
Otherwise, the risk must take the rate of 
the highest rated construction, unless 
specific items are applied to each char- 
acter of construction. 

Rates: 

lass A—.O8 (See 
lass B—.O8 (50% 


( Note No. 1 below). 
( co-insurance clause). 
Class ¢ 125 (50% co-insurance clause). 
Class D—15 (50% co-insurance clause). 

Co-insurance Credits: For the attach 
ment of a co-insurance clause other than 
50%, the following table must be applied: 


For 80% co-insurance clause deduct 
25%. 

For 90% co-insurance clause deduct 
ye 
30% 

Kor 100°¢ co-insurance clause deduct 
33 1/3% 

Note No. 1—Class A Property—A co 


insurance clause is not required for poli- 
written to property of this 
class. Ii a co-insurance clause is at 
tache due credit for shall be al 
lowed in the rate. 
Note No. 2—In any 
necessary to name a flat rate, the flat 
rate shall be figured at ten times the 
50% co-insurance rate. 
Contents—Rates on 
same as building rate 


Cies cover 


Same 


state where it 1s 


contents to be 


Blanket Policies 


Policies covering all classes of property 
may be written blanket over more than 
one location—when such locations are 
specifically named in the form under the 
following conditions : 

With 50% co-insurance clause and pro 
rata distribution clause. 

With 80% co-insurance 
usual deductions for its 
rata distribution clause. 

With 90% and 100%  co-insurance 
clause (less usual deductions for its use) 
and without pro rata distribution clause. 

The rate for such blanket policies shall 
be the rate of the highest rated location. 

Rates for Rent and Rental Value In 
surance—This class of insurance shall be 
written under a form based upon annual 
rents or annual rental value. 

Class A—Seventy-five per cent of the 
flat rate. 

Classes B, C and D—One hundred per 
cent co-insurance property damage rate. 

Rates for Use and Occupancy Insur- 
ance—Rates to be the same as applying 
to rent and rental value policies. 

Term Rule—Policies covering any class 
of property may be written for a term 
other than one year at the following 
rates: For two years at one and three- 
fourths. annual premiums; for three 
years at two and one-half annual pre- 
miums; for.four years at three and one- 
fourth annual premiums; for five years 
at four annual premiums. 


clause (less 
use), and pro 


Minimum Premium—A minimum pre- 
mium shall be charged (when not in vio- 
lation of law) of $3. 

Policy | Contract—Earthquake — insur- 
ance shall be assumed under thg Stand- 
ard Policy Contract. 

lorms—Rent, rental value and use and 
occupancy policies shall be issued under 
the usual form applicable to fire insur- 
ance policies in the locality in which the 
risk is located, substituting the word 
earthquake for the word fire whenever 
occurring in the form, and voiding such 
clauses as do not apply to earthquake 
insurance. 

Foundations—Foundations of buildings 
shall not be excluded where a co-insur- 
ance clause is used. 


Earthquake Form 


Bins oe 
tensions 


buildings, additions and ex- 
including foundations, and on 
all permanent fixtures contained therein, 
or connected therewith, appertaining to 
the service of the building and used in 
the maintenance thereof situated ...... 

$....On all contents (not excepted in 
the printed conditions of this policy) the 
property of the insured; his own, or sold 
but not removed, also on his interest in 
and on his legal liability for similar prop- 
erty held by him as follows, viz: in trust 
or on commission, or on joint account 
with others, or in storage, or for repairs, 
all while contained in the above-de- 
scribed buildings, additions and exten- 
sions. 

This company shall not be liable for 
a greater proportion of any loss or dam- 
age to the property described herein 
than the sum hereby insured bears to 
....per cent ( %) of the actual cash 
value of said property at the time such 
loss shall happen, nor for more than the 
proportion which this policy bears to the 
total insurance thereon. 

In the event that the aggregate claim 
for any loss is both less than ten thou- 
sand dollars ($10,000) and less than five 
per cent (5%) of the total amount of in- 
surance upon the property described 
herein at the time such loss occurs, no 
special inventory or appraisement of the 
undamaged property shall be required. 

If the insurance under this policy be 
divided into two or more items, the fore- 
going shall apply to each item separately. 

Other concurrent insurance permitted. 

Attached to and forming part of Pol- 
icy Na. BG...... Of THE 2.20 Insurance 
Company. 


Line Sheet—Maximum Limits 
Provided the company is given imme- 
diate notice of liability, agents may bind 
and issue policies in the following 
amounts: 
Frame building, not over five 


OENS, wir sos os cns uaa naoaee $37,500 
srick «building, not over five 

RNIN > rao ee ne ccna er nana 25,000 
Frame or brick buildings, over 

Gwe GUOTIRS is.k.<o 0 sos adsccex0e% 12,500 
Fireproof buildings (steel frame) 250,000 
Fireproof buildings (reinforced 

OED os cae ad oats eee 125,000 


Contents lines same as building. 

Effective in the State of New York 
on August 15, 1925. Elsewhere on July 
31, 1925. 


HELD ON ARSON CHARGE 


John Anthony, 45 Triangle Street, 
Buffalo, N. Y., recently arrested by arson 
officials following a fire in his place of 
business, said to have been of incendiary 
origin, was held for the Grand Jury by 
Judge McLaughlin in City Court, follow 
ing incriminating evidences disclosed by 
the arson squad after the fire.  Oil- 
soaked rags and other inflammables 
were found on the premises, it is said. 
Mrs. Harriet Pettit, tenant in an apart- 
ment over Anthony’s store, told officials 
that Anthony was seen in the store 
shortly before the blaze. The damages 
are estimated at $4,000. 








How do you appeal to 
a college? 


Hartford agents have written 
some very desirable college and 
university business by giving the 
services of Hartford Fire Prevention 
Engineers. This nationally adver- 
tised service plus sound Hartford 
insurance makes a strong appeal 
to intelligent prospects and is a 
most effective weapon for a Hart- 
ford agent. 

This is one of the things that 
make a Hartford connection of ever 


increasing value to live local agents. 


HARTFORD FIRE 
INSURANCE COMPANY 


Hartford, Conn. 


The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company write 
practically every form of insurance except life 
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A Use and Occupancy Question and Its Answer 


(From “The Accelerator,” published by 
the Boston and Old Colony) 
Question :—I would like your views as 
loss would work out in the 
store 


to how a 
event of a being closed for less 
than a week as to what would be the 
difference between a per diem = and 
weekly basis. 

We will assume a use and occupancy 
policy of $30,000 which, upon a per diem 
would be $100 and 1/52 upon a 
that the shut-down 
because of fire occurred in the last three 
days of the week when the profits would 
be $00 as against $200 the first three 
days, but for the week would total $600. 


basis, 


weekly basis, and 


If the policy were a weekly one, would 
the loss be upon the basis of 3/6 of a 
week, and if so, would it be less than 


three days on a per diem basis. 


In connection with the ordinary store 
risk, non-seasonable in nature, what do 
you consider best, a per diem or on the 


weekly basis, and why? 


Answer :—The particular difference be- 
tween the per diem limit form and the 
weekly limit form is one of economy in 


the matter of 
same time 


premium; while at the 
providing adequate coverage 


for the premium paid. First, we will 
assune that the foslowing figures are 
based upon 100% insurance to value 


(otherwise assured would be 
utor in case of loss for the 
underinsurance below 100%). 


a contrib- 
amount ol 


Weekly Limit 





NMIOHGRS Sire hic tres nz ele gave $25.00 
TUOGU Seis 5c" os cages Ree a eee 50.00 
Wietinedday .:fcccscnsectneccss 75.00 
UNO <5 98x05. oo aleee ture uagleeon 100.00 
REPT oho eal oo anh Cocnd wi eicantenuas 100.00 
SHtUSOae 23.120, inc td ecorn ees 250.00 

$600.00 


Therefore $600 multiplied by 52 
(weeks) will give $31,200 (amount of cov- 
erage required under the weekly limit 
form). In comparison with this under 
the per diem limit form, it would be 
necessary for our assured to carry insur- 
ance equal to 300 times $250 (largest day) 
or a total of $75,000 to obtain sufficient 
protection under the latter form. When 
you figure the difference in premiums 
the saving is obvious. 

You must bear in mind that in a use 
and occupancy form there is the equiva- 
lent of a 100% reduced rate clause, and 
while an assured with 100% or 50% in- 
surance to value would collect the per 
diem or weekly limit mentioned in his 
policy during a total suspension of busi- 
ness for either one day or one week, he 
would necessarily himself contribute 50% 
of his loss if only 50% insurance to value 
were carried. 

The same principle will follow in the 
case of a partial suspension either under 
the per diem or weekly limit form. 

To illustrate the operation of the par- 
tial suspension clause, the wording of 
which you no doubt know, I give the 
following example: In regard to the 


weekly limit form—and under the per 
diem form the operation of the partial 
suspension clause therein would be 
similar, 

Using the figures quoted before in re- 
lation to the weekly form, and suppos- 
ing that during the last three days of the 
week, as set forth, the business is 50% 
partially suspended following a fire, the 
loss being $225 (insurance 100% to value) 
the sum would be worked out thus: 
$225 (Actual loss 

per week sus- 
tained during 
the time of 
such _ partial 
a 


pe x $000 (Liability per 
$600 (Loss per 


week that would 


week — which have been in- 
would have curred by a total 
been sus- suspension 
tained by a of business) 
total suspen- 

sion) 


Company would pay $225.00. 
Assuming there is but 50% insurance 
to value, the amount payable would be 


calculated in this fashion: 

$225 

—— x $300= $112.50 payable by Comp’y. 
$600 


The last mentioned amount being 50% 
of the proportion of the liability per 
week that would have been incurred, by 
a total suspension of business (which 
would have been $600 had there been full 
insurance to value. 








OKLAHOMA oa 


Trying to Put a Stop to Bank Robberies 
in That City; Insurance Men 
Interested in Movement 
With 58 bank 
$205,000 in cash, glaring as a spot upon 
the escutcheon of Oklahoma for the 
1924, the 
veals 


robberies, involving 
year 
1925 re- 
improvement in 
January, 1925, records 
than a half dozen 
banks were 


first seven months of 
remarkable 
Since 
show not more 


this 
condition. 
cases 
robbed in Oklahoma. 
This improvement is attributed by bank 
ers to the rapid organization of the state 
into vigilantes corps. Ten counties are 
already organized and prepared to oper- 
ate 100 per cent strong, Eugene Gum, 
secretary of the Oklahoma Bankers’ As- 
sociation, observed. Within the bounds 
of the organized counties, not one bank 
robbery has occurred. The 
has leared that the robber gangs are 
keeping in close touch with the devel 
opment of the vigilantes in Oklahoma 
and are steering clear of operating in 
banks of the counties so fortified. 

Detectives working with the associa- 
tion have learned that robber gangs are 
alraid of the defense organization and 
are being more or less handicapped in 
their operations. The general plan of 
organization involves eliciting the ser- 
vices of 50 men in each county, to be 
armed with government rifles, Colt re- 
volvers and shotguns, with a sufficient 
quantity of high-powered ammunition. 
etailed plans and activities of each in- 
dividual are worked’ out in case of the 
attempted robbery of each bank in the 
Vicinity. Each vigilante is to be made 
a deputy sheriff and. the sheriff of each 
county is placed in charge of the de- 
lense group, when he is found to be 
loyal and de ‘pendable. Two meetings are 
held each week to train the men in 
marksmanship and their individual du- 
tes. Rifle practice is held every two 
Weeks, with the aim of developing pro- 
ficiency in handling a gun. 

An annual contest in marksmanship is 
to be held with the most efficient sharp- 
shooters of the local organizations rep- 
resenting the various counties. Several 
hundred dollars have been offered by 
the bankers’ association for the best 
marksman, and the winner of these con- 
tests are to compete in the Oklahoma 


where 


association 


FIRE DUE TO NEGLIGENCE 


N. Y. Board sien Shows Results of 
Leaving Iron Doors and Shutters 

Open at Night 

The New York Board of 
writers reports a fire which occurred 

brick building of the New 

York Dock Company, contents of which 

included 


Fire Under- 


a two-story 


barrels and 
miscellaneous goods in packages, as well 
as raw sugar in bags. The report points 
out that if the warehousemen had ob- 
served the regulations for approved pub- 
lic warehouses, which provide that the 
warchouse should be securely closed at 
the end of the day’s work, this fire, which 
originated on the dock, would probably 
not have gained a foothold in the ware- 
house. The damage to the building was 
slight, but to the contents, considerable, 
mostly by smoke and water. 

The warehouse was one of the oldest 
type and it had no glass or sash in the 
windows and the fire gained easy access 


cotton seed oil in 


to the interior, because of the failure 
to close iron doors and shutters. The 
company maintains an elaborate system 


of outside watch service. In spite of this 
protection, the fire originated on the dock 
and found its way into the warehouse by 
way of the open doors and shutters. 


Clarence T. Hubbard, assistant secre- 
tary of the Automobile Insurance Co., is 
active in the movement to establish a 
better business bureau in this city. 
state shoot staged annually by the Okla- 
homa National Guard. An additional in- 
centive is possible, offered by the asso- 
ciation in the form of $500 reward for 
the arrest or conviction, dead or alive, 
of a bank robber. 





MANY ENTER IN ONE YEAR 
Among the fire insurance companies 
1924 
American, Bal- 
timore, Md.; Bankers and Shippers, New 
York, N. Y.; Buffalo 
falo, N. Y.; The 
mington, N. C Mutual, 
Charleston, S. C.; Central Federal Fire, 
Davenport, la.; The 
Falls, N. Y.; The New York, 
N. Y.; Federal Union, Chicago, IIL; 
Glen Cover Mutual, Glen Cove, N. Y.; 
Great Western Fire, Chicago, Ill; Ju 
piter General, Bombay, India; Mer 
chants, Providence, R. 1.; Millers Mu- 
tual Fire, Fort Worth, Tex.; Mill 
Owners Mutual Fire, Des Moines, Ia.; 
National American Fire, Omaha, Neb.; 
National Implement Mutual, Owatonna, 
Minn.; Ohio Millers Mutual, Canton, 
O.; Provident Fire, Rochester, N. H.; 
Security Fire, Davenport, la.; and Twin 
City Fire, Minneapolis. 


which entered Colorado in were 


the following: Baltimore 


Insurance, Bui 
Carolina Insurance, Wil 
.; Carolina 


Commerce, Glens 
Delaware, 


THE GENERAL EXCHANGE 

The Missouri Insurance Department on 
Monday, August 10, granted a license to 
do business in Missouri to the General 
Exchange Insurance Corporation which 
is owned and operated by the General 
Motors Acceptance Corporation, sub- 
sidiary of the General Motors Company. 
The insurance corporation is organized 
under the New York laws. 

It proposes to write fire and theft in- 
surance on automobiles sold by the Gen- 
eral Motors Company through the 
eral Motors Acceptance Corporation 
time-payment plan. Under the license 
taken out in Jefferson City the state 
will receive the regular tax on the in- 
surance premiums collected by the sub- 
sidiary of the automobile corporation. 


Gen- 




















“Royal Exchange Assurance” 


Fire and Automobile Lines 


Car & General Insurance Corporation, Limited 
Automobile Liability Insurance 
83 MAIDEN LANE, NEW YORK 
























FIRE INSURANCE COMPANY 
Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


CHARLES W. HIGLEY, President 


MONTGOMERY $7. ARK, Vice-President 
G. HOL MAN, S Secy. 
oo GIBERSON. Treasurer 
E E. SAMMONS, Asst. Secy. 
A. E. GILBERT, Asst. Secy. 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 
Howle, Jarvis & Wright, Ine., General Agents 
Metropolitan District 


81 JOHN STREET NEW YORK 




















INSURANCE 
HARRY C. FRY, Jr., President 
JOHN B. SIRICH, Sec’y. 
307 FOURTH AVENUE PITTSBURGH 
J. A. HETRICK, Treasurer 


LOGUE BROS. & CO., Inc. 
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“Ma” Ferguson to Open 
Commissioners’ Meet 


JUDGE CONN TO MAKE RESPONSE 


Interesting Set of Papers Assured for 
Department’s Convention at San 
Antonio, Texas 
The program of the annual meeting 
of the National Convention of Insur- 
ance Commissioners, which is to be held 
in San Antonio, Texas, from September 
14 to 18, at the St. Anthony Hotel, the 


56th annual session, is as follows: 


Monday, September 14th, 10:00 A. M. 

Meeting called to order by the Presi- 
dent. 

Address of Welcome 
Ferguson, Governor of 
fames . Ferguson, 
Texas. 

Address of Welcome—From the City 
of San Antonio. 

Response—Judge Harry L. Conn, Su- 
perintendent of Insurance of Ohio. 

“Texas’—Pat. M. Neff, ex-Governor 
of Texas. 

Call of States. 

President’s Address 
President 


Miriam <A, 
Texas, and 
ex-Governor of 


-John C. Luning, 


“The Force and Effect of Depart- 
mental Rulings and the Attitude of 
Courts Thereon.”—W. R. C. Kendrick, 


Commissioner of Insurance, Iowa. 
Discussion. 
Monday, 4:30 P. M. 
Automobile ride, starting 
Anthony Hotel. 


Monday, 7:30 P. M. 
“The Ancient and Honorable Order of 
the Blue Goose”’—St. Anthony Hotel. 


Tuesday, September 15th, 10:00 A. M. 

Courtesy of the floor will be extended 
to Hon. Petronilo Romero Mota, Com 
missioner of Insurance of the Republic 
of Mexico. 

Communications and Reports. 

“Insurance Agent from the Viewpoint 
of a Commissioner”’—John R. Dumont, 
Insurance Commissioner, Nebraska. 

Discussion. 

“Should the American Men Mortality 
Table be Made Permissive as a Legal 
Valuation Standard’—William M. Cor- 
coran, Actuary Connecticut Department. 

Discussion. 

“Uniform Commissions in Fire Insur- 
ance’—Frank N. Julian, Superintendent 
of Insurance, Alabama. 


Tuesday, 6:00 P. M. 

Entertainment—San Piedro Park— 
Mexican Dinner, Barbecue, and Swim- 
ming in San Pedro Pool. 

Tuesday, 9:30 P. M. 

Leave for Rio Grande Valley, Browns- 

ville, Texas and Matamoras, Mexico. 
Wednesday 

To be spent in Rio Grande Valley, 
visiting Harlingen, La Feria, Mercedes, 
Weslaco, Donna, San Juan, McAllen and 
Mission, being the citrus and tropical 
fruit belt of Texas. 

Communications and Reports. 
Thursday, September 17th, 10:30 A. M. 

“The Permanent Rules for Making 
Compensation Rates Adopted by the Na- 
tional Council on Compensation Insur- 
ance’—Clarence W. Hobbs, Former In- 
surance Commissioner of Massachusetts. 

Discussion. 

“Insurance Legislation and the In- 
surance Departments’—James A. Beha, 
Superintendent of Insurance, New York. 

Discussion. 

Thursday, 4:30 P. M. 

Automobile Ride, Army Post, leaving 
from St. Anthony Hotel. 


Thursday, 8:00 P. M. 


Garden Party and Ball at San Antonio 
Country Club. (Formal dress.) 


from St. 


Friday, September 18th, 10:00 A. M. 
Communications and Reports. 
Election of Officers, 
Executive Session for the discussion of 
Departmental Rulings and Problems. 
Adjournment. 





Friday, 5:00 to 7:00 P. M. 
Ladies’ Reception and Tea, at the 
home of Mrs. J. E. Jarraft, at corner 
of Craig and Belknap Place. 
Friday Evening 


3anquet—Typical of San Antonio and 
Mexico. 

Annual “Powwow” of the Pamunkeys. 

Leave San Antonio at 11:00 P. M. 
special train for Dallas, to be the guests 
of Chamber of Commerce and_ Insur- 
ance Fraternity of Dallas. 


WRITES UP MURPHY COMPANY 


“The Hartford Agent” prints an in- 
terior view of the office of James F. 
Murphy Co., Inc., Niagara Falls, N. Y., 
with some complimentary things about 
that agency, which has recently moved 
into new quarters in the Niagara Falls 
Suiding. 


Trust Co. 
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DEFINES “CAPITAL STOCK” 
Opinion of Attorney-General of Texas, 
Given to Insurance Commissioner 


of That State 


“Capital Stock” of a foreign insurance 
company seeking a permit to do business 
in Texas was construed by Attorney- 
General Dan Moody in an opinion as 
“the capital stock actually 
subscribed as distinguished 


and 
from unis- 
The 
opinion was given to Insurance Commis- 
sioner John M. Scott, and held that the 
capital stock provisions of the applica- 


issued 


sued or authorized capital stock.” 


tion of a San Francisco insurance cor- 
poration complied with the Texas re- 
quirements, and was entitled to permit 
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it public liability and workmen’s com- 
pensation insurance in Texas. 

The State law requires a capital stock 
of $100,000 for one kind of insurance 
business and an additional $50,000 for 
each additional kind. The California 
company’s paid stock amounts to $153,- 
000 and complies with the requirements 
for two kinds of insurance, the opinion 
held. 

This opinion was written by first As- 
sistant Attorney-General Wright Mor- 
row and approved in departmental con- 
ference. 





E. R. DANNELS DIES 
Edgar R. Dannels, assistant secretary 
of the Fire Association, died on Satur- 
day following an operation. He was 
sixty-seven years old. He had been as- 
sistant secretary since early this year. 
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Why Insurance Is 
Blocking Aviation 
IN DARKNESS ABOUT LIABILITY 


One Plane, With Four Passengers, Might 
Cause $500,000 Loss; Aviation People 
Want Full Cover 





It is stated by persons interested in 
aviation that the paramount reason why 
commercial flying is held back in this 
country is the insurance cover, or rather, 
the lack of it. They say, as do the de- 
partments of the Government at Wash- 
ington, that if insurance coverage were 
available, airship building and operating 
companies would spring up over night in 
fall parts of this country. 

Some of the insurance companies are 

giving pretty close study to the proposi- 
tion but are not ready yet to take much 
of a plunge. Nor can they be blamed 
for holding back as in many respects it 
would be a plunge in the dark. 
' Naturally, the airship promoters want 
an “all cover,” which would, of course, in- 
clude in addition to fire insurance and 
jnland marine, life, accident, compensa- 
jion, liability and other lines. Imagine, 
therefore, the loss insurance companies 
would sustain if an airship carrying mere- 
lly four passengers fell! The value of 
the ship itself would not be so much as 
the value of life. It is presumed that 
the first passenger flyers will be men of 
leisure and there is no telling at what 
imits juries would go if the dependents 
pi these passengers brought action to re- 
rover damages for their death. 


Airships Cost From $20,000 to $50,000 

An airship does not have to fall from 
ny very great height to result in a total 
Joss. The airships themselves, as at pres- 
ent constructed, cost from $20,000 to $50,- 
000. The fact that there has been very 
little progress in aviation has resulted in 
Underwriters here 
have not much to go by. They don’t 
even know the life of a plane or the 
longevity of the pilots and the mechan- 
icians. Some underwriters have 
studied the subject believe that every 
pilot will be killed if he flies long 
enough. While that is not the experience 
in Europe it seems to be in this country. 
The question of whether or not flying 
is interstate commerce is also one of the 
points that will be up for consideration 
when flying every day gets a real start 
here. If flying is to go under the Inter- 
state Commerce Act it would make a 
tremendous difference in the compen- 
Sation cost. 

The airship people feel that the easiest 
cover they will have to get will be fire 
Msurance and there is already a fire ex- 
tinguisher equipment which is practically 
4 sprinkler equipment and will flood an 
airship with water upon the mere press- 
ing of a button by the aviator. 

The inland marine feature will not be 
difficult to obtain but, as stated before, 
the aviation people want complete protec- 
tion. 

An underwriter-told Tue Eastern Un- 
PERWRITER this week that with complete 
Protection a plane carrying four passen- 
8ers night fall and cause a $500,000 loss. 

Another interesting feature of aviation 
fom an insurance standpoint will be the 
reinsurance end. Companies will find it 
lard to get the exact type of reinsurance 
that they want. 

In the meantime, underwriters who are 
studying the situation are watching the 

ord-Stout flights, the Government air 
oe and the few private flyers who have 
Po own machines, and they may be 

€ to find a way to assist eventually, 


aw lack of statistics. 


who 


ASKS FOR DISSOLUTION 
St. Louis Association Denies Former 

Member’s Charge That it is a Trust 

or in Conspiracy 

Suit asking fer the dissolution of the 
Fire Underwriters’ Association of St. 
Louis, Mo., has been filed in the circuit 
court of that city by Charles B. Norris, 
a former member of the organization. 
Mr. Norris’ action is directed against the 
association and by virtue of their offices 
against the officers and members of the 
executive committee. In his petition on 
this point he does not ask for a specific 
sum of damages, but states that the 
damages suffered by him through the ac- 
tions of the association if allowed to 
continue may exceed $25,000. He fur- 
ther declares that the association is a 
trust and is trying to obtain a monopoly 
of the fire insurance business in St. 
Louis for its members. 

Mr. Norris, a partner in the Charles 
D. Eaton Agency of St. Louis, bases his 
action against the association on its rule 
which prohibits its members from rep- 
resenting companies that maintain non- 
member agents of the association. He 
alleges that this rule is designed to pre- 
vent non-members obtaining business 
and intended to create a monopoly to 


be enjoyed by the members. He had 
held an active membership in the Fire 
Underwriters’ Association up until May 
27, 1925, when his membership was ter- 
minated for alleged violation of the as- 
sociation’s rules. The basic cause of this 
expulsion was that he continued to rep- 
resent an insurance company as a No. 
2 agent notwithstanding that he was con- 
nected with a No. 1 agency and in that 
he had maintained office space in another 
agency. 

Circuit Judge Rosskopf has issued a 
temporary restraining order in the case, 
making it returnable, on August 14 when 
the association must show cause why a 
temporary injunction should not be issued 
against them. 

L. E. Bright, president of the associa- 
tion, has denied that it operates in vio- 
lation of the Missouri anti-trust statutes 
or attempts to prevent non-members 
from doing business. In a similar case 
in 1921 before the Supreme Court of 
Missouri, it was held that the association 
was not a trust or combination, nor was 
it pursuing an unlawful and purposely 
harmful course toward the appellant, 
who was not a member. He has the ab- 
solute right to do business with anybody 
and with any company, except that the 
association refused to do business with 
him or with companies he represented. 


COMPANIES WERE RIGHT 





Their Demands for School Cleanup With 
Cancellation Threat, Are Followed by 
Fire 

Bay City, Mich., Aug. 10—Insurance 
men showed some interest in a fire last 
week which caused considerable damage 
at the Lincoln School here, about 75 
square feet of flooring and underlying 
joists being damaged in a room which 
had just been redecorated and prepared 
for the opening of school. The interest 
shown by insurance forces is due largely 
to the fact that insurance companies a 
short time ago agreed to cancel insur- 
ance on all Bay City schools until they 
could obtain fairer treatment at the hands 
of the board of education. Efforts to 
obtain cleanups of hazardous conditions 
failed and the fire marshal’s office was 
enlisted in an effort to obtain orders 
demanding action. It was brought out, 
also, that the board was carrying its own 
insurance on the new “fireproof” high 
school while it was doling out insurance 
to companies on but a 15% basis on all 
other schools. . Coverage of 85% was 
demanded as condition for reinstatement 
of insurance by the companies, 
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Michigan Stands By : 
Chrysler Contract 


CONFERENCE NOT SUCCESSFUL 


Commissioner Cannot See Agents’ Asso- 
ciation’s Point of View; See No 





Menace 


A conference between Leonhard T. 
Hands, Michigan insurance commission 
er, and Phil J. Braun, of Flint, president 
of the Association of Insur- 


Mr. Hands 


from his position in approving the Chrys 


Michigan 
ance Agents, failed to sway 


ler-Palmetto insurance plan in Michigan. 
Mr. Hands admitted that many of the 
evils Mr. Braun enumerated might pos 


sibly eventuate from adoption of the 
scheme but he denied that the state’s 
Jaws would be violated and, therefore, 


declared it would be impossible for him 
to interfere. \s Mr. 


to be a 


record 
friend of 
insurance 


Hands’ 


shown him real 


local 
nen are pretty 


has 


the agents, Michigan 
well convinced that the 
finds his hands tied and 
that he cannot spike this apparent peril 
to the local agency system without 
overstepping his authority. 

Local agents of Michigan apparently 
stand with their brothers of other states 
in opposing the Chrysler scheme even 
though it was planned in this state and 
has been ruled legal. Though it is ad 
mitted that operation of the plan would 
probably not affect the individual agent 
to any noticeable extent, the agents ob 
jects strenuously to the principle of plac- 
ing blanket coverage in any such form 
as the Palmetto and Chrysler people pro 
pose. 


comilisspner 


They do see a serious menace in 
the precedent set as general adoption of 
the plan by auto makers would deprive 
the local agent of all his first-year auto 
business in fire and theft coverage. Even 
if a fair commission were paid agents, 
many would object to the plan as taking 
away the rights of the agent and insti- 
tuting a form of direct, overhead writing 
which would be a constant Damoclean 
sword hanging over the head of every 
man writing auto business. 

If agents now licensed in the = state 
were to be named to countersign blanket 
policies for the entire automotive indus 
try of Michigan, it is admitted that total 
commission payments to Michigan agents 
might exceed those paid at present, as the 
state is the center of the industry and 
all of the large producers would issue 
their blanket policies here. But the dis- 
tribution of commissions would probably 
be far from equitable, it is agreed, and 
the agents of other states would lose out 
almost entirely. 


OHIO DEVELOPMENT 

The Palmetto Fire has served notice on 
Judge Conn, Superintendent of Insur 
ance, that on Saturday, August 15, 1925, 
it will apply to the judge of the United 
States’ District Court for an injunction 
restraining the Ohio Department from 
enforcing the order of revocation of the 
Palmetto’s license, 

Judge Conn will take the position that 
the license of the Palmetto, having been 
cancelled prior to the filing of the bill in 
equity, the Palmetto is too late to pro 
eure an injunction and that its only rem 
edy is by mandamus. If Judge Conn’s 
position in this respect is sound, the liti- 
gation will be shortened very much, as an 
application for a writ of mandamus can 
be disposed of shortly whereas a proceed- 
ing in equity would require months. 


TO INSURE MEMBERS 

Arrangements have been made between 
the Pennsylvania Motor Federation, the 
State branch of the American Automo- 
bile Association, and the Lumberman’s 
Mutual Casualty, of Chicago, to insure 
at special rates all motor cars of mem- 
bers of the Federation, either directly or 
through re-insurance of another carrier. 
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JAMES HAMILTON HERE 


Yorkshire Chief Is One of Most Popular 
of Prominent British Insurance 
Executives 
James Hamilton of York, England, who 
directs the destinies of one of the most 
the 
companies, the Yorkshire, is a visitor to 
New York. 
ful and 


famous of international insurance 
Mr. Hamilton has a delight- 
charming and his 
hospitality has frequently been extended 


personality 


to visiting American insurance men who 


have gone to York to see the famous 


cathedral. 
The Yorkshire was established in 1824 


and has an authorized capital of $5,- 
000,000. 
After spending a week in New York 


Mr. Hamilton will go West. 


INVESTIGATE OIL RISK 


Executive Committee of Richmond 
Insurance Exchange Has Complaint 
Against Agent 


The executive committee of the insur- 
ance exchange of Richmond is investi- 
gating a case in which one of its mem- 
bers is alleged to have written insurance 
for a Richmond oil distributing firm in 
a manner violative of the principles of 
the exchange as well as of the insurance 
laws. 

It is charged that the insurance was 
written at cut rate, in improper form, and 
without being countersigned by the resi- 
dent agent of the company issuing the 
policy. The matter has been brought to 
the attention of Commissioner Button 
but no formal complaint has as yet been 
lodged with him. The policy which was 
issued by a New York company has been 
already cancelled. The agent placing 
it is reported to have made a_ special 
trip to New York to secure it. 


The Farmington Country Club, near 
Hartford, Connecticut, will be the scene 
of the fall tournament of the Under- 
writers Golf Association on September 
18. 








An agency connection— 
plus service 


The Philadelphia Fire and Marine Insur- 


ance Company is a financially strong, 
powerful organization with an enviable 


record for reliable service. 


These features, combined with a full line 
of desirable policies covering protection on 
property and commercial activities, make 
an agency connection with this company 
most desirable. 


Write for particulars 


Philadelphia Fire and Marine 
Insurance Company 


1711 Chestnut Street, Philadelphia, Pa. 
508 Walnut Street, Philadelphia, Pa. 
209 W. Jackson Blvd., Chicago, III. 
125 Trumbull Street, Hartford, Conn. 
200 Bush Street, San Francisco, Cal. 
8th Floor Hurt Bldg., Atlanta, Ga. 




















JOHN H. PACKARD BACK 
John H. Packard, United States man- 
ager of the London Assurance, has re- 
turned from England. He spent three 
weeks at the home office. 


HAS A BIRTHDAY 
Walter E. Schram of “The Weekly 
Underwriter,” celebrated his birthday 
this week by treating himself to a few 
newspaper beats on his competitors, 
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GENERAL FIRE ASSURANCE COMPANY 
URBAINE FIRE INSURANCE COMPANY 


EAGLE STAR & BRITISH DOMINIONS INSURANCE COMPANY, Ltd. 


FRED S. JAMES & CO. 


Let us help you increase the premiums at your agency. Send for our new 


leaflets on Income Insurance, Use and Occupancy Insurance and Explanation b| |e? 
of the Coinsurance Clause. 
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UNITED STATES MANAGERS lh 
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Lawyers Discuss 
N. Y. Standard Policy 


FIRE COMPANY CALLED LIABLE 
Wife Acquired Half Interest In Prop- 
erty Without Statement to 
That Effect In Application 


The Alabama Insurance Department 
makes public some correspondence be- 
tween attorneys based on a decision that 
a fire insurance 


which 


company is liable for 
was disputed because of 
misrepresentation by the as- 
The correspondence discusses 
the New York Standard Policy. It fol- 
lows, the first being from the 
counsel for the company; the second 
from a leading firm of lawyers in Ala 
bama, « 


a loss 
alleged 
sured. 


letter 


Gentlemen :—Following up our con 


versation and in accordance with your 
request, we write to inform you of the 
position that we have taken as attor 
neys for the company in connection with 
the claim of Mrs. Kroeter 
policy with it. 

In the course of our handling of this 
matter, we have received and examined 
all the papers in connection with this 
matter, including the proof of loss, the 
original application and the correspond- 
ence from Kroeter to the company. We 
have also made an examination of the 
records where the deed is recorded, cov- 
ering the property on which the burned 
building was situated. 

As related to you on your visit here, 
we were first advised that the property 
was in the name of Adolph Kroeter and 
that Mrs. Kroeter had no interest at all 
therein. Since then we have learned 
that she acquired one-half interest along 
with her husband that she owned a one- 
half interest at the time she made the 
application and at the time of the fire. 

The policy in this case, as shown by 
the original application, called for $500.00 
on the house, $175.00 on household goods 
therein and $25.00 on a hen house. The 
policy was substantially in the New York 
standard form and contained the usual 
clauses and stipulations as to the true 
Statement of the interest of the insured 
and the forfeiture clauses for misrep- 
resentations. 

The original application stated that 
the property belonged to the insured, 
that the buildings were not on leased 
ground the policy was issued on the en- 
tire interest in both the real and per- 
sonal property. Among the provisions 
of this policy is one to the effect that 
the entire policy shall be void if the 
insured has misrepresented in writing, or 
otherwise any material fact or circum- 
stances concerning the insured property 
and another to the effect that the policy 
shall be void if the interest of the in- 
sured property be not truly stated there- 
in. As above stated, the above appli- 
cation and the policy dealt with her as 
the sole owner of the entire estate. 

Dealing with the liability of the com- 
pany as to the real property, we think 
that the violations of the two provisions 
above referred to renders the 
void. 

For a plaintiff to maintain a claim un- 
der an insurance policy, he must be in 
a position to assert the interest covered 
by the policy, 8 So. 222. Insured is re- 
quired, as a matter of law, to show ex- 
tent of insurable interest and this on the 
ground of public policy. 

We take it that this is not only a gen- 
eral misrepresentation, but is a specific 
Misrepresentation covered by the policy 
and its falsity vitiates the contract. 5 
So. 500. 7 So. 381. 7 So. 379. 9 So. 327. 


under her 


policy 


5 A. L. R., page 811. 

The application, of course, is a part 
of the contract of insurance and the 
Matters contained therein are warran- 


ties, 


As to the personal property, we are 
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of the opinion that there is no liability, 
for although we rely on no misrepresen- 
tations as to this, yet it is loss from the 
natural consequence of the destruction 
of the property in reference to which 
false warranties were made. 7 So. 381. 
Since we understood that you have all 
of the papers in the case, we have not 
reviewed them all in detail, but if there 
are matters which we have not covered 
in this letter, and that you want more 
information on, please advise us and we 
will secure and send the same at once. 
Stone & Stone, Attorneys. 


Hold Company Liable 
Mr. George T. Rosson 

Mobile, Alabama. 

Dear Sir.—As requested by you, we 
have carefully examined the files in re 
policy in favor of Magdalena Kroeter, 
and are of the opinion that according to 
the facts’ disclosed by the files in con- 
nection with the letters of Messrs. Stone 
& Stone of January 17, 1925, the com- 
pany is liable to Mrs. Kroeter to the ex- 
tent of her loss upon the property. 

We understand that this was a home- 
stead of Mr. and Mrs. Kroeter, and 
that the title stood in their joint name. 
The result was that Mrs. Kroeter had 
an undivided one-half interest in the fee 
of the land and a homestead right in the 
entire interest. 

The contention seems to be that there 
was a misrepresentation of Mrs. Kroe- 
ter’s interest in the property contained 
in the application with regard to facts 
which are made warranties by the terms 
of the policy. 





expect to die at all. 


2) a method of emphasizing the thought that we do 
%) not insure to die, nor do we expect, when we insure, 
nN that we will have to die to win. We insure to 
ies secure contentment, which is the very reason why 
ot we do not have to die to win. We are winning 
J 

ay this contentment just so long as we live and pay 
MA the premium necessary to secure it. 

ye 

In There is more urge to live with life insurance 
Ko, 





( ‘ , 
NV happily and better, and consequently we shall live 
KB longer. Life insurance does not make us careless 


or indifferent to life. 
us more careful. 
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MM Insurance For Contentment 


IX do not take out life insurance because we 

expect to die tomorrow. 
We may sometimes wish we 
were dead, or think perhaps the world and our- 
selves would be just as well off if we were. 
when it comes to the pinch, we will not die, and 
neither will our family or friends permit us to die. 
we Every effort, scientific and unscientific, is made to 
keep breath in the body. 


This is not an essay on life and death. It is simply 


than without it, simply because it gives us this 
sense of contentment and security. 


On the contrary it makes 
Hence, life insurance is a good 
thing whichever way you look at it, and never do 


ES we have to die to win. 

| - 

Ry} minute we take the insurance. 
Xr 
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Except for the provisions of Section 
8304 of the Code of 1923, and which con- 
stituted Section 4572 of the Code of 1907, 
the contention of Messrs. Stone & Stone 
would clearly be well taken, and the 
policy would be void, but Section 8364 
expressly provides, as follows: 

Ns written or oral misrepresentation or war 
ranty therein made, in the negotiation of a con 
tract cr policy of imsurance, or in the applica 
tion therefore, or proof of loss thereunder, shall 
defeat or void the policy or prevent its attach 
ing, unless such misrepresentation is made with 
actual intent to deceive, or unless the matter 
misrepresented increased the risk or loss. 

We do not understand that it is claim- 
ed that the misrepresentation in this 
instance was made with actual intent to 
deceive, nor that it, in any manner in- 
creased the company’s risk or loss, with- 
in the meaning of this section. 

This being the case, the terms of the 
policy which attempted to void the pol- 
icy, because of such misrepresentation, 
are violative of Section 8364 of the Code 
and, therefore, themselves without force. 

Smiths, Young, Leigh & Johnston. 


FORMS TRUST COMPANY 

George R. Gorsuch, senior member of 
the local agency of Gorsuch, Scott & 
Everhart, Baltimore, has organized a 
trust company, bought the former home 
of the State Bank of Maryland, and ex 
pects soon to complete final arrange- 
ments and open the new. financial in- 
stitution to the public. 

Mr. Gorsuch, before entering the in 
surance business, was connected with 
the old National Howard Bank. 


In fact, we don’t 


But 


We live more 


We win from the very 
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LIFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 








Selling Points For 
Transportation Risks 


SIX GIVEN BY GLENS FALLS 





Financial Responsibility of Insurance 


Companies an Important Factor; 
Protection All Around 


There are at least six reasons why 
transportation insurance has become so 
popular that $27,000,000 in premiums 
were collected last year. The Glens Falls 
in its agency publication outlines them 
as follows: 

(1) It risk 
against the perils of fire, navigation and 
transportation, and protects him 


assumes the shippers’ 


from 
loss or damage to his goods from the 
time they leave his factory, warehouse 
or store and are delivered to the con- 
signee. 

2) It covers against 
on which the common 
no liability. 

(3) It protects the shipment at depots, 
stations and docks, both before ship- 
ment and after arrival. The common 
carrier limits its liability at these points 
to 48 hours after arrival. 

(4) It guarantees the payment of 
claims within 30 days after the receipt 
and approval of proofs of loss. The 
common carrier requires the filing of 
claims within a specified time, but speci- 
fies no date for the payment therof. 

(5) It covers the full value of the 
shipments. In many cases the liability 
of the common carrier is limited to a 
sum that does not represent the value 
of the goods. 

(6) It is issued by a company that is 
financially responsible. This may not be 
true of small railroads, public truckmen, 
or other carriers that might handle the 
shipment at transfer points or otherwise. 


forms of hazard 
carrier assumes 


NEW CUBAN TAX 


Goes On All Transactions Which 
Directly or Indirectly Cause Transfer 
of Money 


A new law has been promulgated 
whereby a tax of one-quarter of 1 per 
cent is to be levied on all transactions 
which directly or indirectly cause the 
transfer of money or its equivalent from 
Cuba to another country. This new law 
provides for the taxation of the proceeds 
of all collections at the above rate be- 
fore they can be remitted to this coun- 
try; and is in addition to the collection 
charges fixed by the Havana Clearing 
House Association, Exchange Charges 
and Bill Stamps as fixed by law. 

As export drafts are almost invariably 
enforced “payable at the selling rate for 
sight exchange on New York,” the draw- 
ces should pay this new tax on the re- 
turn remittance for the same reason that 
they should pay whatever premium is 
necessary to obtain New York funds to 
liquidate the bill. It is, however, to be 
expected that there may, at first, be some 
opposition on the part of drawees to pay- 
ing this new tax, particularly in settling 
transactions where no definite arrange- 
ments were made with the Cuban im- 
porter relative to collection charges, etc. 
Therefore exporters having drafts on 
Cuba outstanding should instruct their 
American bankers to inform their Cuban 
Correspondents whether or not they 
might receive payment without the tax, 
if the drawee refuses to pay plus the 
tax in which case, of course, the collect- 
ing bank would deduct the tax from the 
proceeds, says “Export Trade.” 

Flinn Contracting Corporation, ship- 
ping, forwarding and insurance agents, 
New York City, has been chartered at 
Albany with $25,000 capital. Somers M. 
Rutledge, East Orange, N. J., Milton E. 
Chamberlain, Rutherford, N. J.; Gra- 
ham Caldicott, New York City, are the 
incorporators. 
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MARINE & AUTOMOBILE DEPARTMENT 








Some Clauses Used by Lloyd’s 


Witherby & Co., 15 


London, 


Nicholas 
gotten out a new and re- 
their 


Lane, 
have 
“Reference Book 
of Marine Insurance Clauses.” The 
York-Antwerp Rules of 1924 nave 
Under the 


vised edition of 


been 


added. head of Lloyds’ 


Clauses are reproduced: 
Special Riots, Larthquake, etc 
Clause No. 1 


(Approved by Lloyds Underwriters’ Fire 
and Non-Marine Association) 


This insurance does not cover loss or 


damage directly or indirectly occasioned 


by, happening through, or in conse- 
quence of: ° 

for- 
civil 
insurrec- 
usurped power 
or the burning of 
order of any public 


(a) Invasions, hostilities, acts of 
eign enemy, riots, strikes, 
commotions, rebellions, 
tions, military or 
or martial law, 
property by 
authority. 

(b) Typhoon, hurricane, 
canic eruption, earthquake, sub- 
terranean fire or other convulsion 
of nature. a 

(c) Incendiarism directly or indirectly 
connected with any of the circum 
stances or causes above mentioned; 

and in the event of any claim arising 
hereunder for loss or damage to the 
property covered hereby, the insured 
shall, if so required, and as a condition 
precedent to any liability of the under 
writers hereon, prove that the loss or 
damage did not in any way arise under 
or through any of the above excepted 
circumstances or causes. 


, Clause No. 2 


cyclone, vol- 


Special Riots, et 


(Approved by Lloyds Underwriters’ Fire 
and Non-Marine Association) 

This insurance does not cover loss or 
damage directly or indirectly occasioned 
by, happening through, or in 
quence of: 


conse 


(a) Invasions, hostilities, acts of for 
eign enemy, riots, strikes, civil 
commotions, rebellions, insurrec- 
tions, military or usurped power or 
martial law, or the burning of 
property by order of any public 
authority. 

(b) Incendiarism directly or indirectly 
connected with any of the circum 
stances or causes above mentioned; 

and in the event of any claim arising 
hereunder for loss or damage to the 
property covered hereby, the insured 
shall, if so required, and as a condition 


precedent to any liability of the under- 
writers hereon, prove that the loss or 
damage did not in any way arise under 


or through any of the above excepted 
circumstances or causes 


Profits Insurance (Pro Rata) Clause 


(Approved by Lloyds Underwriters’ Fire 
and Non- Marine Association) 

The amount payable hereon for loss of 
profits as above mentioned shall not 
exceed part of the sum hereby 
insured for each ...... during which the 
said business is entirely stopped or sus- 
pended. In the event of partial stoppage 
of the business this policy is to pay a 
proportionate amount to be ascertained 
by an assessor to be mutually agreed 
upon and shall further pay such sums as 
the assured shall necessarily disburse 
aiter a fire for increase in cost of work- 
ing to continue the business during the 
said period of consecutive calen- 
d: ir months, provided that the total lia- 
bility under this policy in respect of any 
one fire shall not exceed the sum which 


would have been payable if the business 
had been entirely stopped by the fire, 
por in the aggregate in respect of all 
fires the sum insured, namely: 

Provided that if the sum insured shall 
be less than the sum of the annual net 
profit and standing charges of the busi- 
ness the amount payable in respect of 
increase in cost of working shall be pro- 
portionately reduced. 

Currency Clause (A) 
(Approved by Lloyds Underwriters’ Fire 
and Non-Marine Association) 

In the apportionment of losses under 
this policy, $5 shall be considered as the 
equivalent of £1 sterling, but in consider- 
ation of an additional 3% on the premium 
paid hereon, the actual payment of losses 
shall be made at the Exchange of $4.85 

to the £1 sterling. 


larthquake Clause 


(Approved by Lloyds Underwriters’ lire 
and Non-Marine Association) 

As a condition precedent to any right 
of recovery under this insurance, the as- 
sured shall, if so required by the under 
writers, prove that any loss or damage 
hy fire to the subject matter of this in 
surance was not caused or contributed to 
directly or indirectly by earthquake, sub 
terranean fire, volcanic eruption or any 
such disturbance of nature, it being 
hereby expressly agreed that the under- 
writers shall not be liable for any loss 
or damage by fire so caused or contrib- 
uted to. 

U.K. Floater No. 1 (General 
Merchandise ) 
(Approved by Lloyds Underwriters’ Fire 
and Non-Marine Association) 

Qn merchandise (excluding cotton, 
jute, hemp and all other vegetable fibres 
and grasses, petrol, paraffin, petroleum 
and all other mineral and rock oils), the 
property of the insured or held by them 
in trust or on commission or for which 
they are responsible anywhere in the 
United Kingdom, and whilst in’ transit, 
but excluding always any premises in the 
occupation of the insured. 

:mployers’ Liability 
(Approved by Lloyds Underwriters’ Fire 
and Non-Marine Association) 
Moral Liability and Disease Clause 
Memorandum—In consideration of the 
increased rate of premium paid on this 
policy it is agreed that in cases of non- 
fatal accidents (for which the employer 
shall be liable as within mentioned) sus- 
tained by any permanent servant men 
tioned in the within written schedule 
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Steamship Co. Loses 
Marine Insurance Case 


INVOLVED LOSS BY FIRE 


Vessel One of Wer Time Composite 
Class; Its Over-Valuation Concealed 
By Plaintiffs 


Judgment was given recéntly in the 
King’s Bench Division of the High Court 
of Justice, London, in the case of the 
Empire S. S. Co., Ine., and another V. 
the Threadneedle Insurance Company, 
Ltd. 

The case is of 
to Americans, the 


considerable interest 
vessel being one of 


the war time composite class of vessels. 
The following is a brief resume of the 
case: 

In this case the plaintiffs the [Em- 


pire Steamship Company, as owners, and 
the plaintiffs J. L. Moore (Incorporated), 
as mortgagees, of a steamer, the Cam- 
pello, sued on a policy of marine insur- 
ance to recover for the constructive total 
loss of the steamer. The two plaintiffs 
were American companies, and the de- 
fendants were aguen underwriters. wid 
while engi iil in the service pr the em- 
player, we the underwriters will 

(a) Pay to the employer for any period 
not exceeding one calendar month from 
the commencement of the disablement 
during which such servant is totally dis- 
abled for work as the result of the acci- 
dent such a sum as will with the within 
indemnity make up the full amount of 
such servant’s wages and the cost (cal- 
culated at not more than 10s. a week) of 
the board and lodging of such servant. 

(b) Pay to the employer the earnings 
(including the value of board and lodg- 
ing to be calculated at not more than 
10s. a week) of any permanent servant 
mentioned in the within schedule, but 
not exceeding £1 per week for any period 
not exceeding 26 weeks of total disable- 
ment arising during the said period from 
typhoid fever, typhus, smallpox, scarlet 
fever, measles, diphtheria, pneumonia, 
pleurisy, erysipelas or carbuncle. 

(c) Repay to the employer reasonable 
medical expenses incurred in connection 
with any disease as aforesaid or any in- 
juries to any such servant so disabled as 
aforesaid not exceeding £5 in respect of 
any one case of disease or injury. 
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1 South William Street, New York 


AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,678,186.54 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,691,491.37 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admittgd Assets, $1,343,699.05 
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a policy dated eoige 25, 1922, 
fendants insured the Campello in a sum 
of $8,000, the insurance covering, iter 
alia,, loss by fire. Other underwriters 
also were concerned in insuring the ves- 
sel, and for the purposes of the insur- 
ance she was valued at $80,000 ; and this 
action was a representative action, the 
other underwriters having made the us- 
ual agreement to be bound by the result. 

In opening the case to the jury the 
counsel said that originally the policy 
was to run from February 15, 1922, to 
March 15, 1922, but it was extended fora 
month, until April 15. On April 13, while 
the Campello was lying in the James 
river, a fire occurred on board and the 
vessel became a constructive total loss. 
Notice of abandonment was given to the 
defendants on April 18, but the defend- 
ants refused to pay under the policy 
and raised a number of defences, some 
of which were of grave importance. In 
particular, they denied that there has 
been a fire within the meaning of the 
policy; they said that the fire had been 
deliberately caused by the owners’ serv- 
ant, Captain Lake, at the instigation of 
one or other or both of the plaintiffs; 
and they said that the Campello at the 
time of the insurance was worth only 
$5,000, and the valuation of $80,000 put 
on her by the plaintiffs was fraudulently 
excessive, and the concealment of the 
fact of over-valuation was concealment 
of a material fact which entitled the de- 
fendants to avoid the policy. 

The defendants called evidence to 
show that composite ships of this kind, 
which were largely built during the war, 
were a complete failure—273 vessels were 
laid up by the United States Shipping 
Board in the James River, and on. sale 
they realized very small sums. 

Counsel having addressed the jury Mr. 
Justice Branson summed up, left two 
questions to the jury: Was the Campello 
over-insured and was she burnt with the 
connivance of the plaintiffs? The jury 
retired, and on returning into Court 
shortly before 6 P. P. answered both 
questions in the affirmative. Judgment 
was thereupon entered for the defend- 
ants, with costs. 


the de- 





HOLD THERE WAS NO CONTRACT 


Victory of sesmmnatinesl Insurance Co. 
Over Firm of H. Mutzenbecher, Jr., 
of Hamburg 
The International Insurance Co. of 
New York, which was sued by the firm 
of H. Mutzenbecher, Jr., Hamburg, Ger- 
many, in the Federal Courts for com- 
Missions on a reinsurance contract, has 
won its case before Judge Hand of the 

Federal Court. 

The Mutzenbecher firm claimed the 
contract was for managing the Interna- 
tional and that the latter owed a large 
sum on the contract. All the transac- 
tions of the case were exhibited to the 
court and the decision was that there 
was no cause for action. The court 
held that there never had been a con- 
tract between the International and the 
Mutzenbecher firm. : 





Joseph A. O’Brien of Camden, and A. 
M. Light of Carney’s Point are among 
New Jersey agents who have already 
made their quotas in automobile busi- 


ness in the 100 per cent quota club con- 
test being conducted by the Aetna Cas- 
talty & Surety. 











Au 


AVA... = 


























August 14, 1925 





7: nasa Se 5 
Cacruatisn~ 
AAR, ANA ATER 








AN 





$$ Qore~x~« 
, THE EASTERN 













\ 


\ 

fs 

¥ z 
| 


Vf 


/ 
| 


Giving “Information” Is The Returning 
Tourist’s Long Suit 

The tourist returning from Europe is 
always asked most momentous questions 
about affairs of state. Thus: Does 
France intend to pay her debt to Amer- 
ica? ~=What is the significance of the 
Moslem revolt against Western civili- 
zation? Will the new French minister 
of finance put that country on her feet 
and stop the descent of the france? 
Will the high tension between Great 
Britain and Soviet Russia result in a 
war between those two countries? Is 
Lord Reading making good as viceroy 
of India? Will Germany and England 
form a defensive pact? What is the 
extent of the breaking away from Eng- 
land of South African politicians? Why 
does France loan money to Poland, and 
if Poland is attacked by Russia will 
France send an army to the Polish 


front? Is Winston Churchill taken seri- 
ously ? 
Now just think of the experience in 


international affairs, the knowledge of 
armies and statecraft and economics, 
the access to people who have the con- 
fidence of the chancelleries of Europe, 
necessary before tourists can correctly 
answer these and similar questions of 
tremendous import bearing upon the fu- 
ture of the world. 

And yet, the average American who 
makes a flying trip to Europe and doesn’t 
come any nearer a foreign office or an 
international newspaper correspondent 
than to pass the former's door or to go 
by the latter on the street without recog- 
nizing or even knowing him, seems per- 
lectly willing to tell his home town re- 
porter all about the future of Europe. 
No question can be shot at him which he 
will not answer instanter. He has it all 
sized up. Queries which would baffle a 
veteran European diplomat are answered 
by him with a confidence which is sur- 
prising and an ignorance which is amaz- 
ing. 

This commentator has been asked all 
the questions which appear in the first 
paragraph of these comments, and_ his 
reply to all of them is this: 


_ “TL only wish I knew. If I did I'd go 
mto partnership with J. P. Morgan.” 
Now what about the people who ask 
all these questions? Are they really 
serious in their quest for information; 
are they merely curious; or do they as- 
sume an interest in problems of state 
which do not entrance them a tenth so 
much as knowing whether Pittsburgh 
and Philadelphia will win the baseball 
Pennants? If it is serious that they are 
would suggest that they read the re- 
ports in the New York “Times” or “Her- 
ald-Tribune” every morning of the pro- 
ceedings at the Institute of Politics re- 
Ported from Williamstown, Mass., the 
“airman of which is President Harry 
Garfield of Williams College, and the 
mancial backer of which is Bernard 
‘spies In those reports they will read 
ra addresses, briefly and ably reported, 
* great European statesmen, financiers, 





economists and editors, each discussing 
world-wide conditions in a most author- 
itative manner. Here one will find the 
real dope, the slant on international af- 
fairs as accurate and timely and fairly 
presented as experts are capable of giv- 
ing. A great symposium of the way the 
world is turning, from the best minds 
in the world. 

Do you read that section of the morn- 
ing paper each day, or is it the sporting 
page to which you turn? Upon the an- 
swer to that question | will know how 
seriously to take the flood of questions 
which greet the returning tourist. 

xe 4 


Brokers Distinguished and Otherwise 

The New York Insurance Department 
has issued its list of persons, partner- 
ships and corporations licensed to do a 
brokerage business in this state. The 
hook is of 417 pages. There are a num- 
ber of leading executives among those 
who have brokerage licenses. They in- 
clude William B. Joyce, president of the 
National Surety Company; Sumner Bal- 
lard and Hendon Chubb. 

The word “Insurance” does not seem 
to have much of an appeal as a title for 
brokerage concerns, as it is used very 
few times. There is an “Insurance 
Agency Company,” but its headquarters 
are in St. Louis. There is the “Insur- 
ance Management Company” of 80 
Maiden Lane, New York City. There is 
the “Insurance Service Agency” of 
Brooklyn and the “Insurance Service 
Company” of the same place. There is 
the “Insurers’ Exchange Corporation” of 
Kast 42d Street, New York. Otherwise, 
no insurance brokerage concern in the 
State of New York has the word “insur- 
ance” in its name; rather remarkable, 
and also there is no brokerage firm which 
is trying to capitalize the word “Lloyds,” 
although there are several brokers named 
Lloyd. 

In a famous play which ran in America 
for a great many years called “Uncle 
Tom’s Cabin,” the comedy character 
would advance to the footlights and say, 
“Tam a lawyer and my name is Marks.” 
In New York City a man could not 
identify himself very easily if he referred 
to himself as “Marks, the insurance 
man,” as eighteen licenses have been 
issued to men of that name in this state. 
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This is not so very many, however, as 
there are thirty men named Goldstein 
licensed by the New York Department. 
However, there are forty men named 
Lewis licensed. The Goldsteins and the 
Lewises pale into significance before the 
Millers. One hundred and seventeen 
Millers have been licensed and the com- 
plaint bureau of the New York Insur- 
ance Department would be very much 
baffled if someone came in and made a 
kick about “a broker named Miller.” But 
that would not be anything compared to 
the feelings of the department if an 
assured came in and said that he had not 
been treated right by “a man named 
Smith.” The Smiths take up about twice 
as much space as the Millers. 

“Rut,” argues the visitor to the de 
partment, “my broker is Mr. Frank 
Smith.” “There are six Frank Smiths 
listed.” “Or, maybe it is William Smith.” 
“There are ten William Smiths,” is the 
rebuttal of the puzzled departmental 
man. “Or, maybe it’s George Smith.” 
“There are five George Smiths.” 

The good, old-fashioned name of Jones 
seems to be petering out. At one time 
the Joneses would have given the Smiths 
a run for their money. Now there is 
only a column of Joneses; a couple of 
them being women. 

The name of one of the biggest brok 
ers in the business is not in the book. 

a 
A One-Word Interview 

Although Haley Fiske, president of the 
Metropolitan Life, is one of the most 
eloquent men in New York life when 
he wants to be he can also be one of the 
bluntest and most laconic—when he 
wants to be. The New York “Evening 
Post” asked a number of “United States 
business chiefs” four questions about 
taxation; whether they believed that the 
present excessive tax rates should be 
reduced, ete. 

To all four questions Mr. Fiske an 
swered with one word, “Yes.” We have 
in mind one or two men associated with 
insurance who couldn't have answered 
those questions in the affirmative under 
two columns. 

* ok * 


Those Mounting Insurance Stocks in 
Hariford 

Hartford, Aug. 10—Hartford insurance 
men are by no means growing blase 
over the sight of mounting insurance 
stock values. In fact, the insurance dis- 
trict 1s learning something to its advan- 
tage about stock ownership and there is 
discussion as to how high the stocks are 
going to go and comment about prob- 
able increases in capital stock. 

The strange part of it all is that some 
of the companies have been making 
little, if any, underwriting profit, their 
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profits being attributed largely to re- 
serves, etc. The fact that companies do 
not make underwriting profit but are 
able to progress through banking profit 
is in the public interest because if the 
companies depend entirely upon what 
they made in underwriting it would be 
necessary to advance rates in order that 
they could survive. Therefore, the pres- 
ent system of conducting insurance saves 
the public money. 

The question is frequently asked in 
Hartford, and I asked it last week of 
several prominent insurance men, why 
so many people are buying insurance 
stocks at the present high figures and 
then putting the stock in the safe. Those 
owners, who constitute a large variety 
of people, are not growing rich on 
interest returns, which as a matter of 
fact are very low. Although it is true 
that a person who has held stock for a 
large number of years may have had 
a fair rate of interest by reason of extra 
dividends, low price paid for stock upon 
the occasion of capital increases, etc., 
many of the stockholders made their 
purchases in recent years. 

| found several explanations of why 
Hartford insurance stocks are so popu- 
lar at the present time. There are a lot 
of people who desire to be known as 
stockholders in important insurance com- 
panies. There are some who have such 
confidence in insurance that they be- 
lieve that by putting the stock in the 
safe and forgetting it for a period of 
years that some special Aladdin’s Lamp 
dream will come true. There are still 
others who are perfectly content to 
have a tremendously low interest rate 
as otherwise they would be paying a 
larger return out in taxation. 

| heard of one Hartford citizen who 
is worth about $3,000,000 as a result of 
owning insurance stocks, largely in two 
companies, which he bought many years 
ago. An officer of one of the Hartford 
companies owned a number of shares 
which he bought only a few years ago 
for about $500. He wanted some ready 
cash and sold the stock when it got up 
around $900. Now the same stock is 
worth considerably over $1,000 a share. 

* * * 


Ten Different Locations 

The home office departments of the 
Aetna Life Insurance Company in Hart- 
ford are now located in ten different 
parts of the city. 

x * x 
Trying To Catch Up 

Girls are working at night in several 
of the Hartford offices. The June policy- 
holders’ drive of the Travelers Insurance 
Company is regarded not only in Hart- 
ford but across the United States as a 
super-human feat and President Louis 
F. Butler and Vice President James L. 
Howard have received a large number 
of congratulations upon the marvelous 
record. The mechanical work in turn- 
ing out these policies is tremendous and 
as the regular business continues after 
a drive is over it is extremely difficult 
for the clerical forces of a company to 
catch up. : 

The Travelers’ “Policyholders’ Month 
was skillfully handled all the way 
through. 

* *& * 
Tip for Swimmers 

Here's one from the New York “Her- 
ald Tribune” : 

“Mav not the frequent failures to swim 
the Channel be due to failure to bond 


through Sinnott & Canty?” 
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Boiler Insurance 
Sixty Years Old 


VOLUME SMALL AND DIVIDED 
John D. Hunter of Continental Casualty 
Points Out Value of Inspections 
as Sales Talk 


Though boiler insurance is some sixty 


years old, it is still looked upon as a side 
volume of 
John D. 


boiler 


line from the standpoint ot 


premiums, points out Hunter, 


superintendent of the and engine 


departments of the Continental Casualty 


issue of the Continental 
Last 


mcome 


in a recent 


Agents’ Record. vear, it 1s shown, 
the total 
140,259. 


figure, 


premium was only $6 


small 
considering the age of the cov 


This is an exceedingly 


erage, and that it was more or less evenly 


divided among sixteen 
companies. 


some filteen or 


Continuing, Mr. Hunter said in part: 
Soiler insurance might more accu 
rately be described as disaster insurance, 


since the explosion ol one or more boil 
ers is essentially a disaster involving 
heavy and widespread property damage, 
and very often loss of life. For this rea 


son it is advisable, when negotiating for 
boiler insurance, to consider the location 
of the boilers with reference to the 


buildings of the 
the value 


value and 
machin 


assured, thei 
of engines and other 


ery. The possible damage to surround 
ing property and the hazard to both em 
ploves and the. public should also” be 


taken into consideration in determining 
the amount of insurance required. 

“The coverage under a_ boiler 
differs materially from other 
property damage insurance in 
property insured under the policy is not 
specified. The coverage specifies only 
such object or objects which must suffer 
an accident causing the property damage 
which results in a loss under the 
of the policy. The particular property 
to which the insurance applies is not re 
stricted or limited in any way. This is 
another reason why, when negotiating 
for boiler insurance, the total value of 
the property and the number of persons 
exposed to the hazard of explosion 
should be considered in determining the 
amount of insurance required. 

Urges High Limits 

“Many boiler 
tent in the 
limits, thereby 
tion service 


policy 
lines of 
that the 


terms 


have been con 
carry the smaller 
obtaining cheap inspec 
and depending upon that 
service to prevent explosions and subse 
quent financial Today, however, 
the tendency is toward the higher limits. 
This is due largely to the prevailing 
prices of labor and materials for replace 
ment, as well as the growing frequency 
of explosions. Owners would) much 
rather pay the slight additional premium 
for the higher limits which afford ade 
quate protection, rather than risk a crip 
pling financial loss because of inadequate 
coverapre. 

“It is clear, therefore, 
primary purpose of 
to prevent loss by 


owners 
past to 


loss. 


that while the 
boiler insurance is 
competent inspection 
service, it is nevertheless the only protec- 
tion obtainable against damage 
resulting from the explosion of any 
boiler, the fundamental difference be 
tween this and other property 


loss or 


damage 


lines being that the 
panics is mainly for 
and not for losses. 
“Krom. the standpoint of the 
tt most important feature 
from boiler insurance, aside 
demmnity for is the mechanical serv 
ice rendered, by the company. This 
service is provided in the form of regular 
and thorough inspection of all insured 
boilers. Such inspection is made by men 
technically trained and especially skilled 
in the detection of flaws which, if left 
undiscovered, might result in an explo 
sion and serious financial loss. This serv 
ice extends far beyond the letter of the 
contract of insurance. Indeed, it is not 


outlay by the 
inspection 


colin 
service 


assured, 
to be derived 
from the in- 


loss, 


even a part of the contract, and while 
boiler insurance might be said to be sold 
on “service,” yet that is the one thing 


that the policy does not guarantee. The 
success of any company engaged in the 
business of boiler underwriting, however, 
depends largely upon the character of 
the mechamieal service it renders. 

“The value of this service to the as 
sured is attested by the fact that explo 
sion frequently is twenty times yreater 
among boilers not subjected to this in 
spection than among boilers which are 
inspected.” 


1925 DIGEST OUT 


Ninth Edition Issued by Workmen’s 
Compensation Publicity Bureau; Com- 
piled by F. Robertson Jones 
The Workmen's 
hicity Bureau ts 
of the Divest of 


Compensation Pub 
issuing the ninth edition 
Workmen's Compensa 
tion Laws of the United States and Ter 
ritories with annotations revised to De 
cember 1, 1925.) It covers all compensa 
tion laws Federal sol 
diers’ and compensation law, the 
Philippine Islands law for the compensa 
tion of injured employees of the insular 
government and such state acts as have 
been declared unconstitutional and void. 
It is compiled and edited by I. Robert 
son Jones, secretary-treasurer of the 
bureau. 

It is divided into four 
introduction containing : 
workmen's compensation legislation in 
1924 and 1925; (b) a chart 
the workmen's compensation 
a chronological table 
when the earhest 


exclusive of the 
sailors’ 


parts: First: An 
(a) Summary of 


analysis ol 

laws; (c) 
showing the date 
Federal compensation 
act and the earliest compensation act 
in each state and territory respectively 
became effective; (d) a table of the 
leading British and Canadian cases con 
struing or relating to provisions of work 
men's compensation statutes. 

Second: A digest of the provisions of 
the statutes (including citations of deci 
sions), in the same form as in the pre- 
ceding edition of the digest. 

Third: A list of titles, addresses 
bers, ete., of the various commissions, 
accident boards, ete., charged with the 
administration or supervision of the laws 
digested. 

Fourth: A map illustrating graphically 
private insurance versus state-managed 
insurance under workmen’s compensation 
laws in the United States (December 1, 
1925). 


Ss, mem 


OHIO REVISES RATES 
The Ohio Workmen's Compensation 
Bureau has revised its rates, based upon 
the experience of the last six months. 
Increases in 161 lines of employment and 
reductions in 195 were made. Classifica- 
tions remaining unchanged total 394. 
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Travelers Wins N. Y. 
Dry Dock Co. Case 


PEABODY, JR, & CO. LOSES 


Appellate Division Hands Down Decision 
In Favor of Insurance Company; 


$200,000 Involved 


The Travelers Insurance has won a 
Court of Appeals in New 
Stephen Peabody, Jr., & 
involving the $200,- 
G00, in the five Dock 


money 


decision in the 
Yor, against 
Co., broker, sum of 
New York 


sued for 


year-old 
Co. case. The broker 


claimed to have been lost by him due to 
the termination of a compensation pol- 
icy, The insurance company quoted a 
rate on the policy in 1920.) The broker 
quoted the rate to the Dock Company 
which subsequently was charged more 
for the policy due to a change in rates. 
The case was an appeal by the plain 
tiff from the Appellate Division first de 
partment, reversing a judgment of the 
Special Term which denied the defend- 
ant’s motion to dismiss the amended com- 
plaint as insufficient. The decision of 
the Court of Appeals reads in part as 
follows: 
Crane, J. 
corporation 


domestic 
insurance 


“The plaintiff, a 
engaged in the 
business, commenced an: ac- 
against the defendant, a Connecti- 
cut corporation authorized to do business 
in the State of New York, which its at- 
torney has been pleased to call an ac 
tion analogous to interfering with trade 
or calling. On a previous appeal from 
a motion to strike out portions of the 
complaint the Appellate Division (206 
\pp. Div. 206) required the plaintiff to 
serve an amended complaint separating 
its causes of action. It is the amended 
complaint which is before us. The Spe- 
cial Term denied the defendant's motion 
to dismiss the amended complaint as in- 
sufficient on the face thereof. The Ap- 
pellate Division has reversed and grant- 
ed the motion. Does this amended com- 
plaint set forth a cause of action? 

‘Counsel for the plaintiff on the argu- 
ment and in his brief has assumed that 
the courts are reluctant to sustain a com- 
plaint setting forth a novel cause of ac- 
tion, or one that finds no precedents in 
the books. Personally, | have recog- 
nized no such reluctance on the part of 
any of the courts in recent years. If 
there be a wrong which the law recog- 
nizes as such and which it is possible 


brokerage 
tion 


or practical for the courts to redress, the 


readiness to find a remedy has been 
manifested. New conditions and new 
circumstances are constantly arising. 


“The difficulty with the plaintiff's. sit- 
uation here is not its novelty; it is its 
failure to suggest any wrong which the 
defendant has done to the — plaintiff. 
When we speak of wrong, we recognize 
that the word has a much narrower and 
more 
than it has in morals. The defendant's 
conduct may have offended the plaintiff; 
it may have been mean or selfish; 
inay have been below the business stand- 
ards maintained among insurance men 
and insurance companies; it may have 
deprived the plaintiff of a customer; but 
unless the word spoken and the things 
done amount to a wrong serious enough 
for the law to take hold of and redress 
there is nothing to set the courts in mo- 
tion. 


Plaintiff’s Charges 
“What is it that the plaintiff charges 
the defendant with having done? The 
New York Dock Company was a cus- 
tomer or client of the plaintiff's pertain- 
ing to Workmen's Compensation Insur- 
ance. The defendant, as has been stated, 
was a Connecticut corporation author- 
ized to carry on the business of such 
insurance in the State of New York.” 
Quoting Section 67 of the Insurance 
Law, the decision continues: “The de- 
fendant insurance company was required 
to file with the Superintendent of In- 
surance its classification of risks and 
premiums together with basis rates and 
schedules, if a system of schedule rating 
be in use. The premium and _ the basis 
rates and schedules must be approved 
by the Superintendent of Insurance. 
Section 141 of the Insurance Law recog- 
nizes the existence of rate-making as- 
sociations and provides for their super- 
vision by the Superintendent of Insur- 
ance. Every such association is to file 
with the Superintendent of Insurance its 
schedule of rates whenever called for. 
“In 1922 and 1923 (Laws of 1922, chap. 
660, sect. 2; Laws of 1923, chap. 436, sect. 
2) section 141 was amended and section 
141-b added so as to require insurance 
companies to comply with the rates 
adopted by the rate-making organiza- 
tions, and making it an offense for bro- 
kers or insurance companies to deviate 
from the rates so fixed. These provi- 
sions, however, were not in the Insur- 
ance Law as it existed in 1919 and in 
1920, the times mentioned in the com- 
plaint. However, the premiums charged 
by the defendant and the rate basis of 
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schedules adopted by it required the ap- 
proval of the Superintendent of Insur- 
ance according to Section 67 of the In- 
surance Law as it then existed. If the 
defendant were a member of a rating 
organization recognized by -Section 141 
of the law as it existed in 1919 and 1920, 
the rates of such association would have 
to meet with the approval of the Super- 
intendent of Insurance before they could 
become effective. 


Gist of Complaint 


“The gist of the complaint is that the 
defendant contracted with the plaintiff 
and the New York Dock Company that 
its premium rates would not exceed a 
certain fixed and definite amount, not 
withstanding any subsequent revision of 
rates by the Compensation Inspection 


Rating Board of the State of New York. 
“Here was a contract clearly against 
the spirit if not the letter of the law. 


Insurance rates for premiums and. basis 
rates and schedules were to be fixed by 
the State Insurance Department and not 
by the defendant. It was the duty of 
the Superintendent of Insurance to see 
that the rates and premiums were ade- 
quate to protect the employees insured 
and to preserve and provide the 
sary reserve funds for this purpose, It 
was impossible for the defendant to fix 
arate or to contract to fix a rate which 
did not have the approval of the State 
authorities. As the Insurance Law 
recognizes the rating association, it 1s 
to be presumed that the rates and sche 
dules fixed by such an association within 
the State of New York were properly 
adjusted to the risks, and met with the 
approval of the Superintendent of In- 
surance who was given supervision over 
them. A contract to disregard an = in- 
crease in such rates or basis rate, and 
to ignore the disapproval of the rating 
association, and, therefore, of the Super- 
intendent of Insurance, was against pub 
lic policy and void. 
“The grievance which the complaint 
sets forth is that the defendant broke 
this alleged contract not to increase the 
insurance rates for the year 1920, thus 
injuring the plaintiff's (the broker's) 
business and its relations with its cus 
tomer. It is said in the complaint that 
the defendant, ‘* * * on or about 
March 17, 1921, in a writing delivered 
by defendant to the New York Dock 
Company, falsely, wilfully, wrongfully, 
and maliciously represented to the said 
New York Dock Company that the 
treatment received by said New York 
Dock Company from plaintiff with re- 
spect to the delivery to the said New 
York Dock Company of said policy cov- 
ering the policy year beginning June 30, 
1920, and with respect to the said agree 
ment that the premium therefore 
would not exceed a amount for 
the said policy year, fact unethi 
cal, dishonest, 


neces- 


rates 
certain 
was in 


not truthful and wanting 
in business integrity upon. the part of 
plaintiff; that defendant in said writing 


intended to and did, knowingly and false 
ly convey the intent and meaning that 
ithad not agreed with plaintiff and with 
the said New York Dock Company that 
the premium rates on said policy for 
the said policy year should not exceed a 
certain amount.’ 

“The plaintiff disclaims that this action 
sone for libel. The counsel in his brief 
frankly states that the letter written 
by the defendant to the New York Dock 
Company will not sustain such an action. 
Wherein then is the wrong which the 
aw recognizes: 


Question Legality 


“If the 
Insure 


defendant made a contract to 
the New York Dock Company 
lor a certain premium for the year 1920 
and agreed not to change the rate, the 
agreement, if legal, could be enforced 
by the New York Dock Company. Ii 
the defendant deliberately broke its con 
tract, such breach did not constitute an 
actionable wrong in behalf of the agent 
who had procured the insurance. He 
would be entitled to his commission and 
‘hat is all. Should the. insurance com- 
Pany claim that its contract was made 
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- a ———,||_ forth by the plaintiff, we cannot see that 
| it has stated a cause of action or alleged 
|} any wrong recognized by the law. The 
=, | judgment dismissing the complaint 
| » = | yf ss | should, therefore, be affirmed, with 
> ( 6 l VY bs { | costs. 
he ] e ( ali Hiscock, Ch. J., Cardozo, McLaughlin, An- 
| _e oe and Lehman, J. concur; Pound, J., 
| absent. 
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| asud C || MINING ACCIDENTS DECREASE 
| e/ 2 eg } <naeennens 
| a : > || Considerable Improvement in Mine 
|  F : ; ws 
of New Y OL k | Situation Reported; Fatalities 
ROOT: J, WILLAS cemien | For June Also Lower 
Accidents at coal mines in the United 
| States in June resulted in 145 deaths 
CASUALTY INSURANCE among the employes, according to the 
AND | sureau of Mines of the Department of 
Commerce. The fatality rate, based on 
SURETY BONDS | the month’s production of 44,971,000 tons 
| of coal, was 3.22 per million tons, as 
compared with 4.16 deaths per million in 
without authority, the question of au- New York demanded a_ higher rate. June. 
thority could be tried out in an action Such a contract would be illegal as one Reports covering bituminous mines 
by the New York Dock Company. made in contravention ot the laws of throughout the country showed 95 fatal 
Whichever way the ce pg en oo Ale nica nalgesan oor accidents in June. As the output. of 
‘ided, the insurance agent would hi company Ne oe saeenanee : See i j -oal i > was 
phage of action, although he might) could not be held to it and would violate bituminous coal in June was 37,167,000 


lose his commission or suffer in his repu no right of the insurance broker by re 


tation for business acumen and judg pudiation. The law favors obedience to 
ment, should the contract have been — its statutes rather than the keeping of 
made without proper authority on behalf — contracts in violation of them. The law 
of the insurance company’s agents. does not recognize that as a breach 

“On the other hand, the insurance — which is in obedience to a statute. What 


broker is supposed to know the law as ever may have been the motives of the 
well as the insurance company, and if defendant in repudiating the rates for 
the latter had no right under the in- 1920 was entirely immaterial. Even if 
surance laws to fix a rate of premium — it acted willfully and maliciously, as the 
not acceptable to the insurance author plaintiff alleges, it would not be liable 
ities, the broker would have no right provided it had a just and rightful pur 
to procure from it a contract so to do. pose to serve. (Beardsley v. Kilmer, 236 
In other words, the insurance company N. Y¥. 80.) There was here no such con 
could not agree with its insured that the tract between the plaintiff and the New 
premium rate fixed by it would not be | York Dock Company as existed in Pos 
changed, when the rate-making asso- ner Co., Inc., v. Jacksoe (223 N. Y. 325). 
ciation under the laws of the State of “Tlowever we may view the claim put 
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tons, the fatality rate 
lion tons. The corresponding rate 
June a year ago was 3.44, while 
average rate for June over a 10-year 
period, 1915-1924, was 3.58. The reports 
lor anthracite mines in Pennsylvania 
showed 50 fatalities in June, which, 
based on a production of 7,804,000 tons, 
represents a per-million-ton fatality rate 


was 2.56 per mil- 


for 
the 


of 641 as compared with 7.14 for June 
last year and 7.23 for the month of 
June during the ten years 1915-1924, 


Accident records covering the first 
half of 1925 show a loss of 1,089 lives in 
the coal-mining industry, which is 239 
less than the number of deaths during 
the first six months of 1924. The fatal- 
ity rate for January-June, 1925, based 
on the half-year’s’ production of 279,- 
£49,000 tons of coal, was 3.89 per mil- 
lion tons, as compared with 4.73 for the 
corresponding period last year, a reduc- 
tion of 18% during the present year. 

An examination of the causes of the 
1,089 deaths in the coal industry in the 
first half of 1925 and a comparison there- 
ot with the accident record for the 
responding period last year, shows a re- 
duction of nearly 50% in the per-million- 
ton fatality rate from explosions of gas 
or coal dust and a small reduction in the 
death rate from falls. The rate for 
dents due to haulage, explosives 
electricity increased slightly. 


cor- 


acci- 
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LUNT AND WHITNEY TO SPEAK 


Two of the speakers that have been 
engaged to speak at the joint convention 
of International Association of Casualty 
& Surety Underwriters and the National 
\ssociation of Casualty & Surety Agents 
are Itdward C. Lunt, president of the 
Sun Indemnity, and A. W. Whitney, as 
sociate general manager of the National 
Bureau of Casualty & Surety U ~ 
ers. Mr. Lunt will speak on 
ualty and Surety Business,” while Me. 
Whitney will discuss “Insurance as Con 
servatism and Its Relation to the Public 
Welfare.” The convention will be held 
at French Lick Springs, Ind., commence 
ing September 29. 


“The Cas- 


REVISES RATING SHEETS 
Kxperience rating calculation sheets 
and the application and data sheets have 


been revised by the Compensation Rat- 
ing & Inspection Bureau of New Jersey 
to provide the appropriate spaces and 


designation of the several years required 
for the rating of risks with effective 
dates commencing January 1, 1926, and 
thereafter. The sheets are ready for 
distribution 


C. A. Giffin, manager of the accident 
and health department of the New York 
office of the Aetna Life, has returned 
from his vacation in Northern New 


Jersey. 
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Placer Can’t Solicit 
Old Employer’s Clients 
DECISION GIVEN IN U. S. COURT 


Altschul-Batterson Co., Inc., Alleged 
That it Had Agreement Against Em- 
ploye Working for Others 


Once again the courts have agreed 
that names and addresses of clients of 
insurance brokerage offices are confiden- 
tial information and that it is unfair 
competition to solicit the business if 
there is an agreement not to do so. This 
time the decision is in the Appellate Di- 
vision of the Supreme Court of New 
York . ; 

Irvin G. Markowitz was working tor 
Altschul-Batterson Company, Inc., New 
York City, as a placer. There was an 
agreement that if the contract of em 
ployment were terminated within twelve 
months, the placer would not engage 1 
similar business, especially acting for a 
rival. The decision has been digested 
as follows: : 

“Where an employee of a corporation, 
engaged in the general insurance brok- 
erage business, obtained knowledge, in 
a confidential capacity, of an original 
list of names and addresses of custom 
ers which constituted a trade secret, and 
covenanted that for a period of one 
vear after the termination of his em 
ployment he would not engage in a com 
peting business and also that he would 
not at any time disclose the employer's 
trade secrets, and after leaving the em- 
ployment sought secretly to secure 
orders from the customers of the former 
employer for a competitor, and was vio- 
lating the terms of his contract, held 
that an order denying a motion for an 
injunction pendente lite must be reversed 
and the motion granted. 

“Under the circumstances the employ 
er had a right to impose the conditions 
stated in the agreement of employment, 
in order to protect its business should 
the employee see fit to leave at any time, 
and the contract was neither harsh nor 
unduly exacting.” (Following Eastern 
New York Wet Wash Laundry Co. v. 
Abrahams, 173 App. Div. 788). 


FORM PARTNERSHIP 
M. B. Morden and N. W. Helwig To 


Handle Accident and Casualty Ad- 
justments in Canada 


M. B. Morden, well known Hamilton, 
Ontario, loss adjuster, and N. W. Helwig, 
of the Norwich Union, have formed a 
partnership to be known as Morden & 
Helwig that will handle accident and 
casualty adjustments of all kinds in any 
part of Southern Ontario from Toronto 
and Hamilton down to Windsor. 

Mr. Morden for the past three years 
has been established as a loss adjuster 
at Hamilton, previous to which time he 
has had over thirty years’ banking and 
financial experience with the bank of 
Hamilton, serving for the past nine years 
as manager of the head office. 

Mr. Helwig for the past six years filled 
the position of chief claims inspector for 
the Norwich Union. He will specialize 
in automobile adjustments. Mr. Helwig 
started his insurance career with the 
Mills and Patterson agency at Hanover, 
Ont. He was with this firm for a year 
before entering the service of the Nor- 
wich Union in the casualty claims de- 
partment at the head office. During the 
war he served overseas, first with the 
5th Battalion as leutenant, later trans- 
ferring to the Royal Air Force, holding 
the same rank. 


MUNGALL APPOINTED 
Daniel Mungall has been appointed at- 
torney of record in the New York office 
of the Commercial Casualty and placed 
in full charge of the legal department. 
Mr. Mungall was formerly identified 
with the Travelers. 


H & A CONFERENCE GOLF 


Contests for Men and Women; Banquet 
To Be Addressed By Indiana 
Secretary of State. 

The entertainment committee of the 
Health & Accident Underwriters’ Confer- 
ence announces that there will be golf in 
abundance at the annual meeting of the 
Conference that will be held at West 
Baden Springs Hotel, West Baden, Ind., 
on September 1, 2 and 3 and that an at 
tractive array of prizes will be given. 

A qualifying round will be played on 
the first afternoon of the meeting and 
the tournament will be held the after- 
noon of September 2nd. Players will be 
assigned to one of three flights, depend 
ing upon their handicaps, and additional 
prizes will be awarded for low net scores 
in each flight. Non-golfing men will be 
interested in a putting contest and horse 
shoe pitching tournament. 

The ladies will be assured of an espe 
cially good time with a putting contest 
for both golfers and = non-golfers and 
bridge and “500” parties. 

The banquet will be held on Wednes 
day evening at 7 P. M. in the main din 
ing room of the hotel. Frederick E. 
Schortemeier, Secretary of State, In 
diana, will deliver an address on “Citi 
zenship.” The distribution of prizes will 
take place at the banquet and the hotel 
orchestra will furnish music with dane 
ing between courses and after the dinner, 


MERGER DEAL HELD UP 

The action of W. Stanley Smith, com- 
missioner of insurance of Wisconsin, in 
appealing from the decision of Judge E. 
Ray Stephens of the Circuit Court. of 
Dane County has apparently tied up the 
Union Indemnity and Northwestern 
Casualty deal for a time again. Judge 
Stephens had ordered the commissioner 
to issue a permit for transfer of stock 
between the two companies. 


The executive committee of the Cas- 
ualty Underwriters’ Association of Phila- 
delphia, held a meeting last week. 


Importance of Bonding 
and Casualty Survey 
GREAT SERVICE TO ASSURED 


Maryland Casualty Urges Systematic 
Sizing Up of Client’s and Prospect’s 
Needs for Protection. 

Service to assureds in the bonding and 
casualty field is based on a complete anal- 
ysis of the needs of each client and pro- 
spect, points out the Maryland Casualty 
in a supplement to its agency publication. 

ach survey, continued the Supplement, 
should be systematic and complete. — It 
should so reveal all facts for the proper 
consideration of required forms of cov- 
erage as to enable the agent or broker to 
present the needs of cach client or prospect 
intelligently and completely. The survey 
brings the basis for the service, caretul 
attention to each point in the survey form 
is imperative. 

The survey will reveal (a) the bonds 
and casualty policies already in force and 
the amount of each; (b) such changes 
in existing forms and amounts as may 
he necessary to make the coverage of each 
more effective and otherwise advantag- 
cous; (c) the additional forms of bonds 
and casualty policies required for the cov- 
erage of uninsured hazards, and the 
amounts of each necessary for adequate 
protection, and other pertinent facts essen- 
tial for a clearer understanding of every 
phase of the client’s or prospect’s bonding 
and casualty insurance problem. 

Blanks are provided in the schedules for 
the insertion of fire, tornado, marine and 
other lines of insurance which are not 
written by the Maryland Casualty. 

Prevents Inadequate Cover 

In many cases it will be found that the 
penalties of existing bonds and policies are 
insufficient to meet possible contingencies 

that the assured is under-insured. 

In a majority of cases the survey wiil 
probably reveal a number of hazards which 
are not covered at al. This is due to the 
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fact that many business men are not 
acquainted with all forms of available pro- 
tection, or they have delayed applying for 
some bonds or policies which they know 
they should have. 

It will often be revealed that fleet auto- 
mobile policies would be preferable to 
the individual policies carried; that a fidel- 
ity schedule bond would be preferable to 
individual bonds already in force; that 
improved physical conditions of a risk will 
reduce liability or compensation rates. 

Insurance Schedules 

The insurance schedules are used to (a) 
furnish the client or prospect with a com- 
plete summary of what the survey of his 
present coverage and further requirements 
reveals; (b) to give the agent or broker 
a working record to be used as a_ basis 
for efforts to secure additional business, 
Keach schedule should be prepared in dupli- 
cate and typewritten when possible. The 
original copy is for the client or prospect. 
The carbon copy is for the agent’s or 
broker’s files. 

Each completed schedule will show (a) 
every risk to which the client or prospect 
is subjected; the bond and policy forms 
in force, their coverage, the penalty of 
each, needed additions to the amounts of 
existing forms of coverage, what changes 
should be made in existing forms; (b) 
what risks are not covered, what bond and 
casualty forms are needed to cover them, 
the necessary penalty for each new form. 





CLAIM INNOVATION 


National Surety Abveliches Post of Claim 
Director at Home Office; New 
Plan Described 


Effective on or about August Ist, the 
National Surety established in Houston, 
Tex., a Regional Claim Department, em- 
bracing all of Texas, Oklahoma, Louis- 
iana and Mississippi, the southern half of 
Arkansas, south western Alabama and 
north western Florida. This Regional 
Claim territory will be under the super- 
vision of Arthur Sayers, with headquart- 
ers at Houston. Mr. Sayers will act as 
the home office of the company for this 
region. He will have charge of all claim 
employes now operating in this region. 

This new system of handling claims 
will be in a measure an experiment, but 
the National hopes to announce at an 
early date other regional claim terri- 
tories. 

Simultaneously with this change, the 
office of the claim director at the Home 
Office will be abolished, the new plan 
having made this position unnecessary. 
Mr. Sayers will be given sufficient au- 
thority to dispose of the average claim, 
both as to payment and declination, with- 
out submission to the Home Office, and 
this should naturally improve the ser- 
vice, and the result in savings in time, 
and in Home Office expense. 


TO PRACTICE LAW 


J. Ralph Hilton, chief counsel for the 
U. S. Protective and Indemnity Agency 
of the Shipping Board, has resigned to 
enter private admiralty law practice at 
25 Broadway, New York. While with 
the P. & I. Agency of the Board Mr. 
Hilton was in charge of the defense of 
personal injury litigation. When he be- 
gan this work the Fleet Corporation and 
its managing operators were being sued 
at the rate of 75 actions per month for 
injury or illness occurring on board ship, 
the aggregate claims being about $1,- 
500,000. By inaugurating a policy of di- 
rect and speedy settlement with injured 
seamen and of more efficient preparation 
of the defense of law suits, the P. & I. 
Agency has been able so materially to 
reduce new litigation that recently the 
number of new suits has fallen to about 
fifteen actions a month. 








ISSUES EXPERIENCE CHARTS 
The National Bureau of Casualty & 
Surety Underwriters has issued experi- 
ence exhibits of the casualty companies 
for the year ending December 31, 1924 
lhe country-wide experience of thirty- 
nine stock insurance companies is shown 
in the exhibits. 
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LETTER FOR GOLFERS 





Richards & Devebeck, Inc., New York, 
Tell How Insurance Will Save Worry 
On the Links 

A golfers’ liability canvassing letter, 
which has had a pretty wide circulation 
in downtown New York, comes from 
Richards & Devebeck, Inc., Woolworth 
suilding, New York. This brokerage 
concern writes: 

“FORE” 

Which would you rather do, play 
golf to the possible expense of $20,- 
(00 for a game, or play without the 
attendant worry of how to pay such a 
judgment, when the sheriff comes 
around? 

You know that worry is the cause 
of extra strokes, so why not let some- 
one else do the worrying over the 
possible injuries to others your game 
nay cause? The small sum of $10.01 
will relieve you of that worry for 
three years anywhere you play in the 
United States or Canada. Your law- 
yer would not defend you in an ac- 
tion for that amount. 

So cast all your worries now on the 
insurance company and go out and 
whale the little white pill. Bring your 
score down, but first send us your 
home address, your club’s name—and 
your check for $10.01 NOW. 


HARRIS SUCCEEDS SHOE 
red H. Harris has been appointed 
chief of the compensation rating bureau 
of the Texas State Fire Insurance Com 
inission to succeed W. B. Shoe, resigned. 
He will take up his duties August 17 in 
Austin. 


The Oil Men’s Reciprocal Association 
Houston, Tex., will be absorbed by the 
Security Union Casualty of Dallas, a 
stock company. 


1925 AUTO FATALITIES 





Department of Commerce Reports In- 
creases During Four-Week Period 
Ending July 18 
Reports of automobile fatalities to the 
Department of Commerce, Washington, 
in 1925, from 77 cities of 100,000 popula- 
tion or more show that 36 of these 
cities had more automobile fatalities in 
the four-week period ending July 18 
than in the previous four-week period. 
The following seven cities had no falali- 
ties for these last four weeks: Bridge- 
port, Norfolk, Oakland, Oklahoma City, 
Spokane, Springfield, Mass., and Ta- 
coma. New Bedford, with two deaths, 

still holds the record for 1925. 

The reports of the department further 
show that for 57 cities with an aggre- 
gate population of 27,000,000, there were 
2,511 automobile fatalities during the 
period January 1 to July 18, 1925, as 
compared with 2,438 such fatalities in 
the period January 1 to July 31, 1923. 
Of these 2,511 deaths, 418, or 17%, were 
reported in the four-week period ending 
July 18, 1925. 

Of the 65 cities for which comparisons 
are possible for the early months of 
1923 and 1925, 33 show more automobile 
fatalities reported in the period January 
1 to July 18, 1925, than occurred in the 
first seven months of 1923. 

So far this year New York City has 
reported 501 automobile fatalities ; Chi- 
cago, 299; Philadelphia, 149; Detroit, 
127, and Los Angeles, 122, while for the 
last four-week period the figures for 
New York City are 76, Chicago 45, 
Philadelphia 33, Detroit 25, and Los An- 
geles 14. 


The Insurance Commissioner of Maine 
has approved revised compensation rates 
effective August Ist, 1925, as filed by the 
National Council. These revised rates 
will be applied to all existing business 
as well as to new or renewal business. 


ON THE FIRING LINE 





Chairman William B. Joyce Writes 
Statement About New York Indem- 
nity and Its Ambitions 
In the current issue of the “National 
Surety-New York Indemnity  Broad- 
caster,” Chairman William B. Joyce de- 
votes a page in large type to the New 
York Indemnity and its hopes for the 

future. He says: 

“Agents of the New York Indemnity 
Company will be interested to know 
that this wide awake institution has 
made marked progress since its affairs 
have been under the supervision of 
President Garner. Although Mr. Garner 
has been in office but four months, sat- 
isfactory strides have been made in re- 
organizing the company’s staff both in 
the field and Home Office, the net re- 
sult being the elimination of a tremen- 
dous volume of extremely unprofitable 
Compensation business in New York, 
the acquisition of several very able men 
to the personnel and a decrease in oper- 
ation expense. 

“Further improvements will be made 
as occasion requires, all to the end that 
the New York Indemnity Company will 
rank with the National Surety Company 
in both size and prominence, as it de- 


serves. We are on the firing line, alert 
and equipped! 
“The splendid spirit of co-operation 


shown by the agents is greatly appre- 
ciated by us and | thank you one and 


all.” 


The United States Casualty has stated 
to its agents that teams insurance, and 
particularly the property damage portion 
of this risk, is unprofitable business at 
the present manual rates and agents are 
hereby notified that this company will 
not accept any teams risk unless it is 
written concurrently with other libality 
insurance for the owner of the teams 
and the risk, as a whole, has had a good 
experience. 


CHICAGO PROJECT 
Chicago Offices Submit a Tentative Plan 
For a Plate Glass Exchange 
In That City 

Agents in Chicago have drawn up and 
submitted to the companies a tentative plan, 
by-laws and constitution for a plate glass 
exchange in Chicago. It is understood 
that the plan in its present shape is not 
acceptable in its entirety to all of the 
casualty companies. Providing the plan, 
or still a further revised plan, is accepted 
by the companies it will then be sent to 
the Acquisition Cost Conference for its 
approval. New York underwriters refused 
to discuss the Chicago project when seen 
by the EASTERN UNbERWRITER this week. 


FITZSIMMONS HEADS ELKS 

William E. Fitzsimmons, local represen- 
tative of the Maryland Casualty at Al- 
bany, N. Y., was recently elected president 
of the New York State Association of 
Klks. 


J. L. MEE’S BOOK GOES WELL 

The book for children written by the 
versatile John L. Mee, vice-president of 
the National Surety, “The Three Little 
Frogs,” is going well. It is regarded by 
the publishers, P. F. Vollard Co., Chi- 
cago, as one of the most unique and 
attractive stories of the type which has 
yet been written, and it is highly illus- 
trated in colors by John Rae, 





MOVES ALBANY OFFICE 
The Ocean Accident & Guarantee 
Corp., Ltd., has moved its Albany office 
to 31-33) Maiden Lane, Albany, New 
York, in order to obtain more space. 
A. F. Wright is resident manager of that 
office. 


Robert Harvey, formerly assistant su- 
perintendent of agencies of the North- 
western Casualty & Surety, has become 
identified with the Western Adjustment 
& Inspection Co. as an adjuster. 
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Burglary. 


Contractors’ Con 
tractors’ Liability, Credit. 


Electrical agua Breakage, 
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Fly-wheel Breakage. 


General Liability, 
Group Accident and Sickness. 


Health, Hold-Up. 
Landlords’ Liability, Larceny. 
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The LONDON uvwrites: 


Accident, Automobile Liability, Auto- 
mobile Property Damage, Automobile 
Collision. 


tingent Liability, Con- 


Eleva- 
tor Liability, Elevator Property 
\, Employers’ Liability, Engine 
e. 


Golf and Game, 


Marine 


Owners’ Liability, Owners’ Construction 


Teams Property 
Theft. 
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THE SUPER-SERVICE COMPANY 








HEAD OFFICE: 
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P. Beresford, U. S. Mgr., Phoenix Assurance Co., Ltd., of London 
D. R. Forgan, Vice Chairman, National Bank of Republic - - - 
Fred L. Gray, of Fred L. Gray Co., Gen. Agents - - - 
W. C. Potter, President, Guaranty Trust Company of New York 
Geo. D. Webb, of Conkling, Price & Webb, Gen. Agents - - 


The “LONDON” stands at the very head of the list of those great companies 


whose service in prompt claim-paying has taken all the guesswork out of liability 
indemnity and given insurance a real meaning. 


It is worth recording that many high class agents, unwilling to use anything less 
than the best liability company and unable to secure the local agency of the “LON- 
DON” make it a rule to broker their automobile business through a “LONDON?” agent 
rather than lower the general standard of their underwriting by using other available 
companies they could get on their own account. 


When an agent realizes his responsibility to his customer and scrupulously puts 
his fire, theft and collision business in top-notch companies famous for their liberal 
adjustments and prompt payments, he naturally wants his customer’s liability pro- 
tected in like manner and automatically he thinks of the “LONDON” because it is 
recognized as the premier service company all over America; always acceptable to the 


most discriminating and always sure to deliver everything expected of it in the way 
of indemnity and service. 


No Double Headers—We Do Not Compete With Our Own Agents. 


LONDON GUARANTEE & ACCIDENT 


COMPANY, LTD. 


55 Fifth Ave, New York 


UNITED STATES BOARD 
F. W. LAWSON—Chairman 


PAANUTANTAANUUANUTANAUTANOUANOUAAEAAOETAAAUAAAUAAAA AAA 
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Cc. M. BERGER 
United States Manager 


New York 
Chicago 
Minneapolis 
New York 
Chicago 
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150 Erie Business 
Men in New Exchange 
$50,000 STOCK SU BSCRIPTION 


President Is an Insurance Agent Who 
Was Graduated From Both Yale 
and Harvard 


One hundred and fifty business men of 
Erie, Pa., have subscribed to the $50,000 
capital stock of the Erie Insurance Ex- 
change which has now been doing busi 
ness for several months. 
William J. 


Robinson Agency, and is a graduate of 


The president is 


an agent: Robinson of — the 


both Yale and Harvard. The treasurer 
is the cashier of the Bank of Erie Trust 
Company ; the vice-president, O. G. Craw 
ford, was for three years in the Eric 
branch office of the Pennsylvania In 
demnity Exchange; and the secretary and 
manager, H. ©. Hirt, was manager of the 
Scranton branch of the Pennsylvania In 
demnity Exchange: 

In discussing its plan of operation the 
management said to the A. M. Best office: 

The exchange adheres rigidly to the 
Eastern Conference Manual Rules and 
Rates. It writes fire, theft, collision, per 
sonal liability and = property damage on 
both private passenger and commercial cars, 
except those engaged in the carrying of 
passengers tor hire or classes penerally 
considered undesirable, such as ambulances, 
emergency cars, fire and police patrols, ete. 

The power-of-attorney provides that the 
attorney-in-fact company shall receive 25% 
of all*premiums received as compensation 
for, and in consideration of its becoming 
the attorneyin-fact for the subscriber. The 
remaining 754% shall be applied to the 
payment of losses or repaid to the sub- 
scribers as provided in said contract. In 
regard to the subscriber's limit of liabil- 
ity, we quote the following from the sub 
scriber’s agreement : 

“The liability of the insured as a sub- 
scriber to exchange under each contract 
of indemnity, made through attorney- 
in-fact, shall be the same as if a separate 
contract were issued therefor, and shall 
be for a sum which is the same propor- 
tion of the aggregate liability thereun- 
der, as the subscriber's premium deposit 
bears to the net aggregate premium de 
posits of exchange under all contracts 
in force at the time such liability arises; 
provided that the aggregate liability of 
each subscriber created by this contract 
shall not exceed the premium deposit 
herein provided to be paid and an addi 
tional amount equal thereto. Subscriber 
shall, upon notice and demand from at- 
torney-in-fact, forthwith pay attorney 
in-fact such additional sum or sums as 
may be specified, not exceeding in the 
aggregate the total liability of the sub 
scriber as herinabove limited. Such ad- 
ditional payment shall be credited to sub 
scriber’s account, and applied to payment 
of losses or returned to subscriber. in 
the same manner as the original net 
premium deposit. If notice and demand 
calling for such payment be not made 
within twelve calendar months from ex- 
piration or cancellation of this contract, 
subscriber shall be relieved of any and 
all liability.” 

The attorney-in-fact is authorized to 
receive and admit service of process on 
behalf of the insured in any suit or other 
proceedings begun or maintained. 

Contracts of indemnity may be can- 
celled by either party by giving five 
days’ written notice stating when there- 
after cancellation shall be effective. 

At the attorney's termination or can- 
cellation of the subscriber's contract the 
balance appearing to the subscriber's 
credit, less such percentage as the trus- 
tees chosen by the attorney-in-fact from 
the subscribers, may determine to be a 
proper contribution to a General Con- 
tingent Fund, shall be applied on ac- 


count of further insurance, or upon writ- 
ten request calling for such payment, re- 
funded to the subscriber. 

The subscriber agrees that any amount 
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BOSTON 
Paid-In Capital $2,000,000 


Fidelity and Surety Bonds, Liability Workmen’s 


Burglary and Plate Glass INSURANCE 
—— APPRECIATE THE CO-OPERATION OF THE —— 


Massachusetts Bonding and Insurance Company 


DEVELOPING — 





Automobile, Accident, Health, 


T. J. FALVEY, President 
Write For Territory 











Vasily Satisfied 











From “Northwest Insurance News” 

In these days of frequent large judg 
ments of from $10,000 to $20,000, in per 
sonal injury cases, the insurance fra 
ternitv is somewhat amazed at the fact 
that an interinsurance exchange with 
comparatively small resources should be 
permitted to issue automobile policies, 
and furthermore that its indemnity 
should be accepted by the Public Service 
Commission of Oregon as adequate pro 
tection for the safety of patrons of pub 
lic staves. As stated elsewhere in this 
issue, in response to an inquiry of the 


“Northwest Insurance News” as to stand 


ards adopted by the commission as sound 
indemnity, reply was received that it 1s 
entirely satisfied with the insurance 
offered by the United Underwriters’ Auto 
Indemnity Exchange of Portland. While 
there are large judgments outstanding 





contributed out of his premium deposits 
to said General Contingent Fund may be 
retained by trustees and applied to any 
purpose which = attorney-in-fact deems 
proper and advantageous to subscribers 
to exchange, provided, however, that no 
part of said fund shall be used for ex- 
pense of management. 


against the concern and two of its offi- 
cers are under indictment, the fact that 
the insurance commissioner says the ex- 
change is in “good condition” and that 
it has $25,000 on deposit with a Portland 
bank to comply with statutory require- 
ments, seems sufficient to satisfy the 
Public Service Commission. However, 
that body declares that “this company 
has on deposit in cash an additional 
amount of $15,000 which is available for 
the payment of current claims.” 

It will be recalled that the claim ad- 
juster and the president of the concern 
were indicted a few months ago in con- 
nection with raising a check from $25 to 
$1,525 after a form of release had been 
signed by a claimant. 

With these little discrepancies, how- 
ever, the Public Service Commission. is 
not concerned, as it says that “an in- 
dictment against an officer or a corpora 
tion cannot be used against the corpora- 
tion itself,” and that the public is prop- 
erly protected. 

The commission will live and learn. 


McNulty & Grossweiner, Inc., Bronx, 
New York City, insurance brokers and ad- 
justers, has been chartered at Albany 
with $5,000 capital. Frank McNulty, 
Bronxville, Morris Berkowitz, Jules H. 
Grossweiner, New York City, are the 
directors. 
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Agents and Brokers! 


Know Where and How to Get Bond 
Business 


HAVE AT HAND THE 


BOND DIGEST 


(Copyrighted 1925) 


JUST OUT 


Fits the Pocket 


Complete Information at a Quick Glance 


It supplies a long felt need. It enables the inexperienced 
to handle any ordinary form of bond intelligently. 


The business in brief and in plain English, 


KEEP THIS UNEQUALED GUIDE ON BONDS 
IN YOUR OFFICE OR ON YOUR PERSON 


THERE IS NOTHING LIKE THE 


FIDELITY & SURETY BOND DIGEST 
($2.00) 


86 Fulton Street, New York 
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In One Policy Form 


A WAITING PERIOD PROVIDED 


Coverage From First Day to Be Al- 
lowed for Additional Premium; 


Announcement to Agents 

The accident and liability department 
of the Aetna Life is issuing a form of 
accident and health policy combining 
accident and health in a disability policy. 
The policy does not provide indemnity 
for death. It makes provision for a 
two weeks’ waiting period in the health 
portion, although a rider is attached 
whereby this feature may be placed in 
immediate effect for an additional pre- 
mium. In this policy is combined the 
features of the company’s income acci- 
dent policy and the definite health 
policy. 

In announcing this combination the 
Aetna states to its agents: 

“This is the first commercial disability 
policy to contain the waiting period fea- 
ture in the health portion. We are so 
thoroughly convinced that the waiting 
period plan as applicable to health in- 
surance is not only desirable from an 
underwriting standpoint, but is also de- 
sirable from the standpoint of the policy- 
holder when premium rates and eligibil- 
ity are concerned, that we have decided 
to incorporate this feature in all forms 
of commercial policies providing health 
insurance, and as fast as new _ policies 
are printed the old forms providing cov- 
erage from the first day up will be with- 
drawn. 

“This action, while reducing the nuim- 
ber of forms of policies in use, does not 
mean that we will refuse to write health 
insurance providing coverage from the 
first day up. When health coverage 
from the first day up is desired under 
the above policy or any other policy 
which contains the waiting period pro- 
vision a Full Cover Health Rider, form 
3707, copy enclosed, must be attached 
to the policy, and the additional pre- 
mium paid by the policy-holder, This 
rider will be issued only when the policy 
is issued, or on renewal date. When 
such a rider is issued in connection with 
a new policy that fact must be noted 
on the application as follows: ‘Full 
Cover Health Rider, Form 3707, at- 
tached, and when issued in connection 
with a renewal the renewal receipt 1s- 
sued at the reduced premium should be 
returned to the home office in order that 
a new one may be issued for the cor- 
rect premium.” ie 

The policy provides indemnity for loss 
of limb, sight or time by accidental means 
and for loss of time by disease and pro- 
vides double indemnities for public con- 
veyance accidents. 


WHITESELL MAKES RECORD 

An interesting analysis of production 
and distribution of business, as exempli- 
fied by the record of George C. White- 
sell, a well-known Aetna man associated 
with The J. W. Henry Agency of Pitts- 
burgh, appeared in a recent issue of “1 he 
Sample Policy.” The number of new 
risks written during the year 1924 by 
Mr. Whitesell embraces a total of seven- 
teen different lines covering the follow- 
ing: Accident, health, life, group, auto- 
mobile, burglary, bond, combination res!- 
dence, fire, golf liability, hold-up, jewelry 
floater, personal effects, plate glass, pub- 
lic liability, transportation and work- 
men’s compensation. Mr. Whitesell, 10 
addition to renewing a large volume ol 
old business, put 218 new risks on his 
books. 


Charles [. Lunsford, of Charles Luns- 
ford & Sons, local agency, Roanoke, 
Va., an active figure for many years I 
the Virginia association of insurance 
agents, was married recently at Niagara , 
Falls. His bride was formerly a trained 
nurse of Roanoke. 
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Through the unstinted support of their army 
of Agents, these Companies have exceeded 
all preceding records for rapid development. 


THE INDEPENDENCE COMPANIES 


Home Offices—-PHILADELPHIA 
CHARLES H. HOLLAND, President 


Casualty Insurance » Surety Bonds 
Fire Insurance 


These Companies maintain Human Relations with their Agents, Brokers and Policyholders 
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Photo by Fairchild Aerial Camera Corp 
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The task of protecting physical wealth against 
financial loss by fire must be borne by companies 
Whose organization, reputation and financial re- 
sponsibility equip them for this work. 


The Red Royal Shield identifies the contract 
of an organization that has faithfully served 
American business for over eighty years. 


ROYAL 


INSURANCE COMPANY LTD 


DEPARTMENTAL OFFICES: 





ATLANTA, GA. 
Milton Dargan, Manager 
NEW YORK 


BOSTON, MASS. 
Prodevick B. Kellam, Manager . 


Field & Cowles, Managers 


CHICAGO, ILL. 
Elwin W. Law, Manager 


SAN FRANCISCO, CAL 
Rolla V. Watt, Manager @ 




















